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SEE MANY COMPLICATIONS 


LAWS APPEAR IMPRACTICABLE 





Companies Confronted with Many Dif- 
ficulties in Endeavoring to Com- 
ply with New Statutes 





The new laws that went into effect in 
Minnesota July 1 affecting permits, 
clauses and forms are causing com- 
panies no end of trouble. But few 
dailies come in correct. This means 
much correspondence to get the policies 
written to conform to the new laws. 
In spite of, instructions sent out by 
companies, some agents give but little 
heed. 

On general forms, there are all kinds 
of complications. According to a strict 
interpretation of the law, the insurable 
value and amount of concurrent insur- 
ance must be specified for each build- 
ing item. As yet companies are laying 
low on the proposition. Some hold 
that the insurable value has to be given 
on each building item, but are in doubt 
as to concurrent insurance. 

New Laws Seem Impracticable 

The new laws are in some cases al- 
most an impossibility for practical 
usage, according to company managers. 
Commissioner Hartigan is being be- 
sieged for rulings. Some express the 
opinion that a test of the legality of 
the laws will be made. 

The charges made for vacancy, re- 
pairs, etc., have not been promulgated 
by the rating bureau. These, however, 
were covered in the old union and 
Minnesota state board rules and are 
being used in the absence of any other. 
Most companies, however, have been 
making no extra premium charge and 
are authorizing but nominal amounts. 
The rating bureau will no doubt pro- 
mulgate official charges. 

No Bemoval Permit 

_ Companies find there is no provision 
in the law for a removal permit. Cus- 
tomarily a permit covers goods in both 
places for thirty days under an average 
clause. As the ‘department rules that 
no other permit can be used except as 
Provided for in the law, it would seem 
as though a policyholder would not be 
as easily protected during a removal 
period as formerly. 

There is no provision for use of elec- 
tric lighting. Doubtless the legisla- 
tors considered that electricity for 
ighting purposes is well nigh uni- 
versal and needs no permit. When it 
was first introduced it was regarded 
as an extra hazard and still is, but no 
charge is made. The old custom of 
giving a permit, however, is still in use. 

Complications Over Farm Forms 

Companies writing farm business are 
still at sea. The department rules that 
all warranties must be eliminated. In 
the farm policies numerous items are 
made warranties, such as ownership, 
Condition of property and so on. The 
farm form differs considerably from 
the ordinary policy and more changes 
will be necessary in it than in the regu- 
ar form. 

Agents having large lines have gotten 
Up special forms and these will have 
0 be reconstructed. Companies are 
conscientiously endeavoring to comply 
ree the law and the department 
or tless will be liberal until the ma- 

Mery gets in running order. 





Aetna Insurance Company 


AN AETNA 
AUTOMOBILE POLICY 


Insures against lose by fire arising from ~~ cause whatsoever. Loss by theft if exceeding twenty-five 
dollars. ss by stranding, sinking, collision and/or derailment while in the hands of a transportation 
company. And provides for automatic reinstatement for full amount as originally written when repairs 
are completed without payment of additional premium. Protection of the insured without restrictions 
anywhere within the limits of the United States and/or Canada, including while in building, on road or 
railroad car or other conveyance, ferry or inland steamer, or on coastwise steamers bound from a 
United States and/or Canadian port to a United States and/or Canadian port. 
This contract is a valued policy and places no restrictions on the use or storage of gasolene. 


WESTERN BRANCH, 159 LA SALLE STREET, CHICAGO 
THOS. BE. GALLAGHER, General Agent L. 0. KOHTZ, Ass’t General Agent 
J. S. GADSEN, Gen’l Agent, Marine Dept. 








New Pork 
ORGANIZED IN 1872 
STATEMENT, JANUARY 1, 1909 


$1,500,000 


7,829,724 


NET SURPLUS 


5,467,353 


ASSETS 
14,797,077 


WESTERN DEPARTMENT 
AMERICAN TRUST BUILDING 
CHICAGO 
WALTER H. SAGE, MANAGER 
JOHN C. INGRAM, - Ass'T MANAGER 
WILLIAM L. LERCH, 20 Ass’T MANAGER 














ee - ; D. W. C. SKILTON; President 
; IGAN, Vico President sas 0. TEMPLE, Secretary 


Surplus to Policy-holders, $4,169,174.58. Total Losses paid, $68,645,039.49 


Cash Capital, Two Million Dollars 


- $3,967,497.71 


JOHN B. KNOX; Secretary 


Re-insurance Reserve, 


Reserve for Outstan Losses, 450,440.38 
Reserve for all other C » = 247,169.23 
NET SURPLUS, - 2,169,174.58 


Total Assets, $8,834,271.90 


THE WESTERN DEPARTMENT 
Northeast Corner Fourth and Elm Streets ~ CINCINNATI, OHIO 
LOVEJOY & SPEAR, Managers Agencies in all cities and towns 








PRAYS FOR RECEIVERSHIP 


—_ 


BINGHAM TAKES A NEW TACK 





Indiana Attorney-General Wants Rate- 
Making Machinery Placed In 
Custody of the Court 





The attorney-general of Indiana has 
petitioned the court in which his anti- 
trust suit against the insurance com- 
panies is filed, to appoint a receiver for 
the books, records and rate-making out- 
fits of the Indiana Inspection Bureau 
and the Indianapolis Fire Inspection 
Bureau, and to hold in contempt of 
court E, M. Sellers, head of the former; 
Thomas McMurray, Jr., manager of the 
latter, and James McBeth, secretary of 
the Indiana State Board. After a pre- 
liminary hearing, in which argument 
was heard as to whether the court 
should act at once, it was decided to 
have the case set for Sept. 6. 

The move for a receiver by the state 
was rather unexpected. In his petition 
Attorney-General Bingham complained 
that Messrs. Sellers, McMurray and Mc- 
Beth had been violating the order of 
court restraining them and the agents 
and employes of the 130 defendant in- 
surance companies from performing 
any act pursuant to a combination. Mr. 
Sellers, the petition sets forth, has been 
making and promulgating insurance 
rates and dictating the terms on which 
fire insurance is written within the 
state. The defendant companies, it is 
alleged, through their agents, have con- 
tinued writing fire insurance at the 
rates made and promulgated by Mr. 
Sellers, and that by this means competi- 
tion is prevented. 

Alleged Status of Indiana Bureau 

It is recited in the petition that prior 
to 1906, as learned in a special exam- 
ination of Mr. Selfers, the Indiana State 
Board, made up of members of the West- 
ern Union, was engaged in making sur- 
veys and inspections of properties in In- 
diana, outside of Indianapolis and Ev- 
ansville, and after gathering much in- 
formation, this was turned over to Mr. 
Sellers without any consideration there- 
for, and is now part and parcel of the 
plan for carrying out the monopoly and 
conspiracy complained of in the orig- 
inal suit begun by the state. It is al- 
leged that subsequently the rate-mak- 
ing equipment for Evansville and Van- 
derburg county was also turned over 
without cost to Mr. Sellers. 

Claims Sale Was Subterfuge 

The rate-making outfit of Indianapo- 
lis and Marion county was originated, 
it is alleged, by the Indianapolis Fire 
Inspection Bureau, made up of the 130 
defendant fire insurance companies do- 
ing business in Indiana. It is alleged 
that on May 10, immediately following 
the issuance of a restraining order by 
the court, Thomas McMurray, Jr., man- 
ager, pretended to resign his position 
with the bureau and then immediately 
resumed the ‘business of making and 
publishing rates and that all this was 
for the purpose of avoiding compliance 
with the restraining order—that Mc- 
Murray and the defendant companies 
are now and have since been engaged in 
negotiating a pretended sale of the sur- 
veys, maps and other rate-making ap- 
paratus for the purpose of concealing 

(CONTINUED ON PAGE 17) 
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AS TO KANSAS RATE LAW 


DIFFERENT VIEWS ARE SEEN 





Local Agent and Editor Express Their 
Opinions of the New Statute 
in Sunflower State 





By degrees the questions arising out 
of the new insurance law of Kansas 
are being settled by rulings of the in- 
surance department, and agents and 
assured are learning where they stand. 
As was expected a loud howl has gone 
up from large assured, who have been 
deprived of the cut-rate and rebate ad- 
vantages they had enjoyed for years, 
but the insurance men in Kansas ap- 
pear to believe that when the public 
gets used to the working of the new 
law it will be satisfied with it. 

The divergence in views on the new 
statute is well illustrated by two recent 
utterances. One is from Frank S. 
Thomas, a Topeka local agent, in an 
address delivered at the meeting for 
the organization of a state association 
of local agents about three weeks ago. 
The other is an expression of editorial 
opinion by the Lawrence Gazette. 

Views of Agent Thomas 


Mr. Thomas, who presumably voiced 
the sentiments of thoughtful local 
agents, said in part: 

As a remedy for the most serious ills that 
afflict the business the present law, from the 
local agents’ standpoint, is most welcome and 
it comes none too soon, for the demoralization 
was rapidly becoming so great as to cause the 
better class of agents to take on or seek side 
lines of business from necessity, thereby direct- 
ing their energies where remuneration was 
more certain and competition less ruinous in 
character. 

Under laws existing previous to the passage 
of the late insurance law, while many com- 
panies and gers were di d and desired 
to assist the local agents in the ay of 
bad practices, they were afraid to discipline a 
local agent on account of the existence of the 
antitrust law, while other companies with less 
regard left the local agent to his fate. In 
vain have we applied for many years for some 
sort of regulation of the habitual rate-cutter 
and divider of commissions until we arriv 
at the conclusion to go into partnership with 
the Lord who is reputed to help those that 
help themselves. In other words, having been 
abandoned and left to the mercy of a ruinous 
and unbridled competition, the local agent in 
securing the enactment of the late insurance 
law undertook to take care of himself. He 
reasoned that if it was legal to regulate rail- 
road rates, there was no reason why insurance 
rates should not be regulated in the same 
manner. The railroad is a common carrier; 
the insurance company a common insurer. Their 
relations to the public were theoretically the 
same, and, if it was legal to regulate the rates 
of the one, it was likewise legal to regulate 
the rates of the other, and this theory culmi- 
nated in a similar bill being introduced eight 
years ago, but it was turned down in committee 
for the reason that our law-makers were 
afraid of the political consequences of reliev- 
ing the insurance corporations from the opera- 
tion of the antitrust law. 


Value of Agencies Increased 


Discrimination, rebating and similar abuses 
on the part of corporations or their agents or 
managers is now recognized as one of the 
greatest evils afflicting the public, dnd the laws 
now pretty generally make the ocrporation re- 
sponsible for the illegal acts of its agent or 
representative, so we have now secured the 
active support of the insurance corporations 
themselves to suppress the habitual demoralizer 
of the business. An agency that has hereto- 
fore been worth $1,500, under the new law 
is easily worth $3,000, and the legitimate in- 
surance agent can now feel that life is worth 
living and that his labors and his efforts to 
build up a business cannot be sacrificed to the 
efforts of the incompetent and inefficient, who 
had rather have a half a loaf or a fourth of a 
loaf than no loaf at all. Like all new statutes 
there will probably be some misunderstandings 
and controversies arise, but they will be easily 
overcome and subsequently eliminated by future 
enactments or amendments. 


Denounced by Lawrence Gazette 


The Lawrence Gazette, which is bit- 
terly opposed to the new enactment, 
puts out the following specimen of 
light summer reading, which for being 
funny beats the joke-books a block: 


The Gazette does not now, and never has 
believed in the principles embodied in the new 
insurance laws of Kansas. The underlying 
cage is vicious, demoralizing, and ought to 

unconstitutional, whether it is or not. It is 
the formation under the guise of law, of a 
monopoly that controls absolutely the branch 
of business concerned. It wipes out competi- 
tion and fixes arbitrarily the price every man 
shall pay for a_ certain commodity and pre- 
scribes to the seller just what he shall charge. 
This is in direct violation of every principle 
of business, and is antagonistic to the spirit 





DE ROODE WESTERN MANAGER 





Chicago Local Agent Will Head De- 
partment of Western & Atlantic 
Fire of Nashville 





Holger de Roode, the Chicago local 
agent, has been appointed western man- 
ager of the Western & Atlantic Fire of 
Nashville, Tenn., which is now being 
organized with $500,000 capital and like 
surplus. Mr. de Roode will operate the 
company in Western Union territory 
and will join that organization. He is 
not inexperienced in general agency 
work, as he was formerly western man- 
ager of the Providence Washington and 
as such was a member of the Western 
Union. 





Examining Consolidated Casualty 

Lee J. Wolfe, from the office of Act- 
uary S. H. Wolfe of New York, is in 
Chicago examining the Consolidated 
Casualty for the West Virginia and 
Texas departments. Mr. Wolfe exam- 
ined the company a few weeks ago 
when it was licensed in West Virginia. 


Say Sanderson May Change 

New York, July 7.—(Special.)—The 
Eastern Underwriter publishes today an 
item to the effect that A. G. Sanderson, 
general agent of the Continental at the 
home office, is to take an important po- 
sition on the Pacific coast for a Hart- 
ford company. 





Mr. Sanderson is well known to west- 
ern men as having been for many years 
the efficient Ohio state agent of the 
Aetna. 





Proposed Casualty Company 

According to reports current in Mil- 
waukee this week, the organization of 
a new casualty company is in promo- 
tion. James Michelstaetter, for many 
years prominent in the casualty field, is 
perfecting the organization, and the 
following named capitalists and busi- 
ness men are said to be backing him: 
George Brunder, banker and publisher; 
Fred Vogel, Jr., tanner and banker; 
Frank Kipp, banker; Robert Nunne- 
macher, capitalist and real estate own- 
er; T. J. Pereles, banker. 

It is planned to incorporate with a 
capital of $250,000. The company will 
write burglary, plate glass, steam boil- 
er, doctors and dentists’ defense and 
other casualty lines. 





Missouri Agency Appointments 
Aetna—E. S. Butt, Mayview; Ernest Tate, 
Cowgill. 
Amer. Cent.—R. E. England, Hematite; J. 
M. Beardslee, Blodgett. 
American—T. E. McClusky, Gilman City. 
British America—H. L. Jefferys, E. E. Smith, 
F. S. Bryant, Kansas City. 
Ss. 


ppttialo German—U, G. Prowell, Rich 
ill. 

Calumet—Jas. F. Lindley, Clinton. 
Commonwealth, Tex.—Stowell-Meeker Com- 


pany, Kansas City. 
_ Concordia—W. L. Divers, Milan; W. O. Sul- 
livan, Farmington; W. D. Loy, Chaffee. 

Continental—Bailey Wilkinson, Charleston; 
A. Schoenherr, Carterville; W. D. Clinging- 
smith, Oak Ridge. 

Farmers & Merch.—W. P. Houston, Belton; 
J. _S. McClintock, Kansas City. 

Fidelity—Grady Darby, Essex; R. K. Wilson, 
Jackson. 

Ger. Amer., N. Y.—A. G. Printz, St. Louis. 

Glens Falls—H. R. Walmsley, Kansas City. 

Hamburg-Bremen—E. J. Keith, Sikeston; R. 
H. Davis, Fredericktown; é. M. How, Charles- 
ton; E. M. Robinson, Poplar Bluff. 

Home—T. H. Carlton, Cameren; C. S. Huck- 
step, Elsberry; W. M. Byrne & Co., St. Louis; 
L. E. May, Mercer; G. D. Davis, Cainesville; 
ae Sanning, Emile Doche, Elk- 
creek, 


MISCELLANEOUS NOTES 


The managers of the Royal and Queen in 
the United States and Canada are meeting this 
week at Hot Springs, Va. 

The semi-annual statement of the Northwest- 
ern National of Milwaukee shows assets $5,- 
299,979; re-insurance reserve, $2,655,537; net 
surplus, $1,288,990. 


, a a Patterson, at present special agent 
of the Girard for western Pennsylvania and 
West Virginia, has been a to a position 
in the home office; and John H. Chase, at 
present stamp clerk at Du Bois, Pa., has been 
appointed as special agent for the territory. 
Mr. Chase is a brother of Walter J. Chase, 


Eugene; 








(CONTINUED ON PAGE 19) 








MARS E. WAGAR President 


CASH ASSETS - 
REINS. RESERVE 


The Western Reserve 


OF CLEVELAND, OHIO 


SURPLUS TO POLICY HOLDERS 


Insurance 
Company 


ROBERT E. GOOCH, Secretary 


APRIL 1, 1909 


° ° $549,065.61 
237,917.00 


275,298.61 














TECUMSENM 
CHIEF OF THE SHAWNEES 





You May Not WANT the Agency for Another 
Company, But You NEED One, 


PROVIDED IT’S THE RIGHT COMPANY. 
WE’LL FURNISH THE RIGHT COMPANY 
IF YOU’LL FURNISH THE RIGHT AGENT 


The Shawnee Fire Insurance Co. 


TOPEKA, KANSAS 


Insures against Fire, Lightning, Tornado, Cyclone and Wind 
Storm—Assets over one million five hundred 
Losses paid over three million five hundred thousand dollars. 


Established Oyer a Quarter of a Century 


thousand dollars— 











J. F. Downrnc, Gen’l Agt. 


Western Department, Erie, Pa. 


Stands First among American Companies 
for Length of Service and Losses Paid 


Insurance Company of North America 
OF THE CITY OF PHILADELPHIA, PA. 


Losses Paid in 116 Years, $140,302,105-87 


Established in 1864 


W. N. Jounson and B. L. West, Ass’t Gen’l Agts. 











New York Office, 45 William St. 
J.M. DE CAMP, General Agent 


est Virginia at Cincinnati. 


Ohio, indiene, Kentucky, Tennessee, Arkansas, 


CONFLAGRATION PROOF 


Liverpool & London & Globe Insurance Co. 
LOSSES PAID‘ IN THE UNITED STATES 
ONE HUNDRED AND FIFTEEN MILLION DOLLARS 
LOSSES PAID IN SAN FRANCISCO OVER 
FOUR MILLION FIVE HUNDRED THOUSAND DOLLARS 


UNITED STATES NET ASSETS, $13,212,749.70 
UNITED STATES NET SURPLUS, 4,973,879.20 


Northwestern Department: 
205 La Salle Street - CHICAGO 
WILLIAM S. WARREN, Resident Secy. 
GEO. H, MOORE, Assistant Secy. 
HUGH R. LOUDON, Deputy Ass’t Secy. 











MARSHALL S. DRIGGS, President. 


a eeeeeee rears 


pO 
Liabilities, except Capital 


F. H. WAY, Sec’y F, H. DOUGLASS, Gen. Agt. 


——ORGANIZED 1853——— 


Williamsburgh City Fire Insurance Company 


150 Broadway, New York 


-+- $2,532,353.26 
seve eee. 1 647,866.07 


Policyholders’ Surplus .......---...... 884,487.19 
F. M. GUND, Manager Western Department 
FREEPORT, ILL. 


BRUMMEL BROS., Cook County Managers, 153 La Salle St., Chicago. 











FIRE 
TORNADO 





J. H. LENEHAN, General Agent 








Philadelphia manager of the Liverpool & Lo 
don & Globe. ° P 


PHENIX 


OF BROOKLYN, N. Y. 


Western and Southern Department, 205 La Salle Street, CHICAGO 


INSURANCE 
COMPANY 








C. R. STREET, Ass’t General Agent 
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Have Adopted a Novel Plan 


Some of the Michigan specials have 
adopted a new trick of migration in the 
visiting and inspection of points on or 
near the lakes. Seven or eight of them 
have chartered a large launch with 
sleeping accommodations. They hire 
a crew and cook and use the boat’s fa- 
cilities for sleeping and eating. The 
expense is not as high as the usual 
method of special agency travel. The 
novelty and pleasure of the plan give 
zest to the daily duties. 


June Fire Loss 
The fire loss of the United States 
and Canada for the month of June, as 
compiled from the records of the Jour- 
nal of Commerce, shows a total of 
$14,435,950. The following table gives 
the figures for the first six months of 
1909 in comparison with the same 
months of 1907 and 1908: 
1907 1908 1909 





{eneery . -$24,064,000 $29,582,000 $22,735,000 
ebruary . 19,876,600 18,489,700 16,131,000 
March .... 20,559,700 16,723,300 13,795,400 
April ..... 21,925,900 26,009,000 19,345,300 
May ..---- 16,286,300 15,181,150 17,360,400 
June ....- 14,765,000 19,512,000 14,435,950 





Total ..$117,477,500 $125,497,150 $103,803,050 


The heavy loss in ar 1908, shown in the 
comparative table includes the conflagration at 
Three Rivers, aga and a number of ex- 
pensive forest fires. The first half of 1909 
shows quite a reduction from the amounts 
chargeable against the same period in 1907 
and 1908, which years were costly to many 
fire underwriting institutions. 





Takes Charge of Mutuals 


Justice Andrews of the supreme court 
at Syracuse, N. Y., has granted the 
application of the attorney-general for 
an order putting the superintendent of 
insurance in charge of seven county 
mutual fire insurance companies of that 
city. The order authorizes the super- 
intendent to take possession of the 
property and conduct the business. The 
companies, all of Onondago county, 
are: Mutual Fire, American Mutual 
Fire, Capital Mutual Fire, Mohawk 
Mutual Fire. Phoenix Mutual Fire, Re- 
liable Mutual Fire, and the Union Mut- 
ual Fire. 

The superintendent acted under the 
recently enacted law, authorizing him 
to take over any company which is 
deemed insolvent, or is conducted in a 
manner detrimental to its policyhold- 
ers or the public. The companies form 
a group of county mutuals, of which 
another like group, also operating from 
Syracuse, went into the hands of a re- 
ceiver several months ago. 

Numerous complaints having been 
made, the matter was brought to the 
attention of the secretary of state and, 
at his request, John E. Diefendorf, an 
examiner connected with the insurance 
department, was detailed by Secretary 
Koenig to make an examination. The 
examiner’s report, filed a few days ago, 
Showed that each of these companies 
was in a precarious condition, largely 
On account of heavy fire losses sus- 
tained last winter, and the unwilling- 
ness of many of its members to pay the 
extra assessments to which their poli- 
cies made them liable. 





S. D. Andrus, the newly appointed general 
agent of the Georgia Home, has been elected a 
member of the Western Union. 


es 





AS VIEWED FROM CHICAGO 


ENTERS ILLINOIS 

The Cooper Insurance Company of 
Dayton, Ohio, was admitted to Illinois 
yesterday. This is a company with 
$200,000 capital and $263,000 net sur- 
plus. It is forty-two years old and 
has been well managed always. 

Eliel & Loeb secure the Cook county 
management and Chicago agency of 
the Cooper. 





» - 
WILL WRITE AUTOMOBILES 

The Providence Washington has en- 
tered the automobile field. Supplies 
have been sent to agents and the com- 
pany is ready to write business at once. 
The hazards covered are fire, theft, col- 
lision and transportation. Collision 
damage will be covered by a rider for 
an additional premium of 1% percent. 
The company announces that its rates 
will be the same as those charged by 
other leading companies. The western 
department will employ a man to look 
after automobile business exclusively. 
The policies will be written at the 
home office, as in other marine forms, 
and returned to the agents to be coun- 
tersigned. 

« a . 
PINAL DIVIDEND THIS YEAR 


The State Bank of Chicago, receiver 
of the Traders, expects to close out the 
affairs of the company some time be- 
fore the end of this year. There are be- 
tween 400 and 500 disputed claims 
against the company scattered in sev- 
eral states and as some of the claims 
are in suit it is impossible to say with 
certainty when they will be disposed 
of. The receiver expects that the final 
dividend will be between 5 and 8 per- 
cent. The dividends already paid amount 
to 65 percent. 

. > * 
HATCH BECOMES SECRETARY 

E. B. Hatch, who was made assist- 
ant secretary of the governing commit- 
tee of the Western Union in 1904 and 
acting secretary since the late Secre- 
tary W. W. Dudley was stricken, has 
now been chosen secretary. Mr. Hatch 
is practically a governing committee 
product, as he has served its office for 
twelve years. In 1898 he became editor 
of the Bulletin. Mr. Hatch is fully 
acquainted with all the mechanism of 
union work and has been a most faith- 
ful employe. 

* « 
NORTH AMERICA’S PRESIDENT 

Most of the western fire underwriters 
are inclined to criticise the publications 
that have been dishing up satirical ar- 
ticles concerning the methods pursued 
by the directors of the North America 
in getting a line on possible presiden- 
tial material. It is stated that these 
articles have been inspired largely by 
a disappointed aspirant. 

While the directors may have fol- 
lowed a somewhat unusual course yet 
there is little in it to cause any ridi- 
cule. Western men feel that the pres- 
idency of so long an established insti- 
tution presents certain phases not 
found in newer companies. It is an 
important post and requires a man of 
dignity, force and progressiveness and 





UNITED STATES FIRE INSURANCE CO. 
NASSAU FIRE INSURANCE CO. 


DUTCHESS FIRE 


INSURANCE CO. 


EMPIRE CITY FIRE INSURANCE CoO. 
CRUM & FORSTER, General Agents 


NEW YORK CITY 


Agents wanted in Ohio and Indiana 


ADDRESS 


F. F. MURRAY, Special Agent 


Commercial Tribune Bldg. 


Cincinnati, Ohio 





ROLLINS & BURDICK 
INSURANCE 


159 La Salle Street 
Long Distance Phone Central 4076 


Chicago 


Exceptional facilities for writing and placing insurance in 
admitted companies on risks when the local market is exhausted 
anywhere in the United States and Canada. 


Also Binding Contract at Lloyds, London 
Immediate Binders given 
10% Commission 


Floating Insurance Written. Automobile Insurance Written 














individual Fire Underwriters of St. Louis 





DECEMBER 3ist, 1908 


i cect indie ccncsddcies ccsosdcesastiaaen seerasctenmcassenvisene $371,359.89 
SS GP Ty ies hc oe gin dig one 6000.500080 0006 cnsveccescnsceee 324,460.09 
Additional Responsibility of Underwriters....................... 750,000.00 





Our policy is the best indemnity obtainable on 
high grade surplus lines. Ample facilities, 


W.H. MARKHAM & CO., Attorneys and Managers 


Pierce Building, ST. LOUIS 
D. H. DUNHAM, President | CHARLES COLYER, Vice-Pres. 


FIREMEN’S INSURANCE 





A. H. HASSINGER, Secy 
COMPANY OF 


ORGANIZED 1855 


Assets, $5,052,624.09 
Capital, $1,000,000 Net Surplus, $2,237,124.31 
Surplus to Policy Holders, $3,237.124.31 


NEAL BASSETT, General Agent, 159 La Salle St., Chicago. 
Illinois, Wisconsin, Minnesota, Iowa, Nebraska, Missouri, Kansas, Colorado, Oklahoma, 
Utah, Kentucky, Tennessee, Arkansas 


A. F. McKAY, Special Agent, Delaware, Ohio. 
Ohio, Indiana, Michigan, West Virginia, Western Pennsylvania, 


SURPLUS LINES 


EXCEPTIONAL FACILITIES FOR HANDLING SURPLUS 
AND DIFFICULT LINES AND UNUSUAL FORMS. 


LLOYDS LONDON, ccpowering me to tind up t0'$12,500 on nists tn the 
United States and Canada. 


FLO ATERS The property of manufacturers and merchants located in any 
s number of cities insured under one policy at low rates. 


Your patronage invited. 








Prompt and careful attention assured. 
Liberal Commission to Agents. 


F. R. THOMPSON 


Insurance in all its branches. 


159 La Salle Street, CHICAGO, ILL. 
Long Distance Phone Central 18. Cable Address “‘Thomarian."s 





Surplus Lines 


Written on Acceptable Risks 


agritonag =o 
RSHALL & CO., "722 stares neeadsnnrs 
} rrit y HERBERT BUXTON 


York 


E. T. MA 


Represented for Eas Territ 


r 
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yet one that appreciates the connec- 
tions and certain traditions that grow 
up with a corporation that has passed 
the century mark. The directors have 
not offered the presidency to the dif- 
ferent men whose names have been 
mentioned. The directors simply met 
certain underwriters of prominence, 
learned their views and took their 
measure. They realized it means much 
to the company and to the insurance 
world as to who should be the guiding 
hand. They desired to canvass the 
talent suggested to them in a personal 
way. 

It is the general impression in the 
west that the directors, in taking their 
time and getting in touch with various 
men, do not deserve the belittling ar- 
ticles. In fact, it is felt that when the 
choice is made, the man will be entirely 
equal to the important position of pilot- 
ing an old and honored institution, 
which will doubtless become a larger 
factor in the insurance world than it 
ever has been. 

* a + 
TO HAVE SEPARATE FIELD MEN 


The Hartford Fire will have a sep- 
arate set of special agents to handle 
the field work of its automobile floater, 
marine and transportation department 
which is in charge of General Agent 
C. S. Timberlake at the home office. 
The only appointment made so far is 
W. H. Brooks of Cleveland, secretary 
and treasurer of the Henry M. Brooks 
company, the local agency, who takes 
the title of agency superintendent. 

* * * 

CHICAGO INSURANCE DIRECTORY 

The Argus Insurance Directory of 
Chicago has just been issued by the 
Rollins Publishing Company of Chi- 
cago. The price is $1. For thirty-eight 
years the same publishers have issued 
a wall directory of Chicago insurance 
interests, but now it is brought out in 
book form. It covers insurance organ- 
izations, companies, general agents, 
local agents, special agents, adjusters, 





suburban agents and brokers for fire 

insurance; also companies and general 

agents for life and casualty insurance, 

and statistics for all classes of business. 
* * * 


SOME LOCAL EVENTS 


Captain S. S. Frowe, assistant secretary of 
the western department of the Commercial 
Union, has gone for a seven weeks’ trip to the 
Mediterranean for his health, 

J. M. Kralovec, Cook county manager of the 
United American of Milwaukee, is appointed a 
member of the Chicago Board of Education. 

The State, of Omaha, has been admitted to 
Illinois and has appointed Shipman & Wayne 
agents for Chicago. 





Mowry Goes to Illinois 

Clinton A. Mowry, who recently sold 
his local agency at Bellefontaine, O., 
to Collett & Smith, has taken up field 
work and has been appointed Illinois 
special agent of the Liverpool & Lon- 
don & Globe, to assist State Agent J. 
W. Hubble. Mr. Mowry will make his 
headquarters at Jacksonville, Ill. 





Home Office Statement 
The home office statement of the 
Aachen & Munich shows assets $8,365, 
851, premium reserve $2,499,606, cash 
capital $450,000, net surplus $2,904,889. 





Amendments Are Ratified 


At a special meeting of the stock- 
holders of the National Fire of Hart- 
ford the amendment to the company’s 
charter, recently signed by Governor 
Weeks, which empowers the company 
to write automobile and hail lines along 
the same lines and with the same pro- 
visions as the other Hartford compa- 
nies, was accepted and ratified. Other 
business transacted was increasing the 
dividend from 6 to 7 percent and elect- 
ing as directors Charles Cheney and 
Secretary Harry A. Smith. 





The lower house of the Washington legisla- 
ture has passed a resolution to impeach Com- 
missioner J. H. Shively of the insurance de- 
partment. A committee of seven was ap- 
ogee to present to the Senate the charges of 
igh crimes and misdemeanors. 





Scottish Union and National 


Insurance Company 
of Edinburgh :j: 


SIR WALTER SCOTT, Bart. 
‘First Governor and President 


JAMES°H. BREWSTER, Manager 


Established 1824 


Headquarters for North America 
HARTFORD, CONN. 





STATEMENT 


United States Resources, December 31, 1908 


ASSETS 
Real Estate, - - - $90,706.42 
Loans on Real Estate, First Mortgage, - - 429,812.50 
Government, State, Municipal and R. R. Bonds and Stocks, - 3,909,707.06 
Cash in Banks and Office, - - - 168,675.52 
Interest Due and Accrued, - - - 63,548.47 
Outstanding Premiums, - - + 426,142.12 
All other Assets, - - - - 25,705.50 


Reinsurance Reserve - 

Reserve for Unpaid Losses, 

All other Liabilities - 

NET SURPLUS, . i 
Total 


: $5,114,297 29 


$1,901,041.84 
156,360.42 
208,034.00 
2,848,861.03 














FIDELITY o*PASSETS 
FIRE $3,452,282. 
LIABILITIES 
INSURANCE CO. $872,613. 
SURPLUS TO POLICY HOLDERS 
46 CEDAR ST., N. Y. 2,579,669. 








WILLIS S. HERRICK BENJAMIN AUERBACH 


Herrick & Auerbach 


(Successors to R. J. O. HUNTER & CO.) 
Managers of the Western Department 


The Mechanics Insurance Co., of Philadelphia 


INCORPORATED 1854 


Pittsburgh Insurance Co., of Pittsburgh 


INCORPORATED 1851 


Lumbermens Insurance Co., of Philadelphia 


INCORPORATED 1873 


German Fire Insurance Co., of Wheeling 


INCORPORATED 1867 
GOOD ACENTS WANTED 
CHAS. E. MANN, EXECUTIVE SPECIAL 
189 LA SALLE STREET CHICACO, ILL. 


Marine and Transportation Insurance 


FIREMAN'S FUND INSURANCE CO. COLUMBIA INSURANCE COQ. 
of San Francisco, Cal. of Jersey City, N. J. 


MANNHEIM INSURANCE CO. THE UNION MARINE INSURANCE CO.. Lad 
of Mannheim, Germany of Liverpool, England 


Insurance on Hulls and Cargoes on the Great Lakes. 
Ocean cargoes— Export and Import. 
Automobiles under transportation forms. 


Tourist floaters, Traveling Salesmen’s floaters, 
Transportation floaters on Merc 1 


Currency and Securities by registered mail and express. 
Motor boat insurance. 


ORR & WALL, General Agents, 2 6 4 Sherman St., Chicago, If. 
Agents wanted in desirable localities 











A PROGRESSIVE COMPANY, FOR PROGRESSIVE ACENTS 


EASTERN FIRE INSURANCE CO. 


ATLANTIC CITY, N. J. 
Total Assets, $498,913.88 Capital, $200,000 
Surplus to Policyholders, - $222,517.50 
W. MALCOLM LOWRY, Special Agent C. R. BARBER, Special Agent 
Illinois and Missouri Illinois, Michigan, Ohio, Wisconsin 


4515 Washington Bivd., St. Louis 153 La Salle Street, Chicago 


KNIGHT & BARBER, Cook County Managers 
153 La Salle Street, Chicago, Il. 


NATIONAL LUMBER soe 


COMPANY 
LUMBER SPRINKLERS WOODWORKERS 














WAREHOUSES 


Agents controlling special hazards wanted at points in Indiana, Illinois 
and Michigan where not represented. 


The Only Specialist Company Observing Agency Practices. 








$5,114,297.29 





Home Office: BUFFALO, N. Y. 
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OHIO AND WEST VIRGINIA 


CLEAN SWEEP AT CLEVELAND 








Fire Marshal Zuber Lets Everybody 
Go—Some Changes Sought in 
City Fire Department 





Cleveland, Ohio, July 5.—(Special 
Correspondence.)—State Fire Marshal 
John W. Zuber has made a clean sweep 
in the Cleveland office. On his invita- 
tion the deputies at once retired and 
even Miss Green, the stenographer, had 
secured another position before Mr. 
Zuber reached the city. Deputy George 
C. Riggs, recently appointed from Wil- 
liams county by Mr. Zuber, was pressed 
into service to take charge ‘of the Cleve- 
land office until he can get someone to 
hold down the desk pending the ap- 
pointment of new men. 


A son of the late James W. Lee has 
been appointed administrator of the es- 
tate, but no disposition has as yet been 
made of the insurance business in 
which he had been engaged for so many 
years. Councilman Pears is a partner 
in the business and the two men had 
been associated for years. 


Notwithstanding the fact that the sur- 
geon for the fire department, Dr. D. L. 
Travis, recommended the retirement of 
Second Assistant Chief Charles Dough- 
erty and Battalion Chief John Clancy, 
the board of public safety was divided 
on the vote and the men will remain. 
Chief Wallace fought hard to have the 
men retained and said they had always 
been able to do their duty and that he 
considered them just as good now as 
they ever were. Captain Hackmeyer 
was retired a few weeks ago. It is said 
that there is a purpose in reorganizing 
the fire department at this time, but it 
seems as if the attempt would fail if Di- 


rector Excell holds to the stand that he : 


has taken. 

A sane Fourth in this city proved a 
blessing to the insurance companies, as 
there was not a fire nor an accident of 
any kind. Under the ordinance passed 
almost a year ago no fireworks of any 
kind were allowed sold or used within 
the city limits. The suburban towns al- 
lowed the use of fireworks of all kinds, 
but fortunately all escaped damage. It 
believed, however, that all of them will 
have prohibitory ordinances within the 
next year. 


President William B. Maxson of the 
exchange is spending the week fishing 
in northern Michigan. Friends here 
Predict that he will return with some 
big fish and bigger stories. Mr. Max- 
son lacks none of the essentials of a 
fisherman, especially when he has com- 
petition and there are no rules to pre- 
vent varying from the schedule. 

M. C. Willis, secretary of the ex- 


WANTED 


Will pay cash for a clean, first-class Fire 
Insurance Agency in city of 10,000 or 
more. Central or northern Ohio location 
Preferred. Address, 19-S, care 
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change, is also aggravating the finny 
tribes in the Au Sable River, Mich. He 
is located somewhat apart from the 
other insurance men and will have less 
trouble in proving an alibi, if accused 
of catching anything less than ten- 
pounders. 





Conditions in Lancaster 

Conditions in Lancaster are only fair. 
There is considerable cutting going on. 
Fairfield county was one of the few 
Ohio counties to vote “wet.” Several 
new residences are being erected, and 
a large business block, to contain nine 
storerooms, with offices on the upper 
floors, is under construction. 





New Agency Formed 


An error was made last week in say- 
ing that the Thomas V. Thompson and 
Herbert C. Johnson agencies at East 
Liverpool had been merged. The Pot- 
ters’ Insurance Company has been or- 
ganized at East Liverpool and George 
C. Thompson, not Thomas V. Thomp- 
son, is connected with it as president. 
R. A. Wallover is vice-president and 
W.. W. George is secretary and treas- 
urer. Mr. George has been the partner 
of Herbert C. Johnson. 





Ohio Agency Appointments 


British America—Ira E. Wagner, Celina. 

Detroit—L. C. Mithoff, Columbus. 

~~ 7. ria Insurance Agency (H. D. 
Peck and H 3 I ersoll), Elyria. 

Fire Assn—R. igdon, Spencerville; E. R. 
Young, Ripley; c E. Stiles, Ada; F. H. Rob- 
inson, Bellevue; W. V. fag Medina; John 
A. Bunny, Piketon; W. Jackson, Mason. 

Farmers & oe BS F Buker, Spring 
Mountain. 

Fidelity—W. L. Thompson, Coshocton. 

Germania—H. L. Romey, Bluffton; O. O. 
Kinsey, Lowell. 

Ins. Co. of N. A.—R. C. Rigdon, Spencer- 
ville; Yale & Wells, Waynesfield; E. R. Young, 
Ripley; L. c. Brad radley, Chagrin Falls; C. E. 
Stiles, Ada; W. lose, Millersburg; F. H. 
Robinson, Late E, N. Dunn ak Hill; 

ws We ‘ey a i * organ, New 
Hollands a 2 . Prgnay. Piketon; F. A. Culp, 
Butler; em A : a Mason 

_— Natl.—J. Sateen, New Philadel- 

Milw. Mech. 7 M. Gray, Coshocton. 

Newark—B. Reichard, Alliance. 

New Hanpehive E. Harrin on, Jefferson. 

Pea: a Union—F. J. Blain & Co., Cincinnati; 
‘ SF Neikirk, Bellevue; J. L. Walker, Love- 
an 


Norwich Union—E. C. Manning, Bethel. 

Phila. Und.—Lydia M. Boest, Cleveland. 

Prov. Wash.—Bell & Hoskin, ‘Dayton. 

Pittsburg—G. I. Wallace, Lima; J. J. Clark, 
London. 

Spring Garden—H. W. Wirtz and Lulu E. 
Lytle, Canton. 

Teutonia, Pa.—E. Granger, Toledo. 

Union, Phila.—W. % Sirwell, St. Clairsville. 

Western, Pa.—C. B Mack, Chagrin Falls; 
c Adams, Geneva. 

Western, Ont.—Henry R. Beeson and C. M. 
Voorhees, Columbus. 





West Virginia Agency Appointments 

Union, N. Y.—J. N. Potts, Huntington; Geo. 
A. Moore, Gassowa — 

Va. State—S. . Lawrence, Sistersville; S. 
A. Waller, Grafton. 

Westchester—Wesley Wilkes, Mullins. 

Western, Pa.—H. G. Wickoff, Grafton; H. W. 
Payne, Beckley. 

estern aerve~U. G. Wickoff and C. E. 

Gache, Grafton. 

Williamsburg City—J. T. Doyle, Keyser; 
Brook O. Beall, Martinsburg. 





OHIO NOTES 
Thomas L. Flattery of Wooster has taken 
C. O. Smith, a well Enown young man of that 


place, as a partner in his insurance agency. 


Geo. M. Gray, secretary of the Ohio Hard- 
ware Dealers’ Mutual of Coshocton, has taken 
the local agency of the Milwaukee Mechanics. 

Charles E. Monroe, Ohio special agent of 
the New York Underwriters, has changed his 
offices from the thirteenth floor of the First 





Southern Ohio Agents, Attention! 


We desire an agent in each city and town of Southern Ohio for the 
Bond and Burglary Departments of the Empire State Surety Co. 


Insure’ your, fire’ customers against burglary while they are away 


“Come On, Boys!”’ 


Our May and June business showed a handsome increase over same 
months last year, for which we have our good loyal Agents to thank. Now 
let’s all get together and make July and August a record-breaker. 

You send in the dailies and we’ll do the rest. 


Our office force would rather work than go to jail. 


Cincinnati Mutual Fire Insurance Company of Cincinnati, Ohio 
Suite 503-04-05 Fourth National Bank. Louis A. Schweer, Secy. 


O P EK ORGANIZED 1851 
C2 R NATIONAL 


Fire Insurance Co. INSURANCE COMPANY 

















of Dayton, O. _ : : 
| Of Cincinatti, Olio 
DAVID B. CORWIN CHAS. W. SCHENK 
Vice-President 
semeeast cee ™* |1G..W.POHLMAN, Jr. - = President 
SAM.L. LA ROSE | 
Secretary EDW. A. WINTER - - Secretary 





THE SPRINGFIELD UNDERWRITERS 
MUTUAL FirRE INSURANCE ORGANIZED 1902 
Com PANY N. H. FAIRBANKS, pacer. 


Mm, L. MILLIGAN, racae. 
SPRINGFIELD, OHIO 


E. C. PRICE, avoivon « Vv. Pacer. 
JOHN G. WETZEL, eset. 


AGENTS WANTED AT ALL DESIRABLE POINTS IN OHIG 
CORRESPONDENCE SOLICITED 


TEUTONIA) cxveewerrers 


CoMPOSED OF 


The Eureka F. & M. Insurance Co. 
The Security Insurance Company 


OF CINCINNATI, OHIO 





Fire Insurance Company 
of Dayton, Ohio 
INCORPORATED 1865 





| Statement Jan. 1, 1909 
$709, 743.35 ae Capital PTI TE IPTITITETTIT TTT TTT 





$250,000.00 
CashAssets - - - - - eserve for Reinsurance .,..........+++: 238,166.78 
Net Surplus over capital and all liabilities 509,281.56 1-7 etter Tee 
EDWARD PAPE, Pres. T.A.LEGLER, Viee-Pres. Total ASSets.......+ssseeeeeereeee $741,463.18 


J. LINXWEILER, JR., Sec’y. | P, A. ROTHIER, Prest. ADAM BENUS, Sec’y 





AWS e 56th ANNUAL STATEMENT 
Ketes tos licyholders) - "= °3,088437-18 
ssets (to protect policyholders) - . ,063,437. 
Swawauce Company Net Surplus to policyholders - 1,286,779.14 
of Waterton. B! Net surplus to stockholders - - 786,779.14 


W.H. STEVENS, President JOHN Q. ADAMS, Secretary 


STUART MORGAN, State Agent, Michigan, Detroit. 
N. T. JULIAN, General Agent, Ohio and West Virginia, Columbus. 
GUS M. WISE, Special Agent, Indiana and Keatucky, Indianapolis. 
P. P. WIPPELL, State Agent, Illinois and Wisconsin, 159 La Salle Street, Chicago. 
RAYNOLDS BARNUM, State Agent, Missouri, Kansas and Oklahoma, Kansas City, Mo. 
B. S. FREEMAN, State Agent, lowa, Nebraska and Minnesota, Omaha, Neb. 


camo me" Samuel Gans Company 


Incorporated 1873 
THE 

; FIRE AND 

Marsfield Mutual MARINE SALVAGE 


Fire Insurance Company 
OF MANSFIELD, OHIO 267-209 E. Madison St. 








Insurance . . $4,716,161 _| Teleplvee Mala 278 — 
Premium Notes . 667,871 SOUTHERN DEPARTMENT: 
vases 1005 Washington Ave., ST. LOUIS 
An Agency Company 1. F. Small, Superintendent 
Business Confined to Ohio. Bell Telephone 3081 





JAMES NICHOLS, President H. A. SMITH, Vice-President 
B. R. STILLMAN, Secretary A Organized Nov. 27, 1871 


for the summer. Bank, team and®messenger burglary insurance 
also written. ——e 


oi 
OE ral ot mane 


Add to your income by WRITING2BONDS!!FAddress"§ 


EARLS@® JOHANSING, General Agents 
First National Bank Bldg., Cincinnati: 


Fire Insurance Co., 


Capital Stock, all Cash.. 
Funds reserved to meet all ‘Liabilities. . 


Net Surplus over Capital and all aos ss ssn seen ane 


Total Assets Jan. 


of Hartford, Conn. 


++ $1,000,000.00 
soeedadhineniesentieerhansatinediet 8,891.77 
a0 ob 0neh 0s0se0 soowencesosouncses vetves : 31 78,488.64 


1, 1909.. soenapeaesuescncadccees SOeeee 





Western Department, Chicago, tM. 


FRED S. JAMES, General Agent 





GEO. W. BLOSSOM, Ass’t Gen’l Agent 


CHARLES RICHARDSON, 2d Ass’t Gen’! Agent 
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where he has _ been 


National Bank aay oo ee 
0., to nion Trust 


with C, Gordon Neff & 
building, Cincinnati. 


A nonboard agent at Portsmouth is causing 
some trouble by cutting rates. He recently 
wrote a risk for a $30 premium, when it should 
have been $50 at regular rates. 

The Ohio insurance department has licensed 
the Pennsylvania Lumbermens Mutual of Phila- 
delphia. he general agency is with A, J. 
Samnervile & Co. of Mansfield. 


E. M. Roberts, the local agent at Ravenna, 
Ohio, is opening an office at 388% West Federal 
street, Youngstown. J. C. French of Warren, 
Ohio, will also have an interest in the —. 

The local agents of Pomeroy and Middle 
intend to bring the tactics of one of pe 
number to the attention of his companies. This 
agent has been doing considerable cut rate busi- 
ness, especially on outside risks. 

Geo. M. Korns, formerly principal of the 
high school at Barberton, has purchased the 
local agency of A. Lusk of that place. He 
will represent the Humboldt, Western of Pitts- 
burg and the Milwaukee. 


Joseph Jackson, aged 20, who has been bound 
over to t rand jury at Columbus, Ohio, on 
the py | “of setting fire to a dwelling owned 
by Mrs. A. ee 
against a pa. proba 


for motives of revenge 
bly will be taken before 
the probate judge for a lunacy inquest, as 
Deputy Fire Marshal Hartupee believes the 
youth to be a pyromaniac. 


John W. Zuber, fire marshal of Ohio, 
ected Edward A. Gilbert, Newark; L. 
Wilford, Bucyrus, clerk of Crawford county; 
Cc. . Thieman, Minster, and O. L. Hartupee, 
Columbus, deputy state fire marshal to suc- 
ceed Republicans gmat ten days ago. State 
ih Inspector T. P. Kearns has appointed 
nN. McCombs, as inspector of high explo- 
iok to succeed Col. E. S. Bryant, a republican. 


has 
D. 





Question of Nebraska Taxes 


Whether or not the capital stock and 

surplus of the home insurance compa- 
nies of Lincoln, Neb., are to be as- 
sessed is a matter much worrying them, 
and the county board of equalization 
has received the protests of three com- 
panies, after the county assessor had 
increased the assessments to include 
these two important items. 
Snell, president of the Midwest Life, 
is urging the board that these items 
should be assessed and that the surplus 
is an asset until it is divided. The re- 
maining three companies assert that the 
surplus is a liability, because kept for 
the policyholders. The Bankers Life 
had returned a $4,200 assessment, but 
the county assessor added $100,000 to 
it for capital stock and $510,000 for 
surplus. The Farmers & Merchants had 
returned $53,100, but the assessor added 
$142,000, and the Western Fire re- 
turned $7,500, and this was increased to 
$61,400. The county board has the pro- 
tests under consideration. 





Results of the Merger 

While the Dixie Fire has not com- 
pleted its statement since the North 
State was merged with it, the capital 
will be $500,000, the same as before. 
The net surplus, however, will be about 
$300,000, as the entire capital and sur- 
plus of the North State was added to 
the Dixie’s surplus. The assets will 
show approximately $1,500,000 and the 
reinsurance reserve $750,000. 





P. W. Plank, one of the old field men of the 
west, and the oldest on the staff of the Home 
of New York, died last week at Pasadena, 
Cal., after a long illness. Mr. Plank was the 
Home's Illinois state agent for about twenty 
years, but eighteen years ago went to Denver 
as state agent for Colorado and Nebraska. He 
was retired from active service a year or so 
ago, but was retained on the payroll. He was 
73 years old. 





The German of Wheeling has declared a 6 
percent semiannual dividend. 





Organized 1850 


Fire Insurance Company 
OF NEW YORK 


*»® & 
WESTERN DEPARTMENT 
159 La Salle Street CHICAGO 


W. L. Steele, P. Singleton, 
Manager Asst. Manage, 





MICHIGAN AND INDIANA 


PROGRAM FOR OHIO FARMERS 








Annual Meeting of the Agents Associ- 
ation to Be Held at Winona 
July 27-28 


The program for the annual meeting 
of the Ohio and Indiana Agents Asso- 
ciation of the Ohio Farmers to be held 
at Winona Lake, Ind., July 27-28, is 
gotten out in style of a policy. On the 
policy is the following form: 


Item No. 1. 2 p. m. Baseball game—teams 
to be chosen among agents of the Ohio Farmers 
Insurance Company of Ohio and Indiana (no 
one eligible but legally authorized . x: 4 
solicitors), by Haines and Geo. Cobb 
due consideration being given to the RF. 
“knocking” ability, as evidenced by the files on 
record at LeRoy. It is understood and agreed 
that J. A. Davey is barred in this contest, for 
the reason that no agent has heretofore been 
able to translate his curves. B. Corry, of 
the Northeast 80 of Section No. 2, Peek-a-Boo 

ownship, will officiate as umpire and any 
player appealing from his decision will be 
thrown in the lake. The committee on arrange- 
ments will fully protect the players after the 
exhibition, as satisfactory arrangements have 
been made ‘with the local constabulary at 
Winona Park. The spectators are earnestly re- 
quested to leave their firearms at the hotel and 
refrain from throwing rocks, clubs, rebates or 
other missiles at the players, until after the 
eighteenth inning. The game will positively be 
terminated at 8 p. m., and the side having the 
greatest number of men alive at that time 
shall be declared the victors and shall be 
presented with one copy of the Indiana Geologi- 
cal Report for 1884. 

Item No. 2. 5 p. m. Boat ride on the large 
double deck steamer City of Warsaw. All par- 
ties barred who desire to throw something at 
somebody, as nothing of this kind will be 
permitted, unless the offenders and defenders 
absolutely confine their implements to brick- 
bats or mud. 

Item No, 38. p. m. Entertainment at the 
auditorium of oe New York Symphony Orches- 
tra for the benefit of those who survive the 
ball game. For those wishing other recreation 
at that hour we suggest listening to the roaring 
waves along Winona beach, the dinky  rail- 
road, bowling alleys, or an entrancing disser- 
tation on “The Farm Mutual,” by James H. 
McConnell, who will hold forth upon’ the hotel 
piazza until requested by the hotel management 
or the police to retire. 

Item No. 4. 9:30 a. m., July 23. Business 
meeting under the personal’ direction of the of- 
ficers of this association presided over by 
John W._ Sage, president. officers 
requested to dress in their resplendent 
sum:ner finery. One of the important features 
of this meeting will be the collection of the 
annual dues 7 the secretary, in which festivity 
it is hoped that all members will puseone, 
The usual order of business will be followed 
and the officers for the ensuing year elected. 
From time to time the members and visitors 
will be regaled and refreshed by musical mem- 
bers and addressed by Attorney Guilford A, 
Deitch. Subject, “The Doctrine of Election.” 

Item No. 5. m.—The entertainment 
committee regret t eir Gallen to effect a 
“beauty show” contest at this hour, owing 
to their inability to secure a sufficient number 
of eligible entries. This contest was opened 
to all active members and adequate purses 
had been provided, but only three applications 
were received: A. B. Thomas of North Man- 
chester, E. D. Closson of Logansport, and 

eo. M. Cobb, of Indianapolis. Therefore 
contest off and instead an entertainment at 
the auditorium by the New York Symphony 
Orchestra_ will = its — 

Item No. 6.  ° m. 
auditorium by the ew York 
chestra. Closing exercises at 
Auf Wiedersehen. 

No other concurrent invitations permitted. 

Pernfission granted to amend this program 
as vote of the members may direct. 


John W. Sage, of Rockville, Ind., 
president of the association. 
Coleman, of Warsaw, Ind., is secretary. 
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Fourth Not Expensive 


The celebration of the Fourth of July 
this year did not assess a heavy toll on 
fire insurance companies in Indiana. 
In the capital city, there were only four 
fires on Monday, with losses confined 
to about $100. The heaviest loss in the 
state was at New Albany, where a toy 
balloon fell on one of the buildings of 
the I. F. Force Handle factory, caus- 
ing a total loss of $30,000, with $25,000 
insurance. 


Michigan Agency Appointments 
Amer. Cent.—Samuel G. Toof, Decatur; D. 
A. Stewart, Norway. 
California—Bennett & Todo, Ann Arbor. 
Ger. Amer., —L. Salliotte, Ecorse; 


| First State Savings. Bank ‘Insurance Agency, 


Otsego. 

State of IllL—C. B. Lane, Albion; 
Barstow, Ithaca. 

Jefferson—Edward Nelson, Calumet. 

L. & L. & G., N. Y.—Luther Ferriss Com- 
pany, Grand Rapids. 

Lon. & Lan.—W. O. Phillips, Owosso. 


A. E. 


PITTSBURGH INSURANCE COMPANY °“337"° 


1808-11 Commonwealth Bldg., Pittsburgh, Pa. 


Capital . . 100,000.00 
Assets, January 1, 1909 -. 2 250.59 Sephas te Policyoiders 


Sienendtedstedeentis Pennsylvania, Illinois, Michigan, Ohio and Wisconsin 


R. J. WILSON, President D. C. SHAW, Vice-President R. J. MCKNIGHT, Sec’y and Treas, 
W. J. R. MAGILL, Asst. Secretary JOSEPH H. GORDON, General Agent 


ALLECHENY FIRE INSURANCE Co. 


1627 Beaver Ave., N. S., PITTSBURG, PA. 
CAPITAL, $200,000 SURPLUS TO POLICYHOLDERS, $226,000 


AGENTS WANTED s.?%cuties TWO®- © pansons, Special Agen 
INCORPORATED 1849 


GERMAN FIRE 
WESTERN 


Insurance Company 
of Wheeling, West Va. 
INSURANCE COMPANY 
of Pittsburgh 


ORGANIZED IN 1867 
FIRE AND TORNADO 








Cash Capital $200,000.00 Net Surplus $237,557.58 
WM. F. STIFEL, President 
F. RIESTER, Secretary 
S. W. RICE, Supt. of Agencies 


DANA E. LATIMER 
WILLIAMSON BLDG. CLEVELAND, OHIO 
Special Agent for 
Ohio, Indiana and Michigan 


The Pittsburgh Casualty Company 


Announces its admission to Ohio, and desires te secure responsible Agents in every City and Town in the 
State at once, Writes 


Accident, Health and Plate Glass Insurance Exclusively 


Apply tt JOHN M. BOGGS, Sec’y and Gen'l Manager 


UNION BANK BUILDING, PITTSBURGH. 


PITTSBURG UNDERWRITERS 
IRVAN NECKERMAN, Manager. Commonwealth Bldg. PITTSBURG, PA. 
UNDERWRITTEN BY COMBINED STATEMENT 

. Fire. Ins. Co.. $1,3000,000.00 

1,624,334.93 

5.632.724.06 

2,924 334.93 


CAPITAL - « - e 
SURPLUS TO POLICY HOLDERS 
ASSETS - - -©= *# ©= « 
LOSSES PAID TO DATE - - 


$ 300,000.00 
406,162.75 
881,944.34 

4,458,215.00 











anklin Ins. Co.. of - Pa. ¢ re “ 
eutonia Fire Ins. Co., of Aitatheny, Pa. - - 
National Ins. Co,, of Allegheny, Pa. Saugine to 2s oliybolder * 


CARL H. SMITH, Special Agent, Ohio and Indiana, Dayton, Ohio. 


KEYSTONE UNDERWRITERS 


OF PITTSBURGH, PA. 
Underwritten by the following Companies: 
GERMAN FIRE INSURANCE CO. 
GERMAN AMERICAN INSURANCE CO. 
MONONGAHELA INSURANCE CO. 
UNION INSURANCE CO. 
All of Pittsburgh, Pa. 
‘ one Aone wes 





SER 


700, 
Assets...... 2,107,872.81 
Surplus to Policyholders. . 1 187,282. 90 


HENRY WACHTER, Mennder 
218 FOURTH AVENUE, PITTSBURGH 
Reliable Agents Wanted in Illinois and Ohio 


OHIO FARMERS INSURANCE COMPARY 
LEROY, OHIO 
FIRE, LIGHTNING AND TORNADO INDEMNITY 
STATEMENT JANUARY 1, 1909 


$1, 487, 930.64 
9,554.79 
128° "000.00 


000.00 








Reserve for Reinsurance - 

Reserve for Losses . - 
Reserve for Contingencies - 
Net Cash Surplus - - 637, "926.86 


Total Assets, - - $2,300,412. 29 


JAS. C. JOHNSON, President 
M. L. BENHAM Secretary 


Organized in 1848 
Losses Paid More Than $14,000,000.00 














Brokerage Business—W A N T E D—Brokerage Business 
We have excellent facilities for placing 
INSURANCE ON SPECIAL HAZARDS 
of every description anywhere in United States. LIBERAL COMMISSIONS PAID 


' CR. CHADWICK & CO. 


203-04-05 Lyric Theatre Bidg. CINCINNATI, O. 





Long Distance Telephone Canal 460 
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Orient—H. . Oakes, Grand Haven; First in the grind and at the suggestion of ain 
State a yg ty eseee. the agents’ committee was pigeon-holed i Tl 
St. Louis—H. B. Correll, Benton Harbor; J.| by the senate. If the people who no FIRE, ae ———— 
,_ Menominee. i i 
Chas. op oo — Co., Port Huron; H. J. | 2°¥ studying the question had taken 


3 eo. : 
eT ington —W. W. Hodges, Cadillac. 





DISCUSSING THE FIRE WASTE 





Commissioner Barry Addresses Detroit 
Manufacturers—Association Pre- 
paring Good Program 





Detroit, Mich., July 5.—(Special Cor- 
respondence.)—The Credit Men’s and 
the Manufacturers’ associations are 
making a study of fire waste. At the 
board meetings the question is being 
discussed and at their monthly dinners 
they have had some statistics intro- 
duced that have caused the gentlemen 
to do some thinking. New plants are 
being erected with a view of making 
them as near fireproof as possible, and 
sprinklered risks are the rule now, not 
the exception. Last week the manufac- 
turers had an informal dinner at the 
Tuller. Among the speakers was the 
Hon. J. V. Barry. His talks are always 
interesting and instructive. Mr. Barry 
in part said: “It is a national shame, 
little short of crime, that there should 
be such an enormous loss by fire, due 
to carelessness, negligence and crime, 
without using our might and power to 
stop it. The state can take a long 
step toward fulfilling its obligations to 
reduce the fire waste to a minimum by 
refraining to encourage such of its cit- 
izens as may not be possessed of a 
healthy sense of proprieties to dispose 
of their property to the fire insurance 
companies at a profit. It is a mon- 
strous doctrine that a person who de- 
liberately misrepresents the value of 
his property and thereby succeeds in 
overinsuring it, should be permitted to 
materially profit in this respect, even 
though the transaction be not further 
characterized by deliberate crime in 
connection with the destruction of the 
property.” 

Commissioner Barry told his hearers 
that the fire loss in the United States 
for 1908, from other than forest fires, 
amounted to $215,000,000. Its cost to 
maintain fire departments, $49,000,000; 
water for fire purposes, $29,000,000; pri- 
vate fire protection equipment, $18,000,- 
000; insurance premiums in excess of 
the insurance losses by fire, $146,000,000, 
making a total fire cost for the year 
1908 $457,000,000. He said fire insur- 
ance companies paid to Michigan pol- 
icyholders in the year 1908 $14,809,000 
and that only 57 percent of the fire loss 
was covered by insurance, thus the fire 
loss in Michigan for one year amount- 
ed to the sum of $26,000,000. 

he committee on legislation of the 
State Association of Fire Insurance 
Agents prepared and introduced a fire 
marshal bill which was accepted and 
approved by the committee on insur- 
ance of the house, had its first reading 
as presented, but got badly mixed up 








any interest in the matter, this bill 
would have been passed and soon be- 
come operative. The bill anticipated 
creating a fire marshal department hav- 
ing no connection with the insurance 
department, whose business would be 
to make the fire waste a study, making 
inquiry into suspicions fires and in the 
end save the people by discouraging in- 
cendiarism, seeing that building codes 
were lived up to, thereby reducing the 
fire hazard and punishing criminals. 
The Michigan agents’ association at its 
next meeting will discuss this question 
again, and hopes, through publicity and 
united effort of the members of the as- 
sociation, to create sufficient interest 
in the matter to pass a bill at the next 
meeting of the state legislature that 
will have an influence in lessening the 
enormous fire loss. Commissioner Bar- 
ry is doing good work. He is creating 
a sentiment by his talks to these gentle- 
men that must result in an effort on 
their part to lessen this enormous 
waste. 


At present, so far as the courts are 
concerned, the Dillon case is through. 
It was rumored that something would 
drop after the jury agreed to disagree. 
Rumors of crookedness and bribery are 
always floating around after a trial. 
One side doesn’t get what it wants and 
always knows why, so intimates it’s 
got something coming. It was reported 
an offer of compromise was made Dil- 
lon before the case ended and that his 
attorney told him to hold out, or, if he 
was right, to stick. Juror John Hall, 
who lived in Trenton, was killed on 
the railroad tracks near his home. It 
is asserted that Mr. Hall told Mrs. Dil- 
lon he would call and tell her something 
of advantage to her as to what was go- 
ing on in the jury room. He was killed 
that day. Judge Mandell evidently 
thinks there is something in the rumors, 
as he intends soon to start an investi- 
gation. It is reported that three jurors 
who stood out against the others re- 
fused to discuss the evidence at all. 

The Michigan Association of Fire In- 
surance Agents will meet at Lansing 
this year either the last week of August 
or the first week in September. The 
committee of arrangements is trying to 
get a number of good speakers to ad- 
dress the meeting. Secretary Putnam 
of the National Association will be one. 
Mr. Putnam has any number of invita- 
tions to attend meetings of state asso- 
ciations. He wants to meet the agents 
of Michigan, and unless something 
turns up to prevent his getting here, he 
will attend. The program will be ar- 
ranged with care and the topics to be 
discussed will.be of such a nature as to 
be educational. The Dean schedule will 
be one of the subjects discussed, and 
others will be: “Electricity and Its 
Hazards,” “A Pointer from a Special 
Agent,” “What Makes a Good Agent?” 





ORGANIZED 1881 


Michigan Fire and Marine 


Insurance 


Company 


OF DETROIT, MICH. 
STATEMENT JANUARY Ist, 1909 


Assets . . - 


Capital - > . : 
Losses Paid . - 
ASSETS 
Cash on hand and in bank $ 67,486.69 
State, County and Muni- 
cipal Bonds............ 440,119.00 
Ortgages on Real Estate 491,613.00 
Real Estate.............. 89,399.35 
Interest due and accrued 10,700.97 
from Ag’ts and others 91,973.02 
$1,191,292.03 
M. W. O'BRIEN F. H. WHITNEY 
President Vice-President 


$1,191,292.03 
400, -00 
5,620,000.00 


LIABILITIES 
Capital Stock ............ $ 400,000.00 


_ eae 463,930.07 
Losses unadjusted and 
OS. GB. no cccccscacs sees 38,131.24 
a 289,230.72 
$1,191,292.03 
E, J. BOOTH E. P. WEBB 
Secretary Ass’t Secretary 


Michigan Commercial 
Insurance Company 
Lansing, Mich. 


Total Assets . ° . 
Surplus to Policy Holder - 


$1,335,923.18 
481,083.02 





F. A. Hooker, President Robert Henkel, Vice President 
A. D. Baker, Secretary 
B. L. Hewett, Ass’t Secretary Ralph Rawlings, Ass*t Secretary 





























AUTOMOBILE INSURANCE 


FIRE, THEFT AND COLLISION 
LIABILITY and PROPERTY DAMAGE 


BEST AND MOST UP-TO-DATE POLICIES ON THE MARKET 
Fire, Explosion and Theft Policies issued by the 


SECURITY CASUALTY COMPANY of Indianapolis 


($100,000 deposited with Auditor of State for protection of policyholders) 
Liability Policies issued by 


LONDON GUARANTEE & ACCIDENT CO. Ltd., of London, Eng. 


ACENTS WANTED LIBERAL COMMISSIONS 


GEO. M. COBB & CO., inotanarouis, inoiana 

















MICHIGAN OHIO WISCONSIN KENTUCKY MINNESOTA ILLINOIS 
BIERCE @ SAGE 
GENERAL AGENTS, DETROIT, MICH. 
COMPANIES REPRESENTED , TERRITORY 


CONCORDIA FIRE INSURANCE CO., of Milwaukee, Wis. 
pg pay Net e CE CO., of New York 
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ichi " Wisconsin, Ohio, Minnesota 
ichigan 

% & ichigan, Ohio, Wi an & Mi 
BEN FRANKLIN I of, Alleghen ichigan, Ohio, Wisconsin & Minnesota 
COMMONWEALTH FIRE INSURANCE CO., of Ottumwa, Ia. lichigan, Ohio, Wisc., Ills., & Ky. 
We write a general class of business and desire agents in every City, Town or Village where we are not represented. 

SPECIAL AGENTS 
..T. KIRK WOOD, GEO. B. SEDGWICK A. M. WEIR, 

Garheld Blidg., Cleveland, Ohio 612 Pabst Bldg., Milwaukee, Wis. Springheld, Ill 


Address applications for agencies to 


BIERCE @ SAGE, Detroit, Mich. 
Motor Boat insurance 


Full Marine Policies, or Fire Only 


FIREMANS FUND INSURANCE CO., of San Francisco. 
AETNA INSURANCE CO., of Hartford. 
FEDERAL UNION INSURANCE CO., of Illinois. 
UNION MARINE INSURANCE CO., of Liverpool. 
MANNHEIM INSURANCE CO., of Germany. 
COLUMBIA INSURANCE CO., of Jersey City. 


Active Agents Wanted 


























F. M. SAGE, 
Detroit, Mich. 





ADDRESS ALL CORRESPONDENCE TO 
E. S. KELLEY, Manager Motor Boat Department 
ST. JOSEPH, MICHIGAN 


GEORGE F. REEVE, Vice-P res. 
“THE OLDEST NEWARK COMPANY” 


CHARTERED I8ii. 





JOHN J. HENRY, Pres. CHARLES M. HENRY, See 





NEWARK N. J. 


Being desirous of increasing its western agency plant, invites ey ope a 
from responsible agents. This company is nearly a century old, liberal in its under- 
writing policy, conservative in financial management. It would be a valuable 
addition to any union agency. Address 





CARROLL L. DeWITT, General Agent, 153 La Salle St.. Chicago 
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“The Benefit of Associations,” etc. The 
committee of organization will make a 


special effort to influence an increase in | 


membership from agents who do not 
belong to local clubs. 


An agent who has often been tried, 
and who, up to date, has stood for good 
principles and practices, got hold of 
me the other day. He told me a tale 
that for horror beats anything Edgar 
Poe ever portrayed, and wound up by 
asking what to do. I could only say: 
“You know the wind is blowing. Trim 
your ship. Set the sails so that you | 
can get the best results from wind and | 
tide and await results.” I don’t know 
how he interpreted the suggestion. I 
imagine, however, the other fellow will 
have to go him one better. 


Notwithstanding the fact that De- 


troit agents have imported a new man- | 


ager or secretary and that he has 
safely housed his family and has an 
office in one of our skyscrapers, there 
is trouble on the face of the moon. Of 
course, up to this time the manager 
has not outlined his plan of work. He |} 
is studying the situation, and, if his 
studies have the same effect on him 
the conditions have on those who are 
in the business of getting insurance 
at proper rates and forms, there are 
many clouds in his sky. He is ac- 
quainting himself with facts, and, I 
imagine, trying to work out a scheme 
that will be effective. He has the sym- 
pathy of all good agents, and here’s 
to hoping he will make good, but he 
has an awfully hard job on hand. 
Op DeEtROITER. 


INDIANA NOTES 

The Pennsylvania Lumbermen’s Mutual has 
been licensed in Indiana. 

The Fidelity Trust Company, the newest of 
such organizations in Indianapolis, has taken 
the local agency of the Law Union & Crown. 

T. F. Barrett, Jr., formerly chief clerk and 
daily report. examiner with the Indianapolis 
Fire Inspection Bureau, has taken a position 
as assistant special agent of the German Ameri- 
can for Indiana, under State Agent B. J. 
Gilmore, 


Joseph E. Schooley of Lawrenceburg, Ind., 
was the purchaser of the large Bradshaw 
agency at Delphi, Ind. Mr. Bradshaw, in in- 
troducing his successor to the companies in 
his agency, speaks highly of Mr. Schooley as a 
business man, who has on in the government 
service ten years and who intends to give his 
— exclusively to the insurance business here- 
after. 








Rindge, Kalmbach, Logie & Co., 
Ionia street, Grand Rapids, 
sprinklered risk, are requesting substitution of 
form on all fire policies now in force. The 
new form is made to cover sprinkler leakage 
as well as fire damage, without increase of 
rate or premium. 


Ltd., North 
Mich., who have a 





The Imperial 


Fire has transferred at New 
York from 


Newman & McBain to Major A. 
White, president of the City of New York and 
of the New York Plate Glass. The Imperial’s 
local agency at Denver, the German-American 
Trust Company, gets the City of New York and 
New York Plate Glass. 

The New York exchange has fixed the rate 
on the contents of fireproof dwellings at 12 
cents, which is twice the annual rate on the 
buildings. There are a_ number of residences 
in New York in the fireproof class, with a 
large increase in the number of fireproof apart- 
ment houses occupied exclusively as dwellings. 





IN ILLINOIS AND WISCONSIN 


| FIELD CLUB GETS AN IMPETUS 











Talk by Manager Barry of the Penn- 
sylvania Augurs Better Things 
for Wisconsin 





It is felt among the union field men 
of Wisconsin that the address of Man- 
ager C. H. Barry of the Pennsylvania 
| Fire, before the annual meeting of the 
| Wisconsin Field Club, will do much to 
|give backbone to the special agents. 
| Mr. Barry did not mince words in his 
‘talk and told the field men they must 
;do something to save the day in their 
; state, as conditions are getting more 
/unsatisfactory. The field club has al- 
|lowed its influence to wane since the 
;independent rating bureau was estab- 
\lished. The bureau furnishes advisory 
jrates to local agents. If companies 
feel these rates are right, each one can 
|insist on their being observed. The 
|companies are in no way inclined to 
| disobey the law, but they can use their 
moral influence for good practices. 

It is not likely that the companies 
will stand idly by and let Wisconsin 
drift into chronic unprofitable condi- 
tions. The encouragement from Man- 
ager Barry will do much to put new 
life into the field club and its work. 


KRUMDICK HEADS BLUE GOOSE 








Annual Meeting of the Wisconsin 
Home Nest on the Sacred Shores 
of Green Lake 





At the annual meeting of the Wis- 
consin Blue Goose at Green Lake, Wis., 
the birthplace of the honorable order, 
G. F. Krumdick of the Consolidated 
F. & M. was elected most loyal gander. 
Mr. Krumdick was guardian of the nest 
and is looked unon as a strong man for 
his new position. Other officers elected 
were: 

Supervisor of the Flock—C. C. Clark, Spring 

arden. 


Custodian of the Goslings—F. W. Edler, New 
York Underwriters. 

Wielder of the Goose Quill—W. B. Calhoun, 
Fire Association. 

Keeper of the Golden Goose Egg—R. B. 
Ellis, Aachen & Munich, 

Guardian of the Nest—Geo. Wright, German 
American. 

Honk-Honk—L. S. Wallace, Pennsylvania. 

Delegates to Grand Nest—C. H. Silkworth, 
Springfield, and G. F. Krumdick, Consolidated. 

Alternates—C. A. Keith, National of Con- 
necticut, and Jerry Sullivan, Milwaukee Board. 

Guards—C. A, Keith, National of Connecticut; 
Jerry Sullivan, Milwaukee Board; E. O. Basse, 
German American; Easton, Northern of 
England; W. H. Casper, Western Adjustment; 
W. E. McCullough, O. C. Kemp General Agency. 


The Wisconsin home nest has two 
ponderous guards, who head the pro- 
cession in the initiation, following the 
custodian of the goslings. They are 
C. A. Keith and Jerry Sullivan. Both 
are men of large physique and walking 
side by side, are a show in themselves. 
It is not likely the Wisconsin nest will 





ever allow these two guards to retire 














Capital Stock - 
Liabilities - 


Net Surplus - 


Total Assets 


Philemon L. Hoadley, Pres’t. 





FIRE & TORNADO INSURANCE 


American of Newark 


Chartered in 1846 





Special Reserve Fund 


- 4,743,032.63 
300,000.00 

- 1,954,999.45 
$7,.748,032.08 





CHAS. E. SHELDON, 
Manager Western Department 
Rockford, Ill. 


$ 750,000.00 


C. Weston Bailey, Seo’y. 


























W. IRVING OSBORNE, President 


JAMES A. PATTEN, Vice-President 


OTTO E. GREELY, Secretary 


CALUMET INSURANCE COMPANY 


171i La Sallie Street, CHICAGO 





JOSEPH L. EBNER, Prest. 


We desire correspondence with Agents 


American Central Life Building. 


Indiana State Fire Insurance Co, 


Tudianapolis, Ind. 


ASSETS, DECEMBER 31st, 1908, $147,901.85 


ALVIN T. COATE, Secy. 


who have excess lines on which the 


capacity of their own offices is exhausted. Bindings by telephone or telegraph. 
Prompt and careful attention to all matters submitted. 


ALVIN T COATE, 
Secy. 





J. HENRY SCATTERGOOD, Pres. 


M. F. GRIM, General Agent, 


INCORPORATED 1794 


The Insurance Company of the 


STATE OF PENNSYLVANIA 


PHILADELPHIA 
M. JOS. NOWLAN, 1st Vice-Pres. 


E. R. DANNELS, Sec’y 


Ohio, Kentucky and fpeteere Michigan, 33 North High 
Street, Columbus, Ohi 


MONTGOMERY & FUNKHOUSER, Gen, Agts. ssc ese 





Louisville Insurance 
Company 


FIRE AND TORNADO INDEMNITY 





In business Continuously under the same 
management since 1872. 


Application from leading agencies solicited. 


Henry P. Magill & Co. 


General Agents 


184 La Salle Street Chicago 





STRICTLY FIREPROOF 


wore. BREVOORT 


HOTEL 


Chicago, Illinois 


MOST MODERN EQUIPMENT 
UNEXCELLED RESTAURANT 


On Madison Street, near La Salle 
One minute from the Insurance District 


The Patronage of Insurance Men 
Is Solicited. 








PEOPLES 


LOUIS S.‘AMONSON, President 


NATIONAL 


FIRE INSURANCE COMPANY 
PHILADELPHIA 


JOHN W. BROOKS, Vice-Pres. & Sec’y 





$1,020 


Address applications to 


Surplus to Policyholders Jan. 1, 1909 


,261.30 


@ Assets and Policyholders’ Surplus have largely increased since 
that date and will continue to increase until one million dollars 
capital with corresponding surplus is paid in full, making one 
of the strongest companies ever organized in America 
q Conservative lines written on all desirable classes of risks. 





LYMAN 





No. 159 La Salle Street 





MOORE, CASE, 


& HUBBARD 


Managers for Chicago 
and Cook County 


TELEPHONE CENTRAL 311! 


CHICACO 
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from office. They will carry weight at 
the big Chicago meeting, where the 
Wisconsin nest is to compete for the 
trophy. They will be made a prominent 
feature in Wisconsin’s work at that 
time. 

. E. Cormany of the Providence 
Washington, who was initiated, was 
given the limit, but stood the ordeal 
well. 


JOLIET STIRRED OVER RATES 





Mayor Cronin Thinks Underwriters 
Have Been Too Quick in Chang- 
ing Classification of City 





Joliet Ill., is considerably stirred up 
over its being raised to the 4% class, 
which means an increase in rates. One 
of the newspapers is urging the city 
administration get busy and make the 
improvements which will entitle the 
city to a more favorable classification. 
Mayor John R. Cronin has been inter- 
viewed and he claims that the city has 
been badly treated by the insurance 
people. . . 

Last year the city was inspected and 
the following recommendations were 
made, according to the city officials, the 
carrying out of which would entitle 
the city to lower rates than then pre- 
vailed: 

First. The installation of an inde- 
pendent water system. 

Second. The purchase of an aerial 
truck, regulation size and a combina- 
tion chemical and hose cart. 

Third. The addition of four new men 
to the fire department. 

Fourth. The purchase of about 2,000 
extra feet of fire hose. 

It is claimed that the third recom- 
mendation, for four additional firemen, 
has been fully complied with. As to 
what the city has done in regard to 
the others, Mayor Cronin says: 

: In the first place the insurance companies 
d_an independent high pressure water 
system. We took the matter up at once. It is 
not a ee of an hour or a day, but 
one that has to be thoroughly studied. The 
preliminary sketches are nearly completed and 
the engineer is working every night to finish 
them at once. Surely we can do no more. 

The second condition demanded was the 
acquisition of an aerial truck and combination 
wagon. Both of these pieces of apparatus have 
been purchased and although they are not in 
use at present, that is a situation which we 
can not avoid. They are now under course 
of construction and will be installed within 


the next ninety days, the time demanded by 
the manufacturers. 

Then take their demand for more hose. In 
the articles, 2,000 feet was specified by the 
companies, but we did even more than was 
asked and have secured 2,500 feet of good fire 
hose, all of which has been divided in the 
different engine houses. 





. Kessberger Agency Sold 

he Kessberger agency at Spring- 
field, Ill, one of the largest in the city, 
has been sold to Joseph Zimmerman, 
former city controller, and Charles E. 
ullivan, retiring assistant supervisor 
of special assessments at Springfield. 





Annual Meeting at Springfield 
The annual meeting of the Illinois 
ocal Agents Association will be held 

at Springfield, Ill, July 21. The pro- 
gtam is in process of formation. The 
Officers hope to get a large attendance 
of representative agents of the state. 





Wisconsin Agency Appointments 
achen & Munich—L: Klee r, La Crosse; 
John E. Hart, Elroy. 

Aetna—Charles Waite, Union Grove. 
American—Bassett & Andrews, Crandon. 
nee Cent—Mrs. Herman Noll, Layton 

Boston—W, C. Kassbaum, Plymouth 
Buffalo German—C, C, Ertz ond D. J. Healy, 
Califorei J. E. Rowl 
; tnia—J. E. Rowlands, Racine; G. G. 
Zieman, Neenah; T. W. Briggs, Appleton. 
Clain2 ¢ % } Sara *,. eiss | & Co, Eau 
Win sdsor, 7 A = an, New Lisbon; . 
mmonwealth—Kazimier Nowacki, K ha. 
son ntinental—E. C. Busch, Rome; F. E. John. 
; Camp Douglas; |W. E. Jo#hson, Oakdale. 


County—C. D. 

Franklin—John 

ermania—M. B. Huntley, Elroy. 

Glens Falls—F, F. Shippy, Seovens Point. 

Ta keve—William Driscoll, Green Bay. 
— Co. of N. A—C. M. Hopkins, Fenni- 


State of Ill_—L. W. Metzner, Milwauk 
Milwaukee—W, F. ‘Rohlf, Hayward. 





Milw. Mech.—J. J. Remo and M. R. Sutliff, 
Rhinelander. 

National, Pa.—Frank Blatzek, Milwaukee. 

New Brunswick—F. E. Chartier Ins. —) 
Wausau; D. F. Bowler, La Crosse; ‘ 
Kalbskopf, Marshfield. 

Norwich Union—A. E. Fuller, River Falls. 

Old Colony—Boreham & Steele, Fond du Lac. 

Pennsylvania—F. U. Raisler, Welcome; W. 

iz er, Marshall; C. J. Jacobson, Sun 
Prairie. 

Prov, Wash.—Miss Bertha A. Scott, Stevens 


Point. 

Phila. Und.—James Wenzel, Lancaster; F. J. 
Lewis and C. . Schwarten, Milwaukee. 

Rhode Island—Theodore Benfey, Sheboygan. 

Security, Ct—A. L. Church, Milwaukee; O. 
Andrews, Shawano, 

Shawnee—W. J. McKay, Madison; H. F. 
Beckman, New Lisbon. 

St. Louis—R. H. Mann, Sturgeon Bay. 
ee La. . P. Buchholz, Chippewa 
Falls. 





Renewal of Rate War Business 

This week is the fifth anniversary of 
the rate war at Rantoul, Ill. Much of 
the preferred business was written at 
a heavy cut for a five-year term and 
is now expiring. One agent tried to 
break over, but it seems the other 
agents have held together and it is not 
expected there will be any trouble and 
renewals are coming in at tariff. 





MILWAUKEE HAS A BIG LOSS 





Damage in Box Factory $250,000— 
Agents and Fire Chief Clancy 
Demand Improvements 





One of the worst fires that Milwau- 
kee has experienced this year occurred 
this week when the plant of the Kieck- 
hefer Box company was destroyed, with 
a loss of $250,000. The factory loss was 
partially covered by an insurance of 
$173,000, while the smaller loss to the 
outside lumber stocks was covered by 
an insurance of $89,500. Almost the 
entire plant, three stories in height and 
600x150 feet in dimensions, is now in 
ruins. It has been announced that it 
will be rebuilt. One employe of the 
box company lost his life in the confla- 
gration and other bodies are expected 
to be found in the ruins. 

As a result of the Kiechhefer confla- 
gration, insurance men and Chief Clan- 
cy of the Milwaukee fire department are 
urging that additional water mains be 
established in the Menomonee valley, 
the location of the fire and a congested 
manufacturing center. A better con- 
struction of the plants located in the 
valley is also demanded. Chief Clancy 
feels that the whole district is in great 
danger of a conflagration, and he says 
that it is next to impossible to save a 
plant like that of the Kieckhefer box 
factory when it is stored with large 
quantities of dry kiln stocks. Water 
pressure is not of the very best in the 
valley and the locality is filled with 
frame structures, lumber yards and com- 
bustible materials. No wind was blow- 
ing at the time of the disastrous Kieck- 
hefer fire, but insurance men say that a 
high east or west wind might sweep 
acres of the vast manufacturing district 
with a devastating fire. A united stand 
will be taken by insurance men and 
manufacturers alike for better fire pro- 
tection in the valley, with the aim that 
future conflagrations may be avoided 
and insurance rates lowered. 





Illinois Agency Appointments 

Aetna—W. L. Wesemann, La Grange; P. W. 
Milhaven, Adeline; G. A. Field, ackinaw; 
C. C, Harlan, Cheneyville; H. J. Sutton, Mal- 
den; F. R. Borton, Marine; Couch & Martin, 
Eldorado; Arthur M. Carter, Plainville; Harry 
A. Spilly, Oakford; Arthur A. Scott, Altona; 
Omar H. Lloyd, Keithsburg; C. H. Musgrave, 
Raleigh; F. L. —, Elmwood; Edward 
Hellermann, — . H. Miller, Marietta; 
N. B. d, Neoga; W. A. Steward, 1y 
W. R. Jones, Thompsonville; Sidney G. Rosen- 
berg, icago; . J. R. and Fred South, 
Hammond; B. F. Kagey, La Place; Walter S 
Ballow, Owaneco; Chas H. Sexson, Windsor; 
Alva E. Foster, Sullivan; Robt. C. Parks, Kirks- 
ville; Elven O. and Robert B. Bell, Oakland; 
B. H. Watson, Riverton; Fred Pfingsten, Bur- 
lington; B. L. Franzen, Jr., Itasca; J. 5 
Brown, Weldon; T. A. Dixon, Lake City; F. D. 
Hiberly, Georgetown. 

American atl—Fred N. Weed, Alexis; 
(ones Beach, Albany; Wm. P. Seeber, Benton; 

hiteman & McHenry, Biggsville; Wesley _Mc- 
Allister & Sons, Carmi; i. Thompson, Erie; 
Wm. F. Tew, Cordova; rancis . Smith, 
Dixon; C, C. McMahon, Fulton; Wm. C. Porter, 
Keithsburg; H. A. McBride, Morrison; W. A. 





Cannon, Mt. Carmel; J. T. Eckman, Lanark; 
Manville Chamberlain, New Boston; F. 
Fawley, Oquawka; F. E. Rogers, Port Byron. 

Amer. Cent.—Frank W. Moffett, Paxton. 

Aachen & Munich—Harold Hood, Litchfield. 

Atlas—Alonzo Ellis, White Hall. 

American—N., J. H. E. Holzinger, Geneseo; L. 
F. Strobel, Ramsey; W. H. Fagen, Stewardson; 
- H. Carter, ummum; H, Heberling, 
aston; H. R. Gregory, oweaqua; C. W. 
Gettle, Rock Falls; G. W. Morrow, Athensville; 
Russell Poorman, West Union; E. B. Simmons, 
Basco; J. P. Cain, Carrier Mills; L. E. Mentch, 
Cary Station; J. F. Kauffman, Congerville; J. 
L. Griffin, Iuka; W. D. Townsend, Kasbeer; 
George Sharp, St. Francisville; M. C. Ward, 
Sterling. i 

Allemannia—A. L, Miller, Quincy. F 

Buffalo Coml.—A. W. Morriss, Granite City; 
J. B. Howell, Belleville. 

Buffalo Ger.—O’Connor & Green, Kewanee; 
Milligan & Ruff, Shelbyville. 

Brit. Amer.—R. J. & E. W. Gearon, Harvey. 

Ben Franklin—G. A. Wilson, Jr., La Salle. 

Boston—W. W. Woolley, Dixon; ‘Simon 
Berger, Quincy; Horace Baker, El Paso. 

Congecticut—C. F. Eckholm, Stephen Bren- 
nan, Thos, Byrnes and Edw. J. Holden, Chicago. 
Paul Fischer, Irving Park; J. G. Sauers, J. 
Barnes and David Harriott, Morgan Park 
S. C. Rosenberg, Sheridan Park; J. A. Lacharite, 
Assumption; C. M. McMillan, Carthage; V 
Aikman, Marion; A. A. Brown, Maunie; C. M. 
Pool, Ottawa. 

Continental—B. B. Burns, Windsor; W. E. 
Briggs, Rio; T. J. Kelly, Princeville; T. E. 
Bradley, Kankakee; C. E. Smith, Oak Park; 
W. F. Glazier, Woodstock, 

Citizens—P. C. Mellander, St. Charles; E. E. 
Cook, Fayette; A. G. Porter, Kinmundy; T., E 
Irvin, Patoka. 

Central Natl—L. C. Trovillion, Metropolis; 
J. Leaver, Rankin; E. Myers, Streator. s 

Commonwealth, Ia.—W. T. Dyer, Jacksonville; 
L. C. Campbell, Marion; J. M. Ott, Petersburg; 
T. L. Graves, Pontiac; Michael Mahoney, Alton; 
W. B. Martin, Benton; T. B. Williams, Cairo; 
John Homer, Carlinville; McAllister Sons, 
Carmi; J. R. Grisamore, Casey; D. M. Hub- 
bard, Centralia; Hutchinson & Son, Champaign; 
H. F. Hallowell, Charleston; W. ilkwood, 
Christopher; . Edwards, Coffeen; A. B. 
Covey, Danville; B. B. Wirwatz and J. L. Drake, 
Decatur; C. L. & C. H. Walrath, East St. 
Louis; B. F. Kagay, Effingham; Spencer H. 
Wilson, Eldorado; oh J. Roach, Elgin; E. F. 
Wall, Elizabethtown; O. L. Hill, Freeport; 
Hudgens & Reed, Goreville; A. W. Horris, 
Granite City; — Mattonn, Greenup; A. G. 
Abner, Harrisburg; S. S. Tyler and C. W. 
Barker, Joliet; D. Gillespie, Lincoln; T. M. 
Silkwood, Mulkeytown; en Heckle & Son, 
Quincy; George Gordon, Lerna; J. H. Wallace, 
Moline; S. A. Friedman, Maroa; L. C. Reilly, 
Mt. Olive; Rufas Grant, Mt Vernon; J. V. 
Hally Ridgeway; L. G. Campbell, Marion; 
Alfred Griffin, Nokomis; G. A. Keller, Olney; 
H. R. Lund, Rockford; H. L. Kuter, Shannon; 
. W. Scott, Springfield; L. Anderson, 
Strawn; Thompson & Co., Thompsonville; H. 
B. Madison, Tuscola; R. S. Mitchell, Venice; 
J. P. Heacock, Villa Grove; Jarrett McCowen, 
Waltonville; J. R. Shuey, Westfield; A. C. Den- 
ham and Moses Casey, West Frankfort; J. W. 
—, Winchester; D. R. Fish, Lawrence- 
ville. 

California—M. P. Biddlecom, Waukegan; W. 
J. Bennett, Chicago. 

Cent. Mfrs. Mut.—Joseph Boehmer, Bloom- 
ington. 


Caledonian—Paul Fitzgerald, Hubbard Woods. 

Columbia, N. J.—J. C. Fahnestock, Galesburg; 
Kessberger & Co., Springfield; A. P. Veroni, 
Watseka. 


Takes Up Field Work 


E. R. Shoemaker of McLeansboro, 
Ill., son of Special Agent J. M. Shoe- 
maker of the North America and Phil- 
adelphia Underwriters in southern IIli- 
nois, has been assigned to field work 
for the two companies under State 
Agent Rassweiler. Mr. Shoemaker will 
be stationed in Springfield and _ will 
travel in the central part of the state. 
He has been doing some per diem work 
in southern Illinois for the last few 
weeks. 

Young Mr. Shoemaker was in an ab- 
stract office in his home town and start- 
ed to build up a local insurance busi- 
ness. He went to take a position in St. 
Louis, but had to give it up on account 
of his health. He has the earmarks of 
a good field man. 


ILLINOIS NOTES 

Charles R. Stroh has purchased the N. J. 
Heckman agency at Oregon, III 

L. H. Alvord, of Bement, has taken William 
Hughes as a partner in his agency. 

By reason of the long ony in improving the 
fire protection of Joliet, the city has been 
changed from class 4 to 4%. 

Charles V. Wilson, of Chicago, special agent 
of the Fire Association, was married a few days 
ago to Miss Hawks of Chicago. 

F. B. Smith of Batavia, Ill., has removed to 
Aurora and all companies in his agency have 
been transferred to Peter Petit. 


Robert J. Otto, one of the older insurance 
agents at Bloomington, IIl., has sold his business 
in that city to C, H. Pingrey. Mr. Otto re- 
tires to manage the estate recently left him by 
his father. 











The Sun of New Orleans has withdrawn its 
application for admission to Wisconsin. 








Telephone Main 2010 


MOONEY & COMPANY 


(INCORPORATED) 
184 La Salle Street 
CHICAGO 


EXCEPTIONAL FACILITIES FOR 
HANDLING SURPLUS BUSINESS. 





VIRGINIA STATE 
INSURANCE COMPANY 
OF RICHMOND 


Geo. L. Christian, President 
Robert Lecky, Jr., V. Pres. and Sec’y 


Assets — $844,501.74 
Surplus to Policyholders 285,146.38 


Agents Wanted in Illinois and Indiana 


SHIPMAN & WAYNE 


General Agents 


159 La Salle Street CHICAGO 





GERMANIA 


FIRE INSURANCE CO. 


NEW YORK 
ORGANIZED 1859 
Cash Capital, - - $1,000,000 00 
Assets, - - - $5,874,016 00 
Net Surplus, - - $1,509,442 33 
Surplusfor Policy Holders $2,509,442 33 


HEAD OEFICE: 
Cor. William and Cedar Streets 





ORGANIZED 1870 


THE CONCORDIA FIRE 


INSURANCE COMPANY 


OF MILWAUKEE, WIS. 





GEORGE BRUMDER, President 

GUSTAV WOLLAEGER, Jr., Vice President 
H. AUG. LUEDKE, Vice President 
FRANK DAMKOEHLER, Secretary 

W. C. HUGHES, Supt. of Agencies 


BIERCE & SAGE, General Agquste for Michi 
on Oe Whitney Opera House Block, 


SPECIAL AGENTS: J.T. KIRKWOOD, Cleve- 
land; FRANK M. ‘SAGE, Detroit; GEO. B. 
SEDGWICK, Ishpeming, Michigan. 





ORIENT 


INSURANCE 
COMPANY 


OF HARTFORD, CONN. 


CHARLES E. DOX 


MANAGER 





171 La Salle Street, Ghicago, IIL. 
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THE AGENT AND HIS SERVICE 


Tuts is an era of service, because 
better service means larger profits in 
the end. Many fire insurance agents 
do not render the service that they 
should and this marks the difference 
between a valuable agent and one who 
is only seeking a commission. 

When a customer gives the handling 
of his insurance to an agent, he should 
have another motive than obliging a 
friend or doing a charitable act. He 
should require the best service possible. 
The customer in most cases knows but 
little about fire insurance. He relies 
on the agent. The responsibility is 
therefore not a light one, for the agent 
should be able to see that the property 
is covered in such a way that there 
will be no dispute if a loss comes so 
far as the policy itself is concerned. 

It is important that an agent repre- 
sent companies of financial stability 
whose indemnity is worth the price 
paid. If there is any doubt in the 
agent’s mind after due investigation 
is made as to the permanency of a 
company, he has no right to place his 
customers in it, regardless of the com- 
mission it offers or its liberality as to 
lines and classes. 

Next the form should be carefully 
drawn up and the proper clauses, rid- 
ers and permits attached so that the 
assured is properly covered. 

The agent should have a printed card 
setting forth in clear, concise terms, 
what features in the policy need to be 
guarded so that there will be no viola- 
tion of the terms. It is only necessary 
to give the salient ones. 

The agent needs to become person- 
ally acquainted with the risk and its 
hazards. He should know if any ad- 
ditional habard is introduced. He 
should be able to advise the simpler 
methods of fire prevention. The well 
informed agent will get the make-up of 
the rate, note the charges for defi- 
ciencies and see if it is practicable to 
make improvements to remove the 
charges. 

If knowledge comes to the agent 
that any policy condition is being vio- 
lated he should at once notify the 
assured. He should have all instruc- 
tions from the assured in writing as 
to any endorsements or changes, and 
all the agent’s statements to the as- 
sured that affect the contract should 
be in writing. 

Again the assured may be not fully 
covered even with the ordinary fire 
policy. He perhaps should have ‘or- 
nado, rents, use and occupancy, plate 
glass, burglary or liability insurance. 
It is not the agent’s province to 
thrust these various classes of in- 
demnity on the assured, but the agent 
should see to it that the customer is 





properly informed as to them and 
knows their value. 

A customer will soon appreciate an 
agent who is looking after his inter- 
ests. He watches the way the agent 
attends to his duties, the intelligence 
used, the discrimination, care and judg- 
ment. 

Such service builds up permanent 
and satisfied customers, who are not 
inclined to protest at an increase in 
rate if it is necessary because the serv- 
ice of such agent is of great value. 





LOTT ON SEWARD 

Tuose who are personally acquainted 
with or know either President Sewarp 
of the Fiveriry & Casuatty, or Presi- 
dent Lotr of the Unitep States Cas- 
UALTY will read with profit the esti- 
mate of the character, life and work 
of the older executive, Mr. Sewarp, 
by the younger official, Mr. Lort, in 
Assurance. 

Mr. SEwarp bears an honored name, 
to which he has given additional luster 
in his work on the diplomatic corps 
and during his later career as a casualty 
company head and public spirited citi- 
zen. 

Mr. Lott, a forceful character him- 
self in casualty insurance, a man of 
positive ideas, has had opportunity to 
read Mr, Sewarp at short range. Mr. 
Lort is a keen observer and discrim- 
inating in his judgment. His analysis 
of his subject is of greater value be- 
cause it does not smack of flattery. 
Mr. Sewarn’s strong points are brought 
into review and his human frailties 
are presented. So we have a judicial 
estimate of the man in a nicely bal- 
anced way. 

In summing up his conclusions, Mr. 
Lotr recognizes Grorce F. SrEwarp as 
one of the creative personalities in 
casualty insurance. In the pioneer 
work of that branch of insurance where 
the paths had to be cut out and much 
exploring done, Mr. Sewarn’s peculiar 
characteristics and mental tempera- 
ment were needed. 

Assurance should be complimented 
for its enterprise in securing so valu- 
able an appreciation of a notable figure 
by a man of Mr. Lort’s discernment 
and clever literary style. 





DISTRIBUTION OF SCHEDULES 


IN our opinion the Western UNION has 
made a wise move and one that will be 
appreciated in printing a supply of Dean 
schedules for general distribution, to be 
sold at a moderate price per copy. Here- 
tofore local agents and even field men 
have found it impossible to secure a copy 
of the rating instrument. If any one de- 
sires in a serious way to study the sched- 
ule, he should be able to get a copy. 
While the schedule is more complicated 
and comprehensive than the old system, 
yet it is based on clear and logical prin- 
ciples and can be mastered by the use of 
sufficient brain power. 





Tue Missouri supreme court having 
held that the legislature has the power to 
bar out life companies paying their pres- 
idents over $50,000 a year, we may now 
look for laws discriminating against com- 
panies that employ stenographers with yel- 
low hair. 





You can’t climb the ladder of fame by 
stepping on other people’s corns. 





Personal Side of the 
Insurance Business 


Arthur G. Langham, of Louisville, 
prominent as a member of the firm of 
Barbee & Castleman, for many years 
southern managers of the Royal, and 
later managers of the Star Fire, died 
Monday morning following an amputa- 
tion of his hand which had been shat- 
tered by a giant firecracker near Sey- 
mour, Ind., where he was spending the 
Fourth. Mr. Langham was 55 years of 
age and had been with Barbee & Cas- 
tleman thirty-six years. He was prom- 
inent socially in Louisville. He was 
usually in attendance at Western Union 
meetings. 

Mr. Langham came to the front last 
year when he acquired control of the 
Provident Savings Life for a syndicate 
of capitalists. For a short time he was 
president of the company, but later he 
and his associates closed out their in- 
terest and he retired. 

Mr. Langham on his own account 
was Kentucky general agent of the 
Shawnee Fire and Calumet. 


D. M. Baker, third vice-president of 
the Pacific Mutual Life, has arrived in 
Chicago and will make that city his 
headquarters until September 1. Mr. 
Baker’s family accompanied him and all 
will renew old-time friendships in Chi- 
cago. 


In announcing the death of its Ohio 
special agent, W. B. Durand, of Ober- 
lin, Ohio, the Glens Falls says: 

“He had been in the field service 
of the Glens Falls for twenty years and 
during all that period rendered most 
faithful, loyal and conscientious work. 
His individuality was of the old fash- 
ioned type, somewhat rare in these 
days, and which is so refreshing to 
meet because of its frankness and open- 
ness of manner. His fidelity to our 
interests and to his friends are well 
known and we cheerfully bear witness 
to his unselfish personality.” 


William H. Hunt, president of the 
Cleveland Hydraulic-Press Brick Com- 
pany, who has been elected president 
of the Cleveland Life, is prominent in 
many civic and charitable enterprises. 
He is president of the Ohio Face Brick 
Manufacturers Association, vice-presi- 
dent of the Society for the Promoting 
of the Interests of the Blind in Cleve- 
land, trustee and treasurer of St. Luke’s 
Hospital Association, trustee of the 
Hiram house and member of the Cham- 
ber of Commerce, Euclid Club, the ex- 
ecutive board of the Building Trades 
Employers Association, the Tippecanoe, 
Rowfant and Union Clubs and the 
Builders Exchange. He is also a di- 
rector of the Workingmen’s Collateral 
Loan Association. 


Captain A. W. Masters of the Lon- 
don Guarantee & Accident was at his 
office in Chicago a few minutes last 
Friday, the first time since last October. 
He is feeling better than he has for 
months, but his physicians have advised 
him to spend a few weeks at the sea- 
shore before taking up active work 
again, in order fully to recover from the 
recent attack of pneumonia. Accord- 
ingly, he has gone east and will return 
to Chicago about Aug. 1. 


Miss Bessie Grant, the popular and 
efficient salaried employe of the Wis- 
consin Field Club, at its Milwaukee 
quarters, who is in charge of the office 
and detail work, will probably write a 
booklet entitled “One Minute as a Field 
Club Secretary.” Miss Grant is really 
the secretary without the title. At the 
annual meeting at Green Lake it was 
voted to elect Miss Grant secretary. 
About one minute later, the point was 
raised that no one but an active mem- 
ber could hold office. So the action 
had to be rescinded before Miss Grant 
could make her speech. L. S. Wallace 

(CONTINUED ON PAGE 19) 





Say Premium Payers Are 
Barking Up Wrong Tree 


(Copyrighted Pamphlet No. 4, issued by Fire 
Insurance Committee of the National Association 
of Credit Men. Reprinted by permission.) 


“Barking up the wrong tree”’—picturesque 
thought, isn’t it? Did you ever find yourself 
doing it? Disgusted, weren’t you? 

Now, am convinced that much of this hue 
and cry against fire insurance rates can be 
likened to “barking up the wrong tree.” We 
are uttering loud complaints against what is 
clearly a_ crying evil—overburdening rates— 
without giving heed to that which inevitably 
makes them so. 

But, you answer, we ask only for fair rates, 
and we ow we're not getting them. The 
rates are unfair? How about considering, for 
a moment, what a rate fairly covers? 

These elements, I should presume—a fair 
profit, a reasonable expense and losses. Let us 
examine each. 

* . * 

First, then, profit. Comparison is always 
helpful, so compare insurance profit with that 
in two other common classes of investment. 

First. Investment in bond and mortgage, 
usually restricted to fifty or seventy percent 
of appraised value. Here, with chance of the 
loss of any of the original — almost nil, 
the profit (interest) is, as it should be, but a 
pong percentage—three and one-half to six 
percent in cities, larger in agricultural districts. 

Second. Investment in a manufacturing or 
mercantile establishment. Here the chances of 
losing the principal are increased in varying 
degrees, ae not only is it proper that there 
be a better interest return on the investment 
than is given in class one, but, besides, there 
must be a substantial profit to meet innumer- 
able contingencies, 

Compare these conditions with the risk which 
every moment threatens the very existence of 
the insurance company’s capital. This capital is 
not intended to do current business on, pay 
losses out of; it’s there to be wiped out by 
some big conflagration, or a succession of severe 
losses, and every man who puts his money into 
a fire insurance company knows he takes this 
risk. Hence, it seems fair to grant that the 
man who subscribes to the capital of an in- 
surance company shall get a larger return on 
his investment than the investor in classes one 
and two. 

* * * 

Viewed broadly, I cannot find facts to justify 
the charge of excessive insurance profits. On 
the contrary, I find what I should presume 
would a discouragingly small profit. For 
instance, lying before me is the 1908 record 
of 150 fire insurance companies doing business 
in the United States. The underwriting profit 
of that year, which presents no pronounced con- 
flagrations, is less than 2 percent on a business 
done of nearly q quarter of a billion dollars. 

True, a few companies show what might 
fairly called large profits, but as a rule they are 
not the companies which are carrying the heavy 
burden of mercantile risks in which we business 
men are interested. They are rather the com: 
panies which use influence or pay discriminat- 
ing commissions to secure safe risks such as 
dwellings and fireproof buildings, and therefore 
are not of the class of companies we are talk- 
ing about. 

7 7. * 

We have been demanding that companies ex- 
hibit a strong surplus above all liabilities, in- 
cluding capital. The profits of 1908 for most 
companies are not going to help very much to 
meet that demand. yt 

Expenses—excessive, you say, and I’m in- 
clined to think you are right in the case of 
many companies. We are justified in criticising 
expensive methods of guarantors who may, at 
any moment, become our debtors. ‘ 

On the other hand, don’t forget that insur- 
ance is an expensive business to carry on. 
companies follow sound principles they are 
scattering their risks widely and giving intelli- 
gent inspection, all of which means heavy ¢x- 
pense. eep this well in mind when criticising 
expense. 

* * * 

The third element, which we agree must be 
covered by the premium income, is the loss 
item. If you have the slightest idea that losses 
are to be paid out of anything but the pre 
miums, which we policyholders pay into the in. 
surance treasury, the quicker you rid yoursel 
of that false notion the better. There's = 
magic about the sources of funds from whic 
losses are paid. The company which is using 
its capital to pa current losses is in a ba 
way and shoul be avoided. 5 F 

Of the three elements then which determine 
the rate—profit, expense, loss—which do you 
suppose is most largely responsible for our a 
tolerable rates? Recall the figures of losses © 
the United States I gave you in the first a 
of this series, egpveemnatey $690,000 dai Ye 
Excessive? Experts have declared that ha 
the losses arise from preventable causes 
this is but half true, haven’t we reached the 
very kernel. of our Problem? 


Here’s what I mean by “barking up & 
wrong tree.” Instead of railing at the ae 
ance companies, might it not be more sensi : 
to see what we can do to cut down the ren 
Strangely enough it has been the compan 4 
which have led in this movement till now, + 
we business men, who are paying the price oe 
this excess, are holding ck. There’s = 
mistake. It’s the business man’s problem, : -' 
problem, to zoe out, whether we are loca 
in_city or village. A : 

What have Trouting companies been = 
to solve the problem? They have been. ry’ yo 
to determine what are the chances of + ile 
stroying any class of property, from a “1 ot 
fireproof worehouse to a woodworkin = ay 
fix the rates accordingly, and, in each class, 


(CONTINUED ON PAGE 19) 
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IN LIFE INSURANCE CIRCLES 


PROGRAM OF ANNUAL MEETING 














Equitable Life of Iowa Agency Asso- 
ciation Will Hold Sessions 
for Three Days 





The program for the annual meeting 
of the Equitable Life of lowa Agency 
Association at the Sherman house, Chi- 
cago, Aug. 2-4, is: 

MONDAY, AUGUST 2. 

10:30 A. M.—Call to order. 

2:30 P. M.—Welcome address, A. G. Suter, 
Chicago. _ Response, Mr. Loughridge. Annual 
address, President W. J. Fulmer. 

TUESDAY, AUGUST 3. 

9:00 A. M.—Address, “Agency Organization,” 
G. W. Farley, Toledo. Address, “Lapses, Pre- 
vention and Cure,” F. A. Griffith, Kansas City, 


0. 

Discussion—“‘Methods of Getting Business,” 
led by H. C. Finch. 

2:00 P. M.—Address, “Why I Came to the 
Equitable,” F. M. Beard. 

‘Discussion—“Com etition and How to Meet 
It,” led by W. A, Willing. 

Address—“Dividends and How to Use Them,” 
T. Riley. 

Question Box—Opened by H. E. Aldrich. 

WEDNESDAY, AUGUST 4. | 

9:00 A. M.—Business session and election of 
officers. . y 

2:00 P. M.—Tallyho ride and lake trip. 

8.00 P. M.—Banquet. Speakers: Secretary 
. C. Cummings; Dr. H. C. Martin, of Rough 
Votes; A. H. Huling, of Underwriters Review; 
C. M. Cartwright, of THe Western Unper- 
wRITER, and others. 





Tate Takes Charge 


M. W. Tate, for the past eight years 
with the Equitable Life at Philadelphia, 
has moved to Cincinnati, to take charge 
of southwestern Ohio in the ordinary 
department of Prudential, and will start 
an immediate campaign to develop the 
territory to its fullest extent. Mr. 
Tate has had great success in Phila- 
delphia and is a man of great energy 
and immediate results may be expected. 
Louis Wirth continues as city man- 
ager. L. B. Culbertson has been added 
to the agency, it being Mr. Culbertson’s 
first venture into the insurance busi- 
ness. Mr. Tate’s offices will be with 
those of Mr. Wirth, which are at pres- 
ent on the fourteenth floor of the Union 
Trust building, but they will soon be 
moved to the seventh floor of the same 
building. 





New England Mutual Convention 


The annual meeting of the general 
agents association of the New England 
Mutual Life was held at Detroit on 
June 29-30. There was a large attend- 
ance. The members were entertained 
with a dinner at the Belle Isle Casino 
by the Detroit agents, and the meet- 
ing was concluded with a banquet at 
the Hotel Pontchartrain. Some well 
Prepared papers were read by various 
members. Vice-President D. F. Appel, 
Assistant Sceretary W. F. Davis, Agency 
Superintendent G. S. Hastings and As- 
sistant Agency Superintendent F. H. 
Partridge were present from the home 
office. The following officers were 
elected: 


President—C. B. Cleveland, Chicago. 
ice-President—R. J. Guinn, Atlanta. 
Secretary—A. C. Utter, Detroit. 





Ohio Tax Case Up Again 

Once more the state of Ohio has lost 
a suit against the Mutual Life in its 
suit to recover taxes on premiums with- 
held from “statement for taxation” in 
the company’s annual report on the 
ground that the premiums were not paid 
in Ohio, but in the company’s office in 
New York, to which they were sent di- 
rect. The decision against the state, 
however, is on a technicality. 

Judge Rogers, in the common pleas 
ery of Franklin county, at Columbus, 
fe d that the state had failed to present 
acts sufficient to make a cause of ac- 
tion. The state, under the amended 
Premium tax law, held that the com- 
pany must pay 2% per cent taxes on all 
sy ng collected from Ohio policy- 
rpgaic _ The company set forth that 

!s willing to pay on the full amount 
Paid in Ohio. The state claims that the 
Policyholders send their premiums 


is mailed in Ohio, thus making it an 
Ohio payment. The company claimed 
that it is not received (is not a pay- 
ment) until it is in the company’s hands 
in New York. 

The question is, for whom is the 
United States agent when it accepts 
mail for delivery. If it is the agent of 
the receiver, then the money is paid in 
Ohio; if it is the agent of the sender, 
then the money is paid in New York. 
The court, by this decision, holds that 
the state has failed to plead to these 
facts, and grants leave to file an amend- 
ed petition. 





Has a Very Prosperous Year 


The Union Central Life is enjoying 
a very prosperous year. The paid-for 
business has shown an increase each 
month over the corresponding period 
of last year, the gain for the first six 
months in paid-for business being in ex- 
cess of $2,000,000. This result is being 
accomplished without any material ad- 
ditions to the company’s agency force, 
which speaks volumes for the loyalty 
and efficiency of its agency corps. 


RHODUS BROTHERS ARE BUSY 





Notorious Trio Are Now Busy with 
Their New Scheme and Are 
Out After Victims 





The Rhodus Brothers, who are pro- 
moting the Consolidated Life Securi- 
ties Company of Chicago, will use it 
as the holding company of the Consoli- 
dated Life Insurance Company of IIli- 
nois. The Rhoduses now have men in 
the different states offering to trade 
Consolidated Life Securities Company 
stock for Central Life Securities Com- 
pany stock on all kinds of bases. In 
Pennsylvania it is reported that agents 
are taking life insurance applications 
and collecting premiums. It seems 
that demand is made that a holder of: 
old Central Life Securities Company 
stock shall take a policy in the Con- 
solidated Life before an exchange of 
stock will be made. 

Victims of the Rhoduses in the past 
regard their reentry into the life in- 
surance, stock selling field as the most 
"cea exhibition of gall on rec- 
ord. 





Look Over Illinois Field 

President Geo. B. Peak of the Cen- 
tral Life of Iowa and Actuary John M. 
Emery were in Chicago this week, look- 
ing over the Illinois field. The com- 
pany will not have a Chicago general 
agent, as the officers look upon the city 
as an expensive point and fear that the 
company might be exposed to unde- 
sirable brokerage business. It intends 
to have district agents in the main 
points out in the state. A. T. Harding, 
who was with the Fidelity Mutual at 
Louisville, goes to Bloomington, IIL, 
for the Central. 

President Peak announces that the 
gain in business for the Central so far 
this year is just about equal to the en- 
tire gain of 1908. 


New Policies All Ready 

The new policy forms of the Cleve- 
land Life have all been completed and 
the agency department, under Super- 
intendent of Agencies Wilbur Wynant, 
will embark upon the campaign of 
business-getting that has been mapped 
out. The company has twenty-three 
forms of contracts and will be able to 
furnish almost anything an applicant 
may want. Delay in getting the forms 
and the illness and death of President 
Ward has hindered the work to some 
extent, but the remainder of the year 
will be made to count well. 


Equitable Life’s Silver Jubilee 
The fiftieth jubilee of the Equitable 
of New York will be celebrated July 26- 
28 in a_three-day’s convention of 
agents. The program is: 


Monday, July 26, 1909.—9 o'clock a. m., 
assembly in the Astor gallery of ‘the Waldorf- 











through the mails and that the money 


Astoria, greetings by the president; 10 o'clock 





a. m., take steamboat at foot of West Forty- 
second street, Hudson River, for an all-day ex- 
cursion to West Point. 

Tuesday, July 27, 1909.—10 o’clock a. m., 
assemble in the Astor gallery of the Waldorf- 
Astoria for convention of agents under chair- 
manship of the president; 12:30 o’clock p. m., 
luncheon; 1:30 o’clock p. m., convention re- 
convenes under chairmanship of the second 
vice-president; 4 o’clock p. m., convention ad- 
journs for the day. 

Wednesday, July 28, 1909.—10 o’clock a. m., 
convention reconvenes in Lawyers’ Club, Equita- 
ble building, under chairmanship of the insurance 
assistant to the president; 1 o'clock p. m., con- 
vention adjourns; 6:30 o’clock p. m., closing 
dinner at the Waldorf-Astoria. 


NEW COMPANY IN OKLAHOMA 








New State Comes to the Fore as a Pro- 
moting Ground of Insurance 
Institutions 





Oklahoma is coming to the fore as a 
home state for promoting life compa- 
nies. Another million dollar company, 
the Interstate Life of Oklahoma City, 
is announced. The charter members 
are: Oscar D. Halsell, president Hal- 
sell-Frazer Company, Oklahoma City; 
Chas. F. Colcord, president Colcord In- 
vestment Company, Oklahoma City; 
Oscar Lee, local capitalist, Oklahoma 
City; Eugene D. Nims, president Pio- 
neer Telephone Company, Oklahoma 
City; I. M. Melcomb, cashier Oklahoma 
National Bank, Oklahoma City; Geo. H. 
Sohlberg, vice-president American Na- 
tional Bank, Oklahoma City; K. L. Wil- 
kins, cashier State National Bank, Ok- 
lahoma City; J. H. Marshall, undertak- 
er, Oklahoma City; U. L. Taylor, capi- 
talist, Oklahoma City; Omer K. Wilson, 
capitalist, Enid, Okla. 

The company will begin the sale of 
stock just as soon as certificates can 
be prepared. 

The Oklahoma National Life was the 
first company to be incorporated with 
home office in Oklahoma City. Then 
came the Mid-Continent Life of Musko- 
gee, with Samuel Quinn as the main 
factor. It is said there are four other 
companies in the incubator. When all 
the companies get under full sail sell- 
ing stock there will be but few citizens 
of the state that have money that have 
not had the opportunity to purchase 
stock. 


Mutual Life in Six Months 

The Mutual Life in Chicago under 
Manager W. B. Carlile shows $2,385,000 
in paid-for business during the six 
months, a gain of $880,000. The writ- 
ten business was $4,100,000, a gain of 
$1,000,000. There were 900 applications 
filed for the six months period and of 
these 175 were secured during June. 


Had a Fine Six Months 


The total examined business of the 
Illinois Life for the six months was 
$8,573,500 as compared with $5,467,500 
for the six months of 1908. During 
June the examined business was $1,412,- 
000, a 50 percent increase over June, 
1908. 











Arkansas Association Elects 


The Arkansas Life Underwriters As- 
sociation has elected officers and the 
delegation to the National association 
meeting as follows: 

President—H. L. Remmel. 

Vice-Presidents—R. C. Bright and H. M. 
Ramey. 

Secretary—Sid B. Redding. 

Treasurer—C. O. Wilkins. 

Executive Committee—President, secretary 
and treasurer and ° Bilheimer, T. M. 
sere C. D. Head, H. W. Anderson, C. P. 

rice. 

Delegates—H. L. Remmel, Sid B. Redding, 
R right, C. D. Head, L. B. Leigh. 

Alternates—H. M. Ramey, A. C. Remmel, C. 
G. Price, C. Phil Waters and T. M. Corey. 


New Kind of a Grafter 


A Chicago general agent thus recites 
his experience with a new species of 
life insurance grafter: 

“A young man, giving his name as 
John Miller, came into my office, apply- 
ing for a position as solicitor. He 
showed intelligence, fair address and 
first-class persistence. I turned him 
down three days in succession, and by 
reason of his persistence and able way 
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of presenting his necessities, I agreed 
to pay him for an indefinite time $12 
per week. After he had received some 
$20, he called up from his rooming 
house, that he could not report until 
he had borrowed clothes enough to 
come downtown, as the house had been 
robbed the night before, and every- 
thing taken. He came without hat, coat 
or collar, with tears in his eyes, cap- 
turing my amused sympathy to the 


tune of $20. I do not think I will ever 
see Mr. Miller again. He came from 
New York.” 


Some Changes Necessary. 

F. A. Draper, the actuary who is ex- 
amining the policy forms of the differ- 
ent life insurance companies which are 
deing business in South Dakota, to 
find whether or not they conform with 
the state law, reports that so far as he 
has gone in the work he finds the most 
of the large companies are complying 
with the provisions of the law gen- 
erally in the forms which they have 
submitted. Some of the smaller com- 
panies are in some cases so far from 
the requirements that it will be neces- 
sary for them to completely revise 
their forms before they can do business 
under the new law. In some cases the 
changes which will be required are so 
slight that they can easily be modified 
to meet the demands of the law, but 
in others, the companies will be re- 
quired to prepare almost entirely new 
policy forms before they can get with- 
in the provisions of the law. 


A. E. Hutson Is Promoted 

Albert E. Hutson, who for the past 
year has been supervisor of agents at 
Cincinnati of the Travelers, has been 
promoted to manager of the life, acci- 
dent and health departments. The pro- 
motion is the logical result of the splen- 
did work done by Mr. Hutson at Cin- 
cinnati. Immediately upon taking 
charge of the Cincinnati office a year 
ago last May, he began to make things 
hum, and by the end of 1908 he showed 
a fine increase in business. The good 
work has been kept up, and the end of 
the first six months in 1909 in both de- 
partments shows more paid for busi- 
ness than in the whole of 1908. A first- 
class agency plant is being worked up 
and valuable additions to the force are 
being made, especially in Cincinnati. O. 
C. Meek, formerly with the Prudential; 
A. R. Scott, formerly with the American 
Tobacco Company; W. S. Heckle & 
Co., prominent fire agency, and W. L. 
Gibson, have recently been appointed 
in Cincinnati. S. B. Le Sourd of Xenia, 
and Page & Hutson of Bethel have 
also been appointed agents. 





Scherr Is Made President 

One of the new insurance enterprises 
that will doubtless meet with a cordial 
reception is the United Savings & An- 
nuity Company of Charleston, West 
Virginia, which has been organized by 
A. C. Scherr, formerly state auditor in 
charge of the insurance department and 
prominently mentioned for governor in 
the last campaign. To Colonel Scherr 
much has been due in raising the stand- 
ard of the West Virginia insurance de- 
partment and for the general improve- 
ment of conditions insurancewise in the 
state. Colonel Scherr has been elected 
president of the new company, the cap- 
ital stock of which has all been sub- 
scribed. It will write only annuities 
and will operate throughout the coun- 
try. The plans of the company are 
mathematically correct. The capital is 
$100,000. 





Progress of North American 


The North American Life of Newark 
is writing now at the rate of about 
$10,000,000 a year, all nonparticipating 
business. So far this year the company 
has written nearly as much as it wrote 
all of last year. 

The company follows somewhat the 
plan of the New York Life in its agency 
management, as most of the men at 
the head of the North American are 





former New York Life $200,000 Club 
members. Each director of the com- 
pany is manager for the state in which 
he resides. 

D. J. McNamara of Columbus, man- 
ager for Ohio, and his agents have writ- 
ten about $700,000 so far this year. 





Union Central Changes 


President J. R. Clark of the Union 
Central Life left Saturday for a Euro- 
pean trip and will be gone two or three 
months. Following the promotion of 
George L. Williams, formerly editor 
of the Advocate and in charge of the 
publicity department, to be assistant 
secretary, B. S. Cowen, formerly with 
the Associated Press and a son of the 
late Gen. B. R. Cowen, has been given 
charge of the publicity work. 


LIFE APPOINTMENTS 
Ohio 

Aetna—R. C. Frey, Cleveland. 

Bankers, Ia.—H. H. Brenenstul, Wakeman. 

Conn. Mutual—J. B. Reynolds, Convoy. 

Equitable, N. Y.—F. G. Pfahal, Lorain. 

Fidelity Mutual—L. H. Sechler, Toledo; F. 
A. Pfeffer, Dayton. 

Home—Bahl & O’Brien, Mansfield. 

Hartford—H. J. Johns, Mansfield. 

John Hancock—H. S. Hartley, 

Mass. Mutual—The Consolidated Realty Com- 
pany (L. D. Scranton, R. M. Scranton and Otis 
Wilcox), Alliance; E, R. Dickinson, Newark. 

Mich, State—B. P. Stratton, Bowling Green. 
_ Provident L. & T.—Stanley Spragens, Cin- 
cinnati. 

Reliance—G. W. Wachtel, Toledo. 

Travelers—D. H. Hill, Ansonia; L. H. Hills 
and C. A. Cerwinski, Cincinnati; C. G. Smith, 


Toledo. 
Indiana 


Aetna—R. D. Fornshell, Van Buren; A. F. 
Marsh, Valparaiso; W. H. East, Bloomington; 
C, P. Hulce, Indianapolis; F. M Jeffery, 
Indianapolis; Marsh Thomas, Greensburg. 

Equitable, Ia.—J. E. Ashton, Laconia; S. G. 
Howard and G. L. Hoehn, Mt. Vernon. 

Hartford—H, C, Perkins, Rising Sun. 

Home—A. G. Slemons, Terre Haute. 

John Hancock—F, W. Alexander, Mt. Ver- 


non, 
Michigan 
Equitable, Ia.—W. T. Martin, Monroe. 
Home—Anthony Theisen, Detroit. 
Peoples, Ill—J. C. Gooch, Flint. 
Provident L. & T.—N. E. Staples, Grand 
Rapids. 
J. S. Annuity & Life—L. P. Anderhalt, De- 


Aetna—S. E. Hartwell, B. A. 
Northey, Ishpeming. 
Amer. Cent.—J. E. Seton, Marquette. 
Berkshire—R. A. Calkins, Chicago, IIl. 
Equitable, Ia.—C. F. Reebs, Athens. 
Germania—M. H. Zackheim, Detroit. 
Hartford—-Harry Starr, Greenville, 
Mass. Mutual—T. W. Bell, Detroit; C. J. 
Goodrich, Marshall; ti S. Robinson, Otisville. 
Mich. Mutual—J. . Gallen, Caro; Alfred 
Terry, Detroit; F. W. Kneeland, Lansing. 
Mutual Benefit—E, J. Gibb, Benton adhers 
R. H. Mills, Detroit; C. H. Garrett, Kalamazoo; 
Albert Weinecke, Saginaw. 
National, Vt.—Wm. L. Atkin, Grand Rapids. 
New York—Isaac Ochs, Ligonier, Ind. 
Northern Assur.—W. J. Kelley, Crystal 
Falls; Richard VanderVeer, Grand Rapids, 
Pacific Mut.—H. L. Ames, Manistee. 
Phoenix Mut.—M. L. O’Flaherty, Detroit. 
Provident L. & T.—M. T. Skinner, Hillsdale. 
Travelers—P, F. Buckley, Detroit; oe 
Harvey, Grand Rapids; J. H. Phibbs, Three 
Rivers. 
Union Central—Jacob Gottliebson, Houghton. 


Wisconsin 
Aetna—W. M. Little, Baraboo. 
Bankers, Ia.—O. M. Kelley, La Crosse; Le- 
Roy E. Sherer, Luck. 
N. W. Mutual—W. H. Det, , Mivaniee: 


uaker City. 


Detroit; 


E. N. Rhodes, Sheboygan; C. ockery, 
Green Bay, 
Travelers—John A. Barry, M. N. MacLaren, 


Milwaukee. 


Wisconsin—Robert Luchsinger, Belleville; 
C. H. Taylor, Dodgeville. 
Wisconsin Natl. Life—Joseph Seftenberg, 


North Freedom. 
Tllinois. 

Amer. Cent.—Robert E. Bell, Springfield; 
I, E. Ewers, Paris; A. W. Maxwell, Brecken- 
ridge; F. J. Pierard, La Salle. 

Actna—J. T. Turner, Danvers; io L. 
Boling, Normal; August Dickmann, Bradford; 
John W. Jockum, Vergennes; E. W. Leach, 
Racine, Wis.; S. A, Mayne, Mt. Carmel; A. B. 
Trudean, Manteno; John B. Richardson, Chi- 


cago. 

Bankers, Ia.—W. L. Conner, Springfield; O. 
A. Schenck, East St. Louis; . Bivins, 
Metropolis; J. C. Baldridge, Chicago; Peter 
Kremer, Edwardsville; J. R. Colean, Jerseyville. 
—_— Reserve, Neb.—A. W. Stiehl, Belle- 
ville, 

Bankers, Neb.—C. ). Monckton, Quincy. 

Columbian Natl.—William A, Miller, Chicago; 
G. E. Rives, Rockbridge. 

Equitable, N. Y.—E. L. Bond, Rock Falls; 
W. S. Thompson, Cairo; C. L. Otrich, Anna; 
Jacob Gartenstein, Louis Wreden and Robert 
H. Moulton, Chicago; H. O. Hartley, Lewis- 
town; Lyman Porter, Mackinaw; Lillian Evald 
and Emmy Evald, Chicago; Thos A. Gant, Cairo. 

Equitable, Ia.—Abraham Abrahamsen, Chi- 
cago. 

Great American—Jos. A. Walsh and C. A. 
Anderson, Chicago; L. J. Kadeski, Quincy; 
H. J. Mayer, — field; A. E. Holton, East 
St. Louis; T. Roy Vaughn, Golconda; V. H. 





Orr, Anna; J. M. Krebs, Carlyle; H. E. Mur- 
rin, Oblong; W. C. Dodds, Peoria; R. J. Ar- 
meling, Mason City; E. L. Hicks, Quincy. 
Join Hancock—Abe Osman, Thomas Swee- 
ney, E. A. Thompson and W. U. Hutchison, 
Paris. 
Mutual Benefit—Edwin Austrain, Chicago; 
E. Baggott, Cobden; E. .O. Brown, Elm- 
wood; H. A. Clark, Princeton; DeWitt J. 
Loomis, Augustus E. Olson, John Miller, 
Charles Branick, David Haas and Chas. E 
Albright, Chicago; B. L. Colburn, Eureka; 
Louis Platt and P. L. Platt, Danville. 
Merchants, Ia.—O. T. Ragland, Metropolis; 
H. C. Wolf, Waterloo. . 
Massachusetts Mut.—R. A. Blanchard, Cairo; 
W. B. Rose, Mattoon; Albert Eldredge, Paris; 
W. C. Holzhauer, Joliet. ; 
Michigan Mut.—Sid C. Baldry, Astoria. : 
Manufacturers, Ont.—George W. Pick, Chi- 


cago. j ‘ 
New York—E. C. Funk, Robinson; J. Oliver, 
Mt. Vernon; B. S. Ryan and Chas. Levin, 
Chicago; E.-L. Cheney, Grand Rapids, Mich. 
N. W. Natl.—Miss E. D. Jones, Freeport. 
North American—Milvin C. Gray, Chicago. 
National, Ia.—A. S. Stults, Chicago; L. H. 
Wright, East St. Louis; W. R. Ledbetter, 
Marion; M. S. ee a Harrisburg; H. C 
Wolf, Waterloo; W. . Jaeger and H. 
Pardee, Chicago. 





LIFE NOTES 


Samuel O. Buckner, inspector yf agencies 
of the New York Life at Milwaukee, has re- 
turned from an extended trip to Europe. 


The Michigan State Life of Detroit has been 
licensed by the Ohio department. Benjamin P. 
Stratton of Bowling Green is the general agent. 


D. S. Cross, for about twenty years district 
agent of the John Hancock Mutual at Lima, 
Ohio, died a few days ago. He was over 70 
years old. 

The Old Line Life of Milwaukee, now in 
process of organization with $1,000,000 authorized 
capital, has over 44,000 of its 100,000 shares 
subscribed. 


John M. Holcombe, president of the Phoenix 
Mutual Life, was one of the four who received 
the honorary degree of master of arts from 
Yale this year. 

June was the best month so far this year 
for the Ohio State Life of Columbus. There 
was a gain in new business written of 40 per- 
cent over June, 1908. 

There will be two plums to be gathered in 
Chicago. The Manufacturers Life of Canada 
will appoint a general agent there, as will the 
Norwich Union Life of England. 

Frederic S. Withington, consulting actuary of 
Des Moines, has returned from Beaumont, 
Texas. He concluded a contract there for the 
ensuing year with the Empire Life. 

Colonel Briscoe Hindman of Louisville, United 
States manager of the Norwich Union Life, was 
in Springfield a few days ago, arranging for the 
admission of the company to Illinois. 

The Fidelity Mutual Life of Philadelphia 
has put its Des Moines agency in the hands of 
Dudley, Tones & Read who will establish agen- 
cies in thirty-three counties in southern Iowa. 

K. B. Korrady, assistant agency manager of 
the Illinois Life, has been at Colorado Springs 
arranging for the meeting of the $100,000 Club. 
He has engaged a special train for a visit to 
Pike’s Peak. 

H. Perk, Jr., assistant secretary of the St. 
Louis National Life Insurance company since 
1907, has resigned to accept a position with the 
Atlas Life Insurance company, recently or- 
ganized in St. Louis. 

The Pacific Mutual Life has promoted Dan- 
ford M. aker from third vice-president to 
second vice-president, succeeding Actuary John 
F. Roche, resigned. Richard J. Nier, assistant 
secretary, becomes third vice-president, and A. 
W. Morgan, comptroller, becomes assistant sec- 
retary. 

A new industrial life insurance company is 
being organized in Indianapolis, to have $100,000 
capital, by H. T. Head, who has, at various 
times, been connected with the Prudential, the 
Metropolitan and the Western & Southern. 
The new company probably will be known as 
the Public Savings Insurance Company. 

The Security Life of Chicago paid a $10,000 
policy on the life of Clinton E, Hare, vice- 
president of the J. C. Perry Wholesale Grocery 
Company, Indianapolis, four days after proofs 
of death were submitted. A fatal malady de- 
veloped soon after the first —- was paid, 
but the second was accepted without question 
and with knowledge that the policy must soon 
be paid. 

. The Woodmen of the World have discovered 
they have paid a thousand dollar policy for the 
supposed death of a man who is still alive. 
Robert Pegel left his home in Dubuque, Iowa, 
last July. Five weeks ago a body supposed to 
be his was found in a slough. he widow se- 
cured the amount of the insurance policy and 
has since received a letter from her husband, 
who is alive in Canada. 

What is believed to be the oldest life insur- 
ance policy in Iowa was paid by the Mutual 
Life of New York to the beneficiaries of R. J. 
Nichols at Gravity. The policy was a whole life 
contract for $1,000, fomel Dec. 14, 1847, when 
Nichols was 21 years old. During his life 
the company had paid Nichols $1,265 in divi- 
dends and his estate received $1,372 at his 
death, making a total return of $2,637.09 on 
the policy. 

As a result of their successful efforts to 
secure new business during the year 1908, six 
Arkansas agents of the Pacific Mutual Life will 
enjoy a thirty days’ vacation and a trip to the 
Pacific coast, including California and_ the 
Alaska-Yukon exposition. The six agents are: 
C. P. Rice, Little Rock; C. O. Stiles, Hot 
Springs; R. McKnight, Monett; H. W. 
Anderson, Little Rock; A. A, Conway, Little 
Rock; and Edward Loosely, Pine Bluff. 





AMONG GASUALTY AGENTS 


INTERESTING INSURANCE MEN 











Reisch Indemnity Company Seeking 
Dramshop Bond Business from 
Local Agents and Brokers 


The Reisch Indemnity Company of 
Springfield, Ill, is now pushing for 
business through insurance agents and 
brokers. It issues a bond indemnifying 
the saloonkeeper and his bondsmen and 
the lessee or owner of a building in : 
which a saloon is located, against loss 
by civil prosecution under the Illinois 
dram shop act. Section 9 of this act is 
the basis of dram shop litigation and is: 


Every husband, wife, child, parent, guardian, 
employer or other person, who shall be injured 
in person or property, or means of support, by 
any intoxicated person, or in consequence of the 
intoxication, habitual or otherwise, of any per- 
son shall have a right of action in his or her 
own name, severally or jointly, against any 
person or persons who shall, by selling or giving 
intoxicating liquors, have caused the intoxica- 
tion, in whole or in part, of such person or 
persons; and any — owning, renting, leas- 
ing or permitting the occupation of any building 
or premises, and having knowledge that intoxi- 
cating liquors are to be sold therein, or who 
having leased the same for other purposes, shall 
knowingly permit therein the sale of any intoxi- 
cating liquors that have caused, in whole or in 

art the intoxication of any. — shall be 
fiable, severally or jointly, with the person or 
persons selling or giving intoxicating liquors 
aforesaid, for all damages sustained and for 
e plary d ges; and a married woman shall 
have the same right to bring suits and to control 
the same and the amount recovered, as a femme 
sole; and all damages recovered by a minor 
under this act shall be paid either to such minor, 
or to his or her parent, guardian or next 
friend, as the court shall direct; and the un- 
lawful sale, or giving away, of intoxicating 
liquors shall work a forfeiture of all rights of 
the lessee or tenant, under any lease or con- 
tract of rent upon the premises where such 
unlawful sale or giving away shall take place; 
and all suits for damages under this act may 
by any appropriate action in any of the courts 
of this state having competent jurisdiction. 


Over 85 of the cases involving this 
act are decided against the defendants. 
The statistics showing judgments, court 
costs and attorneys’ fees place the aver- 
age cost of a dram shop case at $2,306. 

The breweries which lease a number 
of places for saloons have a clause in 
their leases indemnifying the owner 
against loss by suit under the act. The 
Illinois insurance department has ruled 
that this is an insurance contract and 
can not be issued by a corporation un- 
less it complies with the insurance laws. 

The department has also ruled that a 
company whose charter only permits 
it to write fidelity and surety bonds can 
not issue a dram shop indemnity con- 
tract because it is a form of casualty in- 
surance. The question came up over 
the Fidelity & Deposit issuing such 
bonds, the department ruling that it 
could not do so. 








Summer Burglary Business 


During the summer season, burglary 
men find a strong argument for burg- 
lary insurance, the fact that the home 
in the city is closed up at least part of 


SIX MONTHS’ RECORD 


The General Accident Assurance Cor- 
poration of Perth, Scotland, in compil- 
ing its returns for the first six months 
of the year, shows a 60 percent im 
crease in premium returns Over the 
same period of 1908. For the six 
months the premiums were $1,443,615, 
while those of the similar period © 
1908 were $878,215, a gain of $565,400. 
This record in the face of rather unsat- 
isfactory business conditions proves 
that there is momentum behind the 
General Accident. United States Man- 
ager Franklin J. Moore and his able 
head office staff, together with the com- 
pany’s admirable agency organization, 
form a machine that is getting results. 

The General is aiming at $3,000,000 
in premiums this year and the —_ 
in the stars indicate its goal will be 
reached. It is one of the high-class 
foreign corporations that has rendere 
efficient and generous service in the cas- 
ualty field of this country. 
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the time in many cases on account of 
the summer vacation or the family go- 
ing to summer quarters. This opens 
the way for the burglary solicitor and 
every agent should take advantage of 
the conditions. Burglary premiums 
should show a marked increase during 
the summer season. 


NEW ATTITUDE NOW IS SEEN 








Several Companies Writing Workmen’s 
Collective Without Employers’ Li- 
ability in Past Few Months 





Companies are assuming a new atti- 
tude toward workmen’s collective in- 
surance. While it has been customary 
not to write workmen’s collective un- 
less the company also has the employ- 
ers liability insurance, the Travelers and 
the Ocean have changed this and it is 
understood the Aetna intends doing so. 
There probably are several other com- 
panies also that will write the work- 
men’s collective without the liability. 
So far the offices in this part of the 
country do not appear to have made 
much headway with workmen’s collect- 
ive. Several companies do a fair vol- 
ume of it in Minnesota, presumably 
on the iron range and in the lumber 
camps. The London writes consider- 
able of it in mines in Colorado and the 
Ocean has its greatest volume in the 
southern lumber camps. 

A number of well informed liability 
men in Chicago express the opinion 
that it is a very hard proposition to 
push in cities where the working men 
are unionized. Different theories are 
advanced for this, among them being 
that skilled workmen prefer to carry 
their own accident insurance individ- 
ually as business men do; that the 
unions object to letting employers hold 
out any part of the members’ pay, 
whether for insurance or anything else; 
that where the “open shop” plan pre- 
vails the employer hesitates about in- 
troducing workmen’s collective, as he 
has reason to think that many of the 
union men would oppose it, while non- 
union men would consent to it and this 
would make the lines of cleavage be- 
tween the two classes more marked. 
The theory also is advanced that many 
city workmen would rather gamble on 
getting a good verdict in case of acci- 
dent than take the small benefits they 
would get, without question, under a 
workmen’s collective policy. 

Notwithstanding the difficulties that 
appear in the way of pushing this line, 
it is the intention of some of the offices 
to put extra pressure on this fall and 
do all the business they can. 





Gives Branches More Power 

The American Surety Company is 
making a new departure in fidelity in- 
surance. Up to this time, all fidelity 
bonds, in most companies, have been 
executed at the home office. The Amer- 
ican Surety is empowering all its 
tranches to make investigations and 
execute these bonds. C. E. Millen, as- 
sistant secretary, is visiting all branch 
offices of the company to instruct them 


in the new work entailed by the 
change. 





Facts Are Presented 
, South Bend, Ind., July 1—To the Ed- 
itor.—In your issue of June 10 appears 
an item regarding this company, which 
a not correct and which you will no 
— be glad to correct in your next 
gthe facts are these: The Income 
waranty Company is now located in 
its new offices with home office at Niles, 
Pee This was formerly the Citizens 
rotective Association of Charlotte, 
ian and has no connection whatever 
ith any other company. The business 
_ ot been taken over by the Home 
ay oy & Health of South Bend, Ind., 
iaS NO connection with the Indi- 
The ean: 
€ Income Guaranty Company has 
established business in Sediens, Sastoer 
fen recently licensed by the auditor 





of state to do accident and health busi- 
ness, and has established the executive 
offices of the company at South Bend, 
Ind. Agents are being appointed in 
both states. The branch office of the 
Income Guaranty Company will be con- 
tinued at Charlotte, Mich., in the of- 
fices occupied by the Citizens Protect- 
ive, and F. G. Warren, former secretary 
of the Citizens Protective, will have 
charge of the Charlotte office. George 
B. Warren, the new secretary of the 
company, will have charge of the home 
office at Niles, as well as the execu- 
tive offices at South Bend. 
Geo, B. Warren, 
Secretary. 





To Reapportion City Funds 

The funds of Hamilton county, Ohio, 
amounting to $1,500,000, will be re- 
apportioned among the various banks 
on July 22, and Cincinnati surety men 
are consequently getting busy. The 
last apportionment was made three 
years ago, the first time under the new 
depository law. 


—_—— 


AMONG THE LIABILITY MEN 





Chicago Offices Generally Report an 
Excellent Business at Present, Es- 
pecially on Liability Lines 





The tone in Chicago liability offices 
is for the most part distinctly optimis- 
tic, although there is an occasional 
manager who talks otherwise. 

M. J. Grogan of the Frankfort is 
doing a larger business than last year 
and expects to show about $150,000 
premiums in the state for the year, not- 
withstanding he has not the advantage 
in getting volume that those offices have 
which do automobile, mines, quarry, 
packing house and large contractors’ 
liability business. His business is al- 
most entirely employers, public, teams 
and elevator liability for merchants and 
manufacturers, 

Hutchinston & Cooley of the Amer- 
ican Fidelity are having the best year 
they ever had in all lines. Their auto- 
mobile liability business is especially 
active. 

Pere L. Wickes, who did about 
$10,000 in liability premiums for the 
Pennsylvania Casualty in May, has 
been having a good month in June also. 
For the first ten days his premiums on 
all lines amtounted to about $10,000. 

The Empire State Surety is doing a 
fair business on casualty lines, Alexan- 
der Lambie, the manager, has not until 
very recently secured sufficient help to 
enable him to get out among the brok- 
ers to any great extent, and that fact 
has interfered with his making more 
rapid progress. 

The Employers and the London are 
both doing a big automobile and gen- 
eral business. As each office has among 
its customers some of the leading con- 
tractors in Chicago the large building 
construction swells their premium in- 
come materially. 

The Ocean and the Travelers are also 
doing a good business and a large 
amount of automobile liability, prop- 
erty damage and collision insurance. 





Colonial Casualty Getting Hold. 

The Colonial Casualty of Hunting- 
ton, W. Va., is creating something of 
a stir in the railroad installment busi- 
ness. It has secured exclusive rights 
on two roads, beginning Aug. 1, one 
of which is the Norfolk & Western, 
and also divides the field on the C. & 
O. with the Standard Accident, begin- 
ning on the same date. 


Gets A. O. U. W. Bonds 

The Illinois Surety secured four of 
the bonds on officers of the A U. 
W., grand jurisdiction of Nebraska, as 
follows: Robert P. Falkner, grand 
treasurer, $100,000; Frederick R. Whit- 
tlesey, recorder, $25,000; William R. 
Slett, deputy grand recorder, $25,000, 
and John B. Scott, grand trustee, $1,000. 

Considerable of a stir was caused in 
Nebraska by the report that this was 








AMERICAN FIDELITY CO. 


. MONTPELIER, VERMONT 
Liability, Burglary, Personal Accident and Health, Fidelity and Surety Bonds 


ALSO THE MOST LIBERAL AUTOMOBILE LIABILITY POLICY ISSUED 
Special Inducements to Agents and Brokers 


HUTCHINSON & COOLEY, °“srutee* 159 La Salle St., Chicago 
CHRIS. SCHROEDER & SON, ru2se'* 83-85 Michigan St., Milwaukee 
E, J. SCOONOVER, “icrsaese" 509 Law Building, Indianapolis 
TRAFFORD N. JAYNE, tor’itinessts 709 Hennepin Ave., Minneapolis 
F, A. BUCHANAN, Jr.,“cite"sta Nock)” 312 Johnsten Bidg., Cincinnati 
THEPHYPERS BROS. CO, jnortncastorn ono 8 12 Park Bidg., Cleveland 
RUSS L. WHITNEY,  Wesers‘onio 739 Reibold Bldg., Dayton 
AGENTS WANTED | “PERFECTION” POLICIES 


are issued only by the 
THE FARMERS & CITIZENS ° 
LIVE STOCK INSURANCE Continental Casualty 


COMPANY Company 
OF LIMA, OHIO CHICAGO, Illinois 


; p When better Accident and Health policies cam 
Capital Stock $100,000 OO | bewritten, we will write them. cy to Good Men. 
Producers address 
H. G. B. ALEXANDER 
President and Geaeral Maasguy 


£208 Michigan Ave., Chicago, Ill, 























Insures the lives of all kinds of live 
stock. They need agents in every 
town in the state of Ohio. 
Write them. 


Security Casualty Company 


of INDIANAPOLIS 
A new company, new methods, new ideas and new policies. Protects 
the producer. Wants agents and special representatives on salary or 
commission basis. Writes Commercial or Industrial Health‘and Acci- 
dent, Funeral Benefit, Physicians’ and Dentists’ Defence and Auto- 
mobile Insurance. Correspondence confidential. Address the Company. 


- WANTED 


Hustlers desiring top notch contracts in growing, progressive Company, 
Popular Up-to-Date Health, Accident and Death Policies. 30,000 risks 
in force in thirty States. Liberal compensation guaranteed. 
Monthly and Annual Premiums. 


Cash Capital and Surplus, $200,000. FEDERAL CASUALTY COMPANY, Detroit, Mich. 


The Union Health and Accident Company 
DENVER, COLORADO 
SURPLUS, $38,000.00 CASH CAPITAL, $100,000.00 


Issues all the latest forms of Health and Accident policies on both commercial and industrial plan. 
State’ Agents wanted in Pennsylvania, West Virginia, Kansas, South Dakota, Washington and California. 
Dstrict Managers desired in Colorado, Wyoming, Utah, Alabama, Arkansas and Arizona. 


L. A. WATRES, President JOSEPH A. SINN, Manager Surety Dept. J. H. LAW, Secretary 


WE ISSUE SURETY BONDS 


The Title Guaranty & Surety Company 
Home Office: SCRANTON, PENN. 
CAPITAL AND SURPLUS OVER $3,000,000 
Issues Fidelity, Contract, Official and Judicial Bonds 


For Agency Contracts and Territory, Address Superintendent of Agencies, Scranton. Pa 


COLONIAL CASUALTY CO., “THB OHIO COMPANY.” 
HUNTINGTON, W. VA. The Bankers Surety Company 


Williamson Building, CLEVELAND, OHIO. 
Writes all forms Personal, Accident and Health 


Insurance. Agents wanted in Ohio, West Virginia, Capital $500,000.00 Fully Paid 


Kentucky, Virginia, North Carolina, Tennessee Becomes Surety on! Bonds. 
and Alabama for the Commercial, Industrial and Chartered Under Ohle Laws. 


Railway Installment Departments. €200,000 Doposited with Insurance Commisgione? 


United States Casualty Company 


Local agents should get prices on 
Health, Disability, Lia- 


Policy Labels| sgew.2o, sam 


The Western Underwriter Co H. H. WOODSMALL & C0., 875, AgExms ron 
145 La Salle Street, Chicago 


INDIANAPOLIS 
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written at a 19-cent rate. The state 
bond board’s maximum rate on this 
class is 35 cents. The Illinois Surety 
wrote this business at a rate of 25 cents 
per annum. 


TOWN OF CICERO WINS AGAIN 








Illinois Supreme Court Sustains Lower 
Court in Decision Against the 
Metropolitan Surety Co. 





The following summary in the Na- 
tional Corporation Reporter of the 
Town of Cicero case decision by the 
Illinois supreme court is of interest to 
surety men. In this case the Metro- 
politan Surety was on the bond of 
Grisko, town treasurer of the Town of 
Cicero, Chicago. The town’s depos- 
itory was the Colonial Trust & Savings 
Bank of Chicago, which had given nec- 
essary depository bonds. The town 
trustees authorized the issue of a large 
amount in tax anticipation warrants 
and their discount by the Lincoln Bank 
of Morton Park, a local concern. In- 
stead of transferring the funds realized 
from these warrants to the regular de- 
pository, Treasurer Grisko left the 
money in the Lincoln Bank, and instead 
of drawing checks against this account 
in payment of town warrants, he drew 
them against the Colonial Trust & Sav- 
ings Bank of Chicago. The Lincoln 
Bank failed and the town brought suit 
against the Metropolitan Surety, as 
surety for Grisko and got judgment in 
the trial court, the appellate court and 
now in the supreme court. The judg- 
ments against the Metropolitan Surety 
on the Grisko bond and also on the 
bond of Hall, town collector, who had 
deposited money in the Lincoln Bank 
instead of in the regular depository, 
aggregated about $63,000. 

The following is the summary of the 
supreme court decision: 

The case of the Town of Cicero vs. Grisko 
et al. (240 Ill. Adv. Sheets, page 220), re- 
cently decided by the Illinois supreme court, 
goes into the question of the responsibility of a 
town treasurer for the loss of funds in his care 
which had been deposited in a bank that failed. 
The court held in part: The fact that the town 
treasurer was directed by the board of trustees 
to cash tax antici pation warrants at a certain 
bank does not relieve the treasurer from re- 
sponsibility for the loss of funds raised on 
such warrants and left by him in the bank 
until it failed, where the board did not direct 
the treasurer to keep the funds at such bank. 

n an action on a town treasurer’s bond 
to recover an amount reported by the treasurer 
as “balance in Lincoln Bank (now defunct) 
from sale of appropriation tax warrants,” the 
sureties cannot contradict the report by show- 
ing that the greater part of such balance rep- 
resented the anticipation warrants, and not cash 
which came into the treasurer’s hands from 
their sale. The fact that the reports of a town 
treasurer were not made by him personally but 
by the town clerk, whom the treasurer employed 
to keep his accounts and make his reports, does 
not render them inadmissible in an action on 
the treasurer’s bond nor lessen their binding 
effect upon the sureties, where, though the re- 
ports were not signed by the treasurer, they 
were submitted to the board of trustees by his 
direction. 

The fact that the town treasurer, instead of 
paying general town warrants by checking 
against the fund to his credit in the bank 
which had cashed anticipation warrants, pays 
them by checks on the banks where he has town 
funds on deposit, thus leaving the tax anticipa- 
tion funds to accumulate to his credit.on the 
books of the bank, does not show that the 
anticipation warrants were unnecessary and 
therefore void. 

Jhere a town treasurer succeeds himself and 
gives a new bond the sureties on such bond are 
bound by his previous official reports, and if a 
shortage 1s found at the — ration of his term, 
the sureties on the new nd cannot relieve 
themselves from liability by showing that the 
loss occurred during the treasurer's’ term of 
office preceding the giving of the new bond. 





Commission Meets July 10 


The formation of a new state indus- 
trial insurance department may be the 
result of the investigation this summer 
by the special joint committee of the 
Wisconsin legislature. It is expected 
that the proposed department will be 
modeled largely after the system now 
in force in Germany. 

The first meeting of the special com- 
mittee will he beld in Milwaukee on 
July 10 and manufacturers all over the 
state are giving assurance of their sup- 
port in the great investigation. The 
working out of the problem will mean 
the gathering of innumerable statistics 





and the only way that these can be 
collected is through the cooperation 
and support of the manufacturers. Of- 
ficials of the great breweries of Mil- 
waukee, of the Allis-Chalmers Com- 
pany and the Chicago & Northwestern 
Railway are among those who have 
promised assistance. The committee 
hopes that a complete bill may be 
ready for presentation to the legis- 
lature at its special session next Jan- 
uary. The committee will have the as- 
sistance and advice of Prof. John R. 
Commons, of the University of Wis- 
consin, one of the best known author- 
ities upon labor problems in the coun- 
try, and upon Dr. Otto Lorenz of the 
state labor commissioner’s office. 





Hot Weather Phantom 


Local insurance men at Des Moines 
are spending their time during the 
heated season in preparing plans for 
the organization of a company which 
proposes to guarantee married men 
against paying alimony to divorced 
wives; also to protect unmarried men 
from being mulcted of property or cash 
from breach of promise suits or simi- 
lar action brought by women of all 
kinds and classes. This projected com- 
pany is still in the shadowy stage. 


Stay Off Depository Bonds 

Eastern surety companies have in- 
structed their agents in Nebraska to 
write no more bank depository bonds, 
and the home companies have decided 
to limit their bonds to a few of the 
gilt-edged banks, until the 25-cent rate, 
recently promulgated by the new state 
bond board, is materially increased. 
Though the board, after first announc- 
ing heavy cuts in existing rates, re- 
stored nearly all of them, or at least 
came so near to it that the companies 
can still afford to do business under 
them, the bank depository rates, which 
were cut from 50 cents to 25 cents, 
were allowed to stay cut. The result 
is-a strong prospective hustle by the 
banks in order to secure surety bonds 
for their state, school, county and city 
deposits. 





Gets More Postal Business 

W. W. Durham, city manager of the 
Illinois Surety at Chicago, a few days 
ago captured what is known as the 
“preferred” fidelity schedule of the 
Postal Telegraph Company, covering 
company officials and superintendents, 
managers and cashiers at the large of- 
fices. The company already has the 
Postal’s ordinary fidelity schedules for 
a large part of the country under a 
three-year contract, dating from last 
October. 

Secretary Watkins of the Illinois 
Surety states that the company’s ex- 
perience with the Postal’s business has 
been extremely satisfactory, the losses 
only nominal. He attributes this in 
part to the closing of gambling race 
tracks at many points in the south. 





Employer Not Liable 

The Indiana appellate court, in a case 
where an employe was injured by the 
falling of a pile of sacks of plaster of 
paris, decides that where there is no 
showing that the employer had knowl- 
edge of the danger, a servant injured 
by the falling of the pile put there 
transitorily for storage while he was 
working near it, cannot recover upon 
mere proof that the sacks were piled 
in unsafe manner and that he was ig- 
norant of the danger. A master’s duty 
to guard his servant from transitory 
dangers arising from the changing acts 
of carrying on the business only ex- 
tends to dangers of which such master 
has notice, or ought, by the exercise 
of diligence, to know. 





Get Exposition Insurance 
The Maryland Casualty has secured 
the liability insurance covering the 
Alaska-Yukon and Pacific Exposition 
being held at Seattle. Beside this, it 
has policies covering the construction 
of nearly sixty of the concessions. The 











American Liability Company 


(Organizing) 
Cincinnati, Ohio 


CAPITAL 
STOCK 
$300,000.00 


STOCK 
SALESMEN 
WANTED 





SECOND NATIONAL BANK BUILDING 


LONDON GUARANTEE AND ACCIDENT CO., Ltd., 2nasnco™ 





HEAD OFFICE 





LIABILITY 
ACCIDENT 
CHICAGO HEALTH 
a BURGLARY 
A. W. MASTERS STEAM BOILER 
General Manager ill CREDIT 
ESTABLISHED 1869 


CONKLING, PRICE & WEBB, wiic*csitcs. 171 La Salle Street, Chicago 








RAYMOND & RAYMOND, ““ssicics"* 310 Ford Building, Detroit 
FRED L. GRAY COMPANY, “Gfaoegers Security Bank Bldg., Minneapolis 


ASSETS $258,000 00 


Earn More! Write 
Live Stock Insurance! 


It will pay you well to add this branch to your business. This Company 
insures horses, mules and cattle against death from any cause. Attractive 
policies, fully protected by deposit of securities with Indiana In- 

Ew: surance Department. Unlimited opportunities. No real com- 
petition. This is the only recognized company of its kind, en- 
dorsed by all the large breeders and importers. Write now about your territory. 


LOSSES PAID IN 1908, $87,522.00 SURPLUS AS TO POLICYHOLDERS, $131,897.94 


Indiana & Ohio Live Stock Insurance Co. 
(Estab. 1886) CRAWFORDSVILLE, IND. 




















The Aetna Indemnity Company 


of Hartford, Connecticut 
EXxECUTES— 


Surety bonds for Contractors, 
Surety bonds required in Court proceedings, 
Surety bonds covering miscellaneous requirements. 
Fidelity bonds guaranteeing the honesty of employees in 
positions of public and private trust. 
IssuEs— 
Burglary insurance policies. 


Plate glass insurance policies. 
Health insurance policies. 


Personal accident policies. 


We have desirable territory for agents and would be glad to correspond with 
business producers. 


THE AETNA INDEMNITY COMPANY, 68 William St., New York 


Massachusetts Bonding § Insurance 
Company — 


HOME OFFICE, BOSTON, MASS. 


T. J. FALVEY, Presipent; J. T. BURNETT, Sec’y-TREAS 
Capital, $500,000.00 Surplus, $250,000.00 


SURETY BONDS AND BURGLARY INSURANCE 
MOORE, CASE, LYMAN & HUBBARD, Managers for Illinois, 


159 La Salle St., Curcaco, ILt- 
FRED L. GRAY CO., Northwestern Managers, 














328 Security Bank Bidg., MINNEAPOLIS, MINN. 

JOHN S. SPANN & CO, InNc., General Agents for Indiana. Se 
46 N. Pennsylvania St., —- D. 

CHRIS. SCHROEDER & SON, General Agents Southeastern Wiscon wi 
83 Michigan St., MILWAUKEE, 18. 
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Maryland probably has as much ex- few years ago for the purposes of sell- U, S. Health & Acci.—James Sharp, Ashland. | Janesville; J. J. Krizek, Otto F. Meltzer, Mil- 


perience in covering these expositions 
as any company, as it had a number of 
policies covering the World’s Fair at 
St. Louis. The exposition managers, 
no doubt, appreciate the fact that it is 
necessary to get a company whose 
permanency is beyond question, as pay- 
ment of claims may arise under its pol- 
icies for some time after the exposition 
closes. This was illustrated in the Chi- 
cago World’s Fair as the company that 
carried most of the liability insurance 
was satisfying judgments for many 
years after its policies expired. 





To Appoint Agency Men 

A. J. Schunk, president of the North- 
ern Accident of Aberdeen, S. D., is in 
Chicago this week to secure an agency 
supervisor for southern South Dakota. 
It writes monthly payment disability, 
and last year led the state by far on 
that class. So far, it has not gone out- 
side its home state, but in due season 
will enter North Dakota and Montana. 


Luikart With Lion Bonding 


E. H. Luikart has been elected to the 
new position of second vice-president 
of the Lion Bonding & Surety Com- 
pany of Omaha, and_ will devote his 
entire time to the position, sharing the 
work with Henry Haubens, the presi- 
dent, and Ed. L. Culver, the secretary, 
who are active officials. Mr. Luikart 
was born in the banking business at 
Norfolk, Neb., his father being a pio- 
neer banker there; then he was state 
bank examiner and later was an officer 
in two Nebraska banks. 








Thinks Law Knocked Out 

Regarding the action of the federal 
court in Nebraska in enjoining the op- 
eration of the new Nebraska bank de- 
posit guaranty law, S. H. Burnham, 
president of the First National Bank 
of Lincoln, one of the chief opponents 
of the law, has written his banker 
friends in part as follows: 

“So far as I am concerned, I have 
no further fear regarding the outcome 
of the entire proposition. We have 
knocked them out in the first round, 
and we will give them a body blow 
in the second that will put the propo- 
sition to sleep forever.” 

The suspension of the law for at least 
a year, until the United States Supreme 
Court can pass upon it, is expected, 
whatever the final outcome may be. 





To Reduce Government Rates 
The surety companies have decided 
to revise their schedule of rates on 
bonds running to the United States 
government. For some months the 
+ companies have been presenting argu- 
ments against two measures proposed 
by the appropriations committee of the 
ouse of Representatives, one to fix 
tates for bonds running to the govern- 
ment, the other to establish a fund as 
a basis for bonding employes by the 
government itself. 
bout two weeks ago representatives 
of the surety companies were given a 
hearing by a subcommittee of the ap- 
Propriations committee, at which they 
undertook to justify their present rate 
schedule. The congressmen did not 
seem to be greatly impressed by the 
arguments advanced, and within a few 
days it was announced that Chairman 
Owney of the House appropriations 
committee had prepared a bill for a 
Sovernment surety fund, to be pre- 
sented at the regular session in De- 
cember. 
This was followed by the announce- 


ment that the companies would revise 
their rates, 





Suit Against Slot Machine Scheme 
an Plaintiffs in the “nickel-in-the- 
na imsurance case at Topeka, Kans., 
tri — attempting to secure a new 
oe a the case in the lower courts, a 
~ ict having been returned for the 
7. urance company. J. G. Brinkman 
: met Bend and James Armstrong 

ansas City organized a company a 





ing insurance policies from nickel-in- 
the-slot machines, which were to be 
placed in the depots of the Santa Fe 
Railroad Company. A large amount of 
stock in the company was sold to cap- 
italists in the smaller towns in Kan- 
sas who Have never been able to real- 
ize anything from their purchase and 
who have sued for the return of their 
purchase money on the grounds that 
the company has not lived up to its 
contract with them. 

After a few of the machines were 
manufactured they were placed on trial 
and the defense of the insurance com- 
pany has been that the railroads refuse 
to permit the machines to be placed in 
their depots. The present series of 
suits involves $30,000, and it is said that 
dozens of more suits will be com- 
menced in case the plaintiffs carry their 
point as to the liability of the Nickel- 
in-the-Slot Insurance Company. 


CASUALTY NOTES 


The Maryland Casualty has been readmitted 
to Colorado. 

Henry G. Penniman, president of the United 
Surety, spent part of last week in Chicago. 

Charles L. Fieldstack, formerly with the 
Illinois Surety at Chicago, has gone with the 
United States Fidelity & Guaranty in the same 
city. 

The Illinois Surety has been admitted to 
Colorado. Secretary Watkins expects to visit 
the state within a few days and appoint a 
general agent. 

R. C. Van Camp, for some time agent of 
the American Assurance at Columbus, Ohio, 
has been promoted to the district managership 
of Cincinnati. 

President Wm. M. Tomlins, Jr., of the Empire 
State Surety, and President Beekman Hunt of 
the Aetna Indemnity visited their Chicago and 
Indianapolis agencies last week. 

Frank Noble, manager of the American 
Surety at Des Moines, has appointed D. J. 
Murphy, of Waukon, Iowa, local attorney and 
resident assistant secretary for that district. 

The Consolidated Casualty of Chicago has 
been licensed in Texas and Arkansas. This 
admits it to five states, it having been previously 
licensed in Kansas, Mississippi and West Vir- 
ginia. 

William T. Sowers, manager of the Fidelity 
& Casualty of Iowa, has written $25,000 cash 
premiums since Jan. 1., representing an in- 
crease of $8,000 over the corresponding sum 
last year. 


The Pennsylvania Casualty lost about $1,500 
through breakage of glass in the Boston store 
at Chicago by the bomb explosion of a few days 
ago. The Philadelphia Casualty also had a lot 
of insured glass in the neighborhood. 

The surety companies operating in Iowa have 
completed the furnishing of bonds to the 7,000 
notaries whose commissions expired July 1. 
The American Surety company furnished over 
2,000 of the bonds. 

The Southern Insurance Company of Nash- 
ville, Tenn., has been licensed by Commissioner 
Folk. The company proposes to do a_health 
and accident business. rank M. Searight is 
president and M. E. Ridley is secretary. 


The committee on insurance of the Connecti- 
cut legislature has reported favorably in the 
house the resolution incorporating the Connecti- 
cut Accident of Hartford, and the senate has 
passed the bill amending the charter of the 
Aetna Accident & Liability. 

M. P. Beers, formerly private secretary to 
the late Secretary Ralph Butler of the Central 
Accident, who for some time has been with the 
Maryland Casualty in Chicago, has gone to 
Scranton to take a position in the home office 
of the Pennsylvania Casualty. He will be in 
the accident department. 


George Lasker, for several years a boiler in- 
spector for the Ocean at Chicago, but more 
recently serving the Travelers Indemnity in the 
same capacity, has resigned in order to go into 
the business of repairing boilers. It is under- 
stood he already has closed one or two fine 
railroad and marine contracts. 


Commissioner Wolf of California has made 
a ruling that registry companies must cease 
business under the guise of registry companies. 
They may sell policies as individuals and he has 
so notified all accident companies selling policies 
through registry companies. He also ruled 
that accident policies sold by means of slot 
machines are against-public policy and the spirit 
of the insurance laws. 

The offer of the Fidelity & Deposit to pay 
$11,230.85 of the claims against the Guardian 
Insurance Company and $18,119.73 of the claims 
against the Southern Insurance Company, have 
been accepted in the decrees handed down in 
the cases by Chancellor Martineau of Little 
Rock, Ark. The company is the signer of a 
$20,000 bond for each of the companies to 
secure their admission to Arkansas. 


CASUALTY APPOINTMENTS 


Wisconsin 
Pacific Mutual Life—T. R. Simpson, Superior. 
Standard Acci.—C, H. Phelps and E. C. Ehl- 
man, Milwaukee. 








Time Indemnity—E. N. Pomainville, Grand | 


Rapids; C. H. Grout, Trempealeau. 

Travelers—Gollusch & Ernst, Milwaukee; John 
Thauer and A. T. Uehling, Watertown; James 
M. Woodhouse, Milwaukee. 





Woodmens Cas.—E, C. C 

Fid. & Cas.—R. M. 
Milwaukee. 

General Acci.—J. F. Cole, Milwaukee. 

New Amsterdam Cas.—Henry Bass, Osbkosb. 

North Amer. Acci.—H, E. Everz, Ripon; ° 
Kendall, Milwaukee; Carl E. Dietze, Mayville. 

Travelers—G, R. Case, New London; Robert 
Learned, Princeton; Arthur Cullen, Peshtigo; E. 
C. Laizeluc, Antigo; H. A. Knehl, Two Rivers. 

U. S. Health & Accident—Gordie Woodford, 
Spooner. 


Wisconsin Cas.—Charles Zimmermann, Gallo- 


way. 
Aetna Life—A. F. A. Evert, Prairie du Chien. 
American Fidelity—Fish & Schulkamp, Madi- 


son. 
he’ Cas.—Charles Cumberland, Wausau; 


ook, Readstown. 


Bateman; J. P. Rowan, 


. D. Nickerson, Madison; S. Swancutt, 
Edgar; H. C. Dernbach, Tomahawk. 

‘ontinental Cas.—M. E. Greenberg, Jr., 
Necedah. 


Fid. & Cas.—Fred W. Menkey, Portage. 

Fox River Health & Acci.—J. P. Kline, H. L. 
Scholl, Miss Laura Fischer, L. L. Nelson, 
H. S. Cook and Harry Watson, Kaukauna. 

' - Amsterdam Cas.—G. B. Cook, Cumber- 
and. 

North Amer. Acci.—G. W. Whiteman, Chip- 
pewa Falls. 

North Amer. Cas.—A. J. Norris, 

John McCormack, West Bend. 

Standard Acci.—Adolph Andra, Baraboo; J. 
A. Hannan, J. A. Millington and R. G. Butler, 
Milwauke; F. C. Buckley and C. W. Putnam 
Superior; G. A. Koerner, Barron; T. C. Beck- 
mire, Alma; A. D. Clark, Cassville; H. B. 
Smith, La Crosse; S. F. Corken, Prairie du 
Chien; C. P. Timmons, Chippewa Falls; D. D. 
Lockerby, Eau Claire; J. K. Miller and W. E. 
Cole, Fond du Lac; J. W. Hancock, Manitowoc; 
C. W. Hodgson, Oshkosh; H. Bannister, 
Stevens Point; J. E. Campbell, Waupaca. 

Time Indemnity—James Rasmussen, Madison; 
Anton Winter, Milwaukee. 

Travelers—H. M. Heberlein, F. C. McLeod, 

Prairie du Chien; 


Milwaukee; Henry Otto, 
W. R. Blair, Lake Geneva; A. J. Hemmins, 


Madison; 





waukee; E. J. Stahl, Ashland; R. M. orth- 
man, Madison. 

Union Acci. & Ben.—Walter Blanke and John 
Sebanz, Sheboygan; S. J. Stefi, Cato; F. J. Pun- 
gercher, Sheboygan; P. J. McMahon, Milwaukee; 
Raymund Feige Sheboygan. , 

U. S. Health & Acci.—A. E. Adams, Minong; 
Charles Matthews, Shell Lake. 

U. S. Fid. & Guar.—M. A. O’Brien, Shulls- 
burg; Hocking & Thomas, Dodgeville; O. » 
Bruemmer, Kewaunee; J. P. Rice and Roy Con- 
vers, Sparta. 

Anchor Cas.—J. B. Dumann, Milwaukee. | 

Bankers Surety—S. G. Gilman, Mondovi; J. 
L. Millard, Markesan; H. J. Mortensen, New 
Lisbon; D. /. McNamara, Montello; Gaa 
qn, Wautoma; William Sweet, Kilbourn; 
1. A. Sawyer, Hartford; Thomas M. Priestley, 
Mineral Point; David Schriener, Lancaster; C. 
S. French, Lake Geneva; Edw. Morissey, Del- 
avan; C. E. Robinson, West Bend; J. C. 


The Metropolitan Casuaity Ins. Co. 
(Formerly: The Metropolitan Plate Glass & Casualty Ins.Co.) 
of New York 


HOME OFFICE - 47 CEDAR STREET 


CHARTERED 1874 
Funsenes Asmat Policies 


of the Most Approved Forms 
EUGENE H. WINSLOW, President 
Danie D. Wuitney, Vice-President 
S. Wa. Burton, Sec’y 
Atonzo G. Brooks, Ass’t Sec’y 


Reliable and Energetic Agents Wanted 





Pirate GLass 





EMPLOYERS’ LIABILITY “"s'tesdor’tegiand 
SAMUEL APPLETON, Manager and Attornev U. S. Branch, 33 Broad St., Boston, Mass. 
Original and Leading Liability Company 


All tozms of Liability Insurance. The most advanced and practical Personal, Accident and Sickness Policies, 


UnitedStates Assets, $4,684,068.61. 


Saorplus $1,938,111.03) 


GENERAL AGENTS 


R & ST 
GEO. A. GILBERT, Ill., lowa, Neb., S. 
CHAS. H. GARRISON, M 
LOYAL 


ARK, 
RANK TALLMADGE COMPANY, Cent. Ohio, New Hayden Bidg., Columbus 
& ONE, Indiana and Kentucky, Talbott Block, Indianapolis 

ak. and N. Dak., 159 La Salle St., Chicago 
ich., Majestic Bidg., Detroit 

DU RAND, Wisconsin, Mitchell Bldg., Milwaukee 
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This is the Star Policy in 
Our Lapse---proof Line 


What would you say of a policy containing an 
Accumulation Feature and all of the "frills" and 
which in addition provided for a reduction of 
premium beginning with the sixth year ? 


That would be an especially GOOD policy, 


And then if in addition to that the policy provided 
that beginning with the eleventh week the weekly 
indemnity be increased weekly until double the 
original indemnity, and the double indemnity then 
paid till termination of disability, it would certainly 


If on top of that the policy provided that in the 
event of any dispute over the settlement of a claim, 
the matter would be left to arbitration by three 
disinterested persons—neighbors of the assured—it 
would be just about the BEST policy you ever 


That describes our PREMIUM DIVIDEND 
e star in our lapse-proof line of acci- 
dent and health policies. 

The Premium Dividend Feature alone, which last year 
provided a cash dividend for a twenty-one per cent. reduction 
in premium (and not a penny of it paid by the agent) is a 
wonderfully attractive talking point and makes it an object for 


ad if features, which go to the very root 
of desirability in a policy contract; viz., the indemnity, the 
cost and the fairness of claim settlements, don’t add to the 
value of the policy—well, we just wonder what has made 


If you'd like to post yourself on the actual wording of these 
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The Pennsylvania Casualty Company 
694 LINDEN STREET, SCRANTON, PA. 
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Kestol, Whitewater; T. F. Konop, Kewaunee; 
S. K. Steele, B Boreham, Fond du Lac; 
W. Mahoney’ and " . Schubert, La 
W. Collins, Cumberland; G. L. 

Hayward; J. T. Dithmar, Elroy; 
ohnson, Plainfield; Herman Leicht, 
Medford; E. Munroe, Ladysmith; C. E. 
Pope, J. Reichenbach, Black River Falls; 
Herman North, Emery W. Crosby, Neillsville; 
W. E. Cavanaugh, Berlin; R. E. Reed, Ripon; 
E. E. Brossard, Columbus; R. B. Salter and F. 
M. Jackson, Colby; J. §. Earll, Prairie du 


hien. 

Michigan 

Federal Cas.—N. P. Anderson, Ironwood. 

Fid. & Cas.—R. E. Mahaffay, Marquette. 

German Com’! Acci.—John R. Gardner, Cole- 
man, 

Lloyds P. G.—Miss Mary L. Russell, Cadillac. 
- North Amer. Acc.—G. W. Hughs, Eaton Rap- 
ids. 

Standard Acci.—Harry Van Pelt, Muskegon; 
O. R, Cisky, Port Huron. 

Penna. Cas.—E. J. Lynch, Grand Rapids. 

Title Guar. & Surety—Geo. E. Ayres, Adrian; 
A. E. Calkins, Allegan; E. G. Smith, Atlanta; 
C. E, Densmore, Bellaire; W. W. Wright, Jack- 
son; W. E. Preston, Mt. Pleasant; A. M. 
Feischhauer, Reed City; W. C. Whitney, Rich- 
land; J. F. McInerney, Wyandotte. 

U. S. Fid. & Guar.—J. F. Corcoran, Crystal 
Falls; R. H, Minty, Muskegon. 

U. S. Health & Acci.—Geo. J. Stoll, Grand 
Rapids; Wilbert Exelby, John Grabow and J. P. 
Leatherman, Lansing; Dd. Ss ueen, Pellston. 

U. S. Cas.—T. Morey Rude, Flint. 

United Surety—A. W. Black, East Tawas; 
Wm. F. Sandell, Belding; H. L. Ross, Hast 
ings; M. A. Sooy, Mu gon: G. E. Friegel, 
Owosso; L. Myrl Phelps, outh Haven, 

Woodmens Cas. eo. F. Cunningham, Ben- 


ton Harbor. 

Income Guaranty, Mich.—Geo. W. Sloat, 
Grand Rapids; A. Vaughn, Mancelona;, J. A. 
Milotte, Monroe. 

Continental Cas.—J. E, Twohy, 
Harold Van Fossen uskegon: 

Fid. & Cas.—G. W. Moore, Alma; J. L. Mor- 
ford, Gaylord; D. R. Simmons, Lansing; O. L. 
Burkick, Shepherd. vi 

General Acci.—C, A, Johnson, Ovid. 

German Com’l, Pa—M. C. Martell, Mt. 
Clemens. : 

Metropolitan Cas.—D. A. Pierson, Detroit. 

National Cas.—Chas. Compte, Rochester. 

Nat’l Surety—J. W. Eving, Grand Ledge; Roy 


Crosse; J. 
Arentson, 
Buchanan 


Greenland; 


C. Ecker, Greenville; I, Wallington, Mt. 
Pleasant. i 

N. Y. Plate Glass—Finley & Coughlin, Han- 
cock. 

North Amer. Acci.—Geo. Kephart, Berrien 
Springs; Mrs. Anna Flaherty, Dowagiac; K. P. 
Pettit, Otisville; Wm. H. Jewell, Mohawk. 

Penna. Cas.—R. C. Ecker, Greenville. 

Phoenix Preferred Acci.—Wm. Budd, 
Sheridan. 

Home Cas.—C. E. se Wm. Reed and A. 
Y. Yanson, Detroit; A. L. Baker and O. N. 
Jenkens, Portland. | : 

Minn. Scandinavian Relief—Adolf Hornsten, 
Daggett; G. G. Nelson, Norway. 

ecurity Cas. Mich.—A. G. Kastler, L. A. 
Grubaugh, R. H. Mills and C. A. Althoff, De- 
troit. 

Union Cas.—E. B. Connell, Bad Axe; F. T. 
Worden, Fenwick; J. H. Wynn, Kalamazoo; J. 
E. Pittinger, Petoskey. : 

Aetna Indemnity—Albert Yates, Washington. 

Amer. Live Stock—Haggerty & Pierce, Cold- 
water; W. H. Myers, Cassopolis; H. A. Reiff, 
Constantine; J. M. Worden, Coloma; . = 
Hubbard, Dowagiac; J. J. O’Brien, Port Huron; 
A. W. Olds, Three Rivers. 

En.pire State Surety—Wm. M. 


Wetmore, 
Jonesville; C. Meilleur, Ontonagon. _ 

Fid. & Cas.—C. W. Barton, Big Rapids. 

Illinois Surety—G. H. Buchanan, Detroit. 

Maryland Cas.—D. O. Bodeman, Kalamazoo. 

Penna. Cas., Pa.—E. R. Webster, Pontiac. 

Travelers Indem.—Chas, Leonard, Detroit; 
Bessie W. Brown, Hudson. . : 

U. S. Health & Acci.—A. V. Winters, Lansing. 

Union Cas.—Kassen Richardson, Battle Creek; 
Lou Close, Holland; Fred J. Sherman, Laurium; 
Wm. H. Rudd, Sheridan; Alfred T. Smith, 
Wakefield. 

Union Acci. & Benefit—W. T. Garman, G. M. 
Jones, Detroit. 

Mus- 


Amer. Live Stock—Wm. W. 
kegon. 

Fid. & Cas.—H. D. Witherell, Chelsea; Henry 
Cook, Wolverine. 

German Coml. Acci.—E. M. Raymond, M. D., 
Grand Rapids. 

Hartford S. B.—Faucett Bros. & Guck, Calu- 
met; J. A. Sullivan, Ironwood, 
National Cas.—Wm. F. McCready, Detroit. 

North Amer. Acci.—M. Wickware, Cass 
City; Chas. Golden, Detroit. 

enna, Cas.—Peter DePorter, Alpine; Clark 
& Jordan, Mancelona; Frank C. Carris, Traverse 


Barcus, 


ity. 

Travelers Indem.—P. F. Buckley, Detroit. 

U. S. Health & Acci.—Earl E, Waterman, 
Buchanan. 

Home Cas.—H. A. Coates, Flint. 

Union Acci. & Ben. Assn., Wis.—B. Morgan, 
Daniel Drinkaus, A. H. Boston, Peter H. 
Wiland, Detroit. 

Aetna Indemnity—F. D. Vedder, St. Charles. 

Amer. Live Stock—L. J. Lewis, Bangor; Dr. 
Geo. M. Olds, Hartford; Wm. H. Pendelton, 
Kalamazoo; Birney Bros., Lawton; Decker & 
Bailey, Paw Paw; Wachtel & Galster, Petoskey. 

Empire State Surety—W. V. Dailey, Jackson. 

German Com’l Acct.—Ernest Aldrich, Grand 
Rapids. 

sreat Eastern Cas.—N. J. Hilbish, Coldwater. 

National Cas.—R, L, Marvin, Chas. W. Smith, 
Detroit; Henry L. Holmes, Fenton; Henry 
Copenhaver, Pontiac. 

Nat'l Surety—C. H. Lafler, Niles. 

North Amer. Acc.—H. H. Wittleshofer, Al- 
pena; J. C. Laflan, Sault Ste. Marie. 
Phoenix Preferred Acct—John 

Marquette. 

Columbia Cas.—Geo. 

Arthur Travis, Pontiac. 


Robertson, 


Irving, Hartland;; 





THE WEST AND NORTHWEST 


PRESENT OFFICIAL PROGRAM 





Annual Meeting of the Minnesota & 
North Dakota Underwriters on 
Board Steamer “Purchase” 


The annual meeting of the Minnesota 
& North Dakota Fire Underwriters 
will be held on board the steamer 
“Purchase,” leaving St. Paul at 9 a. m., 
July 20. The official program is: 

FIRST DAY, TUESDAY, JULY 20. 


8:45 a. m. All on board the steamer “Pur- 
”’; music by the band; glad hand all round. 
00 a. m. 


“She starts, she moves, she seems to feel 

The thrill of life along her keel.” 

10:00 a, m. Meeting of the Minnesota and 
North Dakota Fire nderwriters called to 
order; president’s address; reports of officers 
and committees. 

12:00 noon. Buffet lunch; music by the band. 

2:00 p. m. Afternoon session; address by 
Manager P. D. McGregor, of the Queen, repre- 
senting the Bureau of Publicity and Education; 
paper by Edward Peterson, fire marshal of the 
state of Minnesota; election of officers; ad- 
journment. 

7:00 p. m. Supper at the Hotel Winona. 

8:30 p. m. An informal at the beautiful Ar- 
lington Club. 

12:00 p. m. Taps. 

SECOND DAY, WEDNESDAY, JULY 21. 

6:00 a. m. Admiral Chamberlin will call the 
fishermen. 

6:30 a. m. Breakfast. 

7:00 a. m._ Fishing fleet, under the command 
of Admiral Chamberlin, puts to sea. 

9:30 a. m. Steamer and launches leave for 
Fountain City, the Palm Garden and the picnic 
grounds. 

12:00 noon. All fishermen must be at picnic 
grounds or their catch will.not be counted, 

1:00 p. m. Fish-fry and picnic dinner. 

8:00 p. m. Return to Winona. 

4:30 p. m. Baseball game between Winona 
and Duluth of the Minnesota-Wisconsin League. 
(This game has been postponed from the regular 
schedule time of 3:00 p. m., for the especial 
benefit of the members of the Minnesota and 
North Dakota Fire Underwriters and the Ancient 
and Honorable Order of the Blue Goose.) 

Admission free. 

6:00 p. m. Supper at the hotel. 

8:00 p. m. Ganders will gather on the banks 
of the pond and witness the plucking of the 
pinfeathers of several young and unsuspecting 
goslings. 

The officers and committees are: 

President—L. F. Daniel, Queen. 

_ Vice-President—W. J. Haggerty, Fire Associa- 
tion. 

Secretary—Mrs. F. S. Shoen. 

Treasurer—Wm, Higley, Hanover. 

Executive Committee—E. A. Davis, National 
Union, chairman; L. F. Daniel, Queen; A n 
Gress, North America; C. Cowles, Royal; 
W. J. Haggerty, Fire Association; W. O. Cham- 
berlin, Commercial Union; G. A. Mowry, Ger- 
man American, — 

Outing Committee—J. L. King, Pennsylvania, 
chairman; J. F. Stafford, London & Lancashire; 
F. A. Mannen, Marsh & McLennan; G. C. Mott, 
New York Underwriters; W. M. Higley, Han- 
over; W. A. Bauman, Bauman-Gordon Com- 
pany; L. F. Daniel, Queen; R. L. Bruen, West- 
ern and British America. 


Goes With the Springfield 
C. D. Wadsworth of Cedar Rapids, 
Ia., who has been connected with the 
Iowa Inspection Bureau, has been ap- 
pointed lIowa special agent of the 
Springfield, to succeed L. D. Griffin, 
who recently became Iowa and Mis- 


souri state agent of the Fire Associa- 
tion. 


Goes With the Phenix 
H. A. Davidson of Fargo, N. D., who 
formerly traveled for the Queen City 
Fire, has been appointed North Dakota 
special of the Phenix to assist State 
Agent W. C. Cree. 


Compliment to Colburn 

It is planned to make the banquet at 
the meeting of the Blue Goose and 
Iowa Fire Prevention Association at 
Lake Okoboji, July 17, complimentary 
to E. L. Colburn of Des Moines, who 
has retired as state agent of the Fire 
Association in Iowa to become assist- 
ant manager of the western depart- 
ment at Chicago. 


Holmes Becomes Fire Warden 
_ Robert Holmes, state representative 
in the last legislature, who was respon- 
sible for the enactment of the law cre- 
ating the office of fire warden in Oma- 
ha, has been appointed to that position 
by Mayor Dahlman, subject to confir- 
mation by the fire and police board, 
which is practically assured. The ap- 
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The Commonwealth Insurance Co. 


of Tew Pork 


TOTAL ASSETS, - - 
PAID-UP CASH CAPITAL - - 


NET SURPLUS AS TO POLICYHOLDERS, 





E. G. RICHARDS, President 
J. F. HASTINGS, Vice-President 


$1,834,336.77 
500,000.00 
1,401,577.50 


JAMES F. JOSEPH, Vice-President 
CHARLES E. CASE, Secretary 





Commercial 
Union 


Assurance Company, Ltd. 
of London ~ 


UNITED STATES BRANCH: 
orner Pine and William Streets, NEW YORK 


WESTERN DEPARTMENT: 


125 Monroe Street - - - - CHICAGO 








California ‘nsurance Company 
OF SAN FRANCISCO 


CHARTERED 1861 
W.E.Deran,Pres. Gro. W. Brooks, Secy 


Capital Stock $400,000 
Assets $1,000,465.27 
Surplus to Policyholders $623,837.30 


Losses Paid in San Francisco Fire 
$2,550,000 without discount 


HENRY J. WOESSNER, Gen. Agent Western Dept. 
159 La Salle St., Chicago 


Agents wanted in Illinois, Indiana, 
Michigan, Wisconsin, Minnesota, 
Missouri and Ohio 
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NEWHAM 


PSHIRE- 


624.347.45 





2,937,319.76 | 
— 


840,940.17 \ 





FIRE IN 
5S 


3.911,743.34 





/ 4,069,140.67 


1.252.267.06 | 





I 4,310.836.19 





{ 4.500.404.12 


1.257,058.25 
1.322.978 .14 








| 4.861.149.81 


1408,681.54 \ 





TOTAL LIABILITIES 





POLICY-HOLDERS SURPLUS $2,508,681.54~ 


$2,352,468.27~ 








WESTERN SPECIAL 


AGENTS—J. O. Laz, 


Minneapolis, Minn.; M. S. Moorz, Terre Haute, 


Ind.; Grorcz K. Marca, 
Zexcuer, Kansas City, 


Hillsdale, Mich.; D. C. 
Mo.; C. W. Krvuzczs, 


Omaha, Neb.; A. T. Bamey, Denver, Colo.; 


A. W. Jonzs, Columbus, 


Ohio. 





THE SOVEREIGN FIRE 


Assurance Company of Canada 


Home Office: TORONTO 


H. S. WILSON, Managing Director 


UNITED STATES BRANCH 


EASTERN DEPARTMENT 
PROVIDENCE, R. I. 
Starkweather & Shepley, Inc., Mgrs. 


WESTERN DEPARTMENT 
153 La Salle Street 


CHICAGO 





SAN FRANCISCO: 
Conroy & Grim, 
Managers. 
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pointment is for a three-year term and 
the salary is $1,500 a year. Mr. Holmes 
is a bricklayer and building contractor. 

A. V. Johnson assumed the duties of 
chief deputy fire commissioner of the 
newly created fire commissioner’s de- 
artment in Nebraska on July 1, he be- 
ing the active head of the department. 
One of his first official acts was to issue 
a Fourth of July warning to the public. 





Many Wind and Lightning Losses 

Reports of severe wind and lightning 
storms are pouring in to the Des 
Moines fire insurance companies by the 
hundreds. One company received 200 
claims from policyholders in a single 
mail. These losses occurred in the vi- 
cinities of Storm Lake and Fontanelle. 
Insurance men say there have been an 
unusual number of severe storms in 
Iowa this year and that fire loss from 
this source bids fair to break all rec- 
ords. 





Warns Against Undergrounders 

C. S. Byrkit, chief clerk in the Iowa 
insurance department, has issued a 
warning to the people of Iowa against 
underground insurance. It has come 
to the attention of Mr. Byrkit that a 
number of insurance companies outside 
of lowa have been advertising to write 
insurance policies without having ob- 
tained a license from Auditor Bleakley. 
The Iowa law, quoted by Mr. Byrkit, 
provides that no action shall be main- 
tained in any court in the state upon 
any policy issued by an unauthorized 
concern unless it shall be shown that 
the insurer or insured within six months 
after the issuing of such policy has paid 
into the state treasury 2% percent of 
the gross premium. 





Missouri Local Agents’ Meeting 

The Missouri Association of Local 
Agents will hold its annual meeting at 
Joplin the latter part of this month. A 
large attendance is expected because of 
the importance of the questions to come 
before the meeting. Sam D. Capen, 
chairman of the committee which se- 
cured the passage of the rating bill that 
was vetoed by Governor Hadley, will 
make his report. This report will be 
of much interest and will be printed in 
pamphlet form before the meeting. It 
will include comment on the attitude 
of certain state officers toward the bill. 


The meeting will be held at Connor’s 
Hotel. 





Will Confer with Hadley 
The Kansas City Fire Underwriters’ 
Association at a meeting last week au- 
thorized President Jones to appoint a 
committee to confer with Governor 
Hadley and ascertain what scope will 


be allowed the association in its reor- 
ganization. 





IOWA NOTES 


pocoree J. Delmege, president of the Century 
be of Des Moines, accompanied by Mrs. 
the mege, has gone on a five weeks’ tour of 
Ve Pacific coast, visiting Seattle, Winnipeg, 
itoria, San Francisco and Los Angeles. 


Gas escaping from the pipes leading from 
fre gasoline supply tank to the generator which 
urnishes lights to the Norwegian Lutheran 
i of Garden City, Iowa, is responsible for 
buildin _— did considerable damage to the 


at is charged that an attempt was recently 
= ¢ by an incendiary to burn the building 
-—s by the McBride & Will Drug com- 
my at Albion. R. L. Mundell, a grocer 
tek alley from the drug company, says 
de is fire insurance was cancelled because 
© nearness of the threatened risk. 
Be are being made in Iowa to secure the 
i © from the penitentiary of Mrs. Anna 
fae & who is serving a long sentence for set- 
ic ‘, ire to the home of her stepdaughter. It 
the ys that she was insane at the time of 
fom eed and that it was not her purpose to 
oe the place either for the insurance or 
ough hatred for the stepdaughter. 


GENERAL WESTERN NOTES 
cant Pe | treasurer of Chillicothe, Mo., has 
oy all agents that unless the companies 
dome ect license they will be ousted from 
md business in Chillicothe. 
ean Brennan-Love Company of Omaha, are 
and a a general ay plant fer Nebraska; 
states ter the first of the year will include the 
of Kansas, Colorado, Wyoming and 
agents § . They now represent as general 
or Nebraska, the American Bonding and 








the liability department of the Travelers, the 
Now York Plate Glass and the Caledonian and 
the Calumet. Two more fire companies are to 
be added to the general agency list Sept. 1. 

_ The State of Ohaha will establish an exten- 
sive plant in Kansas. Assistant Secretary H. 
J. Lund will take charge of developing the 
State. In Missouri only the three largest cities 
will have agencies of the company. 


The State Fire of Omaha has increased its 
capital to $200,000 and has made application 
for admission to New York, Illinois, Missouri, 
Kansas and Tennessee. In Illinois the only 
appointment made for the present will be in 
Chicago with Shipman & Wayne as Cook county 
managers, 


PRAYS FOR RECEIVERSHIP 


(CONTINUED FROM PAGE 1) 
the true relation of McMurray and the 
rate-making bureau to the defendant 
companies. 

It is further alleged that both the 
state and city rate-making outfits are 
the property of the companies and that 
if they are allowed to remain in the 
possession of Sellers and McMurray they 
will continue to make and promulgate 
the rates of premium for fire insurance 
written in Indiana. A receiver for the 
property is therefore asked. 

It is alleged that James McBeth, sec- 
retary of the Indiana State Board, is in 
contempt because as an employe of de- 
fendant companies he wrote a letter to 
stamping clerks, secretaries and inspect- 
ors in the state telling them, in sub- 
stance, to resume the work of receiv- 
ing, approving and stamping daily re- 
ports of policies written in their re- 
spective jurisdictions and that pursuant 
to these instructions many of them did 
resume. 

Condemns “ -Shoe” Methods 


Wm. L. Taylor, one of the counsel 
for defendants, was indignant at the fil- 
ing of this petition without notice to 
him or the defendants, similar to the 
method in bringing the original suit. 
He said the whole proceeding against 
the companies, the gum-shoe compaign 
and legal ambuscades, was “an amazing 
spectacle.” “The attorney-general,” he 
said, “seems to be trying to get a re- 
ceiver for the state of Indiana.” He 
denied that the defendants were violat- 
ing court orders and said both sides 
and all parties to the suit knew how the 
fire insurance business in the state was 
to be carried on during the settlement 
and pending the final hearing of the 
suit. The attorney-general, in answer, 
said he was proceeding according to 
law and the other side could scarcely 
expect him to tell all his moves to them 
in advance, especially where emergen- 
cies existed. 

Says Actions Are Lawful 


Attorney Taylor informed the court 
that the three defendants to the receiv- 
ership suit, since the issuing of the re- 
straining order, had been following his 
advice in doing the work connected with 
the business of insurance companies, 
that Sellers had been working for him- 
self, the companies being bound in no 
way to use the rates or information 
sold to them by Sellers, which was 
merely a report service. McMurray, 
he said, was trying to do business in a 
way similar to that of Sellers, and to 
give a report service to insurance com- 
panies covering Indianapolis and Ma- 
rion county. McBeth, he said, had 
asked stamping clerks merely to see 
that the daily reports were properly 
drawn and that they had not been ad- 
vised to see that the rates conformed 
to any schedule. For reasons of econ- 
omy, Attorney Taylor said, it was best 
for the companies to have some kind of 
a central bureau or clearing-house, and 
that the companies individually could 
not, without enormous expense, make 
inspections and rates on all risks. At- 
torney-General Bingham pointed out 
that they used to do this before the or- 
ganization of rate-making bureaus. At- 
torney Taylor replied that it cannot be 
done any more without greatly increas- 
ing the cost of insurance to owners of 
property, to pay for expert inspections 
of electrical work, surroundings, man- 
ner of construction of buildings, and 
the multifarious conditions that enter 
into the question of fire hazard. 











NORTHWESTERN FIRE and MARINE 
INSURANCE COMPANY 


MINNEAPOLIS, MINN. 
DECEMBER 3ist, 1968 


Total Assets, $610,698.28 Capital, $300,000.00 
Net Surplus, $32,457.08 
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JAMES B. HOBBS, President HENRY P. MAGILL, General Manager 
FRANK M. RICE, Secretary 


CENTRAL NATIONAL 


FIRE INSURANCE COMPANY 
184 La Salle Street, Chicago 





First Class Agents wanted in Illinois, Michigan, Wisconsin, Minnesota, the Dakotas 
and Kansas, 


FARM DEPARTMENT 
Excellent Reinsurance facilities at disposal of deserving Agents. 








INSURANCE CO. 


DES MOINES, IOWA 


ASSETS ° ‘ . $877,496.93 
RESERVE ... ‘ ‘ 647,971.26 
CAPITAL . . : 00,000.00 
SURPLUS. . ° ° 106,674.60 





H. R. HOWELL, President 
W. D. SKINNER, Sec’y. GEO. A. HOWELL, Asst. Sec. 


A SOLE AGENCY COMPANY on 


St. Louis Fire Insurance Co. 
ST. LOUIS, MO. 


EDGAR M. DAVIS, President 





BERNARD B. SAWYER, Secretary 


CAPITAL $100,000 


C. W. DAVIS, Mgr. Cook County Dept., 159 La Salle St., Chicago, Ill. 
J. EDGAR LYONS, Special Agt., Ohio and Michigan, Tuller Hotel, Detroit, Mich. 
Cc. C. BOWERSOX, Special Agent, Missouri and Southern Illinois, Home Office. 


GEORGE M. ROBERTSON, Special Agt., No. Ill., Wis., Minn., 159 La Salle St., 
Chicago. 


CONSOLIDATED 
FIRE & MARINE INSURANCE COMPANY 


ALBERT LEA, MINN. 
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NEWS OF FIRE PROTECTION 


CARE OF SPRINKLER SYSTEMS 





Advice as to Methods of Maintenance 
of an Equipment Given by Mary- 
land Casualty 


The Maryland Casualty Budget gives 
some advice as to the care of sprinkler 
systems. While the Maryland Casualty 
gives these suggestions to protect it 
from accidental discharge of water, as 
it writes sprinkler leakage indemnity, 
the information is equally important to 
fire agents who handle sprinklered 
lines. The company says: ° 

Several of the day employes, and not only 
the night watchman, but whoever else is on 
duty at night, the engineer or the porter, 
should understand and be familiar with the 
sprinkler system. They should know the exact 
location of all drain and cut-off valves, and be 
able to shut off or turn in water as may be 
needed. If the system is dry, they should be 
able to drain it when this is necessary, reseat 
the valves, pump up air and reset the alarms 
that have been disturbed. : 

At a certain time each day the automatic 
alarm should be tested, in order to be sure 
that it is operative. (The diameter of the drain 
pipe ll not exceed half an inch, which is 
the diameter of the opening in a sprinkler head, 
and the alarm should be sufficiently sensitive to 
respond to this flow of water.) f the system 
is dry the air pressure gauge should ex- 
amined at least daily; the pressure should never 
be less than twenty-two pounds nor more than 
forty pounds. 

The ladders to the cut-off valves should always 
be in place at the main riser; in the better 
systems the ladders are securely fastened to the 
riser, as a guarantee that the cut-off will always 
be instantly accessible. 

Employes should be forbidden to hang or lean 
anything upon the sprinkler pipes, and stock 
must not be piled nearer than two feet from 
any sprinkler pipe; this space not only allows 
free distribution of water if a fire should start, 
but it greatly reduces the danger of breaking 
pipes and of knocking off sprinkler heads. 

Not less than a dozen extra sprinkler heads 
should be on hand. 

No alterations, additions or repairs to the 
sprinkler system, or to the premises, should be 
made before consulting the insurance com- 
panies, fire and casualty, who have covered the 
risk, for a change that is apparently unimpor- 
tant may greatly increase the hazard, 

The temperature of the building must be kept 
above the freezing point, or if the system is 
dry, the valve and the riser from the valve 
to the tank must be properly protected from low 
temperatures. 

The tank is very important, and must be cared 
for with close attention. It should be thor- 
oughly inspected at least four times a year, 
and the hoops, staves, covers and tank sup- 
ports examined in detail for corrosion, decay 
and defects. The tell tales, or water gauges, 
must be watched closely, and in cold weather the 
ladder to the tank and the tank cut-off must be 
kept free from ice; frequently the overflow 
from the tank blows across the ladder and 
freezes, making it almost impassable. The tank 
and its supports should be painted every two 


years. 

When there has been a discharge of water 
from the system the men responsible for its 
maintenance in good condition should never de- 
pend upon the firemen, the members of the 
salvage corps, or the men from the central 
alarm station; their work is the saving of 
property, from fire or from water, and while 
they may attempt to readjust the sprinkler sys- 
tem if it appears that none of the employes 
understand how this is done, it is unwise to 
leave this in their hands. Before the men 
from the outside leave the premises the em- 
ployes should have connected the alarms and 
put the system in order. 

The selection of intelligent employes to take 
care of the sprinkler system, and the exercise 
of a little patience in instructing them will re- 
sult in a valuable additional guard against loss 
from fire and from water. And this safety corps 
must be kept fully efficient, a new man being 
assigned to the work and instructed whenever 
the owner of the plant loses an employe who is 
familiar with the sprinkler system. 


Bureau Reports on Findlay 


The Ohio Inspection Bureau’s long 
delayed report on the water supply, fire 
department and physical hazard of 
Findlay, O., was issued last weék. The 
city is graded as Class 3%, and in or- 
4 grade must carry 


der to acquire a 2% 
out no less than 22 of the 30 recom- 





mendations embodied in the report. 
These recommendations cover every 
phase and scope of the report. Ten 
cover the waterworks, and _ include 
doubling the pumping capacity and 
making an electrolytic survey; seven 
cover the fire department, and include 
doubling the number of station houses, 
with commensurate increase of equip- 
ment and rebuilding one of the old 
ones, besides additional men for the 
present apparatus; three cover the fire 
alarm system, including the overhaul- 
ing of the wiring system to make it con- 
form to national standard; two call for 
special police service at fires and pres- 
ence of representatives of gas and elec- 
tric companies at all congested dis- 
trict fires; and eight cover ordinances, 
including the creation of a building de- 
partment, adoption of a building code 
based on the National Underwriters’ 
code, enforcement of fire limit and rub- 
bish and refuse ordinances, regulation 
of moving picture machines, enforce- 
ment of electrical work regulation in 
conformity with National Electrical 
code, wire submergence in congested 
district and to compel the Toledo 
Urban & Interurban Railway & Light 
company to install a separate 220-volt 
generator to furnish current for power 
and forbid the use of 500-volts ground 
ed service motors. 


New Equipment at Alliance 

Alliance, Ohio, is making extensive 
additions to its fire protection facili- 
ties. Two new houses are in course of 
construction, an automobile, combining 
the functions of chemical engine, hose 
wagon and steamer, is to be delivered 
to the city about July 15, and an auto- 
mobile for the chief which will also 
carry two extinguishers, are the most 
noteworthy features of the improve- 
ments. Besides this there will be a 
general increase in apparatus. 


Consider Richmond Improvements 

The Commercial Club committee at 
Richmond, Ind., in behalf of better fire 
protection, is considering three ques- 
tions, additional fire apparatus, exten- 
sion of the water works company’s 
franchise and a new building code. The 
water company, it is said, will build an 
additional main into the city, in return 
for a new franchise. The building 
code will be based on the recommenda- 
tions of the National Board. The com- 
mittee is said to be in doubt as to the 
need of more fire apparatus. 


FIRE PROTECTION NOTES 

Bradford, Ohio, is about to install a $25,000 
waterworks. 

Ironton will improve its fire 
adding a new hose and ladder truc 

Portsmouth, Ohio, is building a new 
house on Grant street, and is che 
complete Gamewell alarm system. 


The new building ordinance for Ft. Wayne, 
Ind., has been approved by the mayor. It is 
said to be one of the best ordinances in the 
country for a city of its size. 

A sprinkler system will be installed in the car 
barns of the electric railway company at Water- 
town, Wis. Various improvements which will 
aid in the fire protection will be made. 

Joannes Bros., well known wholesale grocers 
of Green Bay, is., are installing a complete 
Manufacturers sprinkler system in their build- 
ing. Similar equipment is installed in various 
of the manufacturing plants at Green Bay. 

Lancaster, Ohio, is badly in need of a new 
fire house in the west end of town. Most of 
the factories are in the west end, and the pres- 
ent fire house is nearly a mile and a half away. 
Lancaster claims a population of 14,000 and 
has only one fire house. 

One of the late bills to be passed by the 
Wisconsin legislature before its adjournment 
was a measure relating to the installation of 
fire escapes on buildings. It provides also 
that in places where there is a water supply 
every public tenement, hotel, office or factory 


peteaten by 


fire 
installing a 





LIGHTNING RODS 


The demand for good rods is growing every day. 


Every farming com- 


munity is aroused over the immense lightning loss, and 
good conductors are 


PROVEN SAFEGUARDS 


Insurance men can make good money selling our goods. Get our literature and prices. 


E. A. 


FOY & CO., 


4l1 E. Eighth St., Cincinnati 


OBENCHAIN & BOYER 


LOGANSPORT, IND. 


Manufacturers Fire Apparatus 


Insurance Agents, write us and learn how you can protect your 
customer and save money for your companies. 


OF INTEREST TO DEALERS 


The idea of installing a Gas Machine in a Concrete Pit out in the yard 
is so extremely popular that an agent can sell two or three times as 
many after their superiority becomes known. As many as three have 
been sold in a day to parties that had machines in their basements, but 
had a furnace also. 


Write at once for particulars. 


Cc. R. JENNE & CO. 
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FT. WAYNE, IND. 


Agents, Attention! 


_ Interest your clients in Fire Retarding Devices such as Standard 
Fire Doors, Elevator and Stairway Trap Doors, Fire Shutters, etc., etc. 
Rates will be reduced and property improved. 








For full information write 


THE RICHMOND SAFETY GATE COMPANY 
RICHMOND, INDIANA 


Manufacturers of 


ELEVATOR SAFETY GATESand FIRE DOOR EQUIPMENT 














REDUCE YOUR INSURANCE COST 


BY USING 


IMPERIAL 


Non-explosive Tanks, Cans and Safety Devices for all 
Explosive Liquids. 





Imperiai Cans are the only Cans Inspected and Labeled by the 
National Board of Underwriters. 





MANUFACTURED BY 


UNIVERSAL SAFETY TANK & CAN COMPANY 
72-78 North May Street, CHICAGO 


S A FH TY 


ORE of the most important features in the storing and 
handling of volatile liquids is the question of safety. 

The Bowser System for handling hazardous fluids is safe 
in every particular. No matter how explosive the liquid 
may be, there can be no explosion when it is stored in a 
Bowser Tank and, even though fire may rage about it, it 
cannot possibly get to the liquid and cause an explosion. 
Bowser Outfits are approved by Fire Underwriters and are 
recommended by Insurance men everywhere, for they 
make dangerous risks safe. 

Write for our Safety Bulletin No. 32. It explains the 
Bowser System thoroughly and will give you lots of 
valuable pointers on the subject. 














Ss. F. BOWSER @ CO., Inc., 


FORT WAYNE, IND. 


209 Fisher Bldg., 612 Howard St., 50 Church St., 255 Atlantic Ave. 
Chicago San Francisco New York Boston 





1341 Arch Street, Philadelphia 66-68 Frazer Ave., Toronto 
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ilding of three or more stories in height, 
7 “nose equipped with a sprinkler system. 
shall have a stand pipe attached to the fire 
escape. 4 

Gary’s waterworks system, costing $1,000,000, 
has been completed and the 5,000,000-gallon 
umps are in operation. The tunnel, eight 
eet in diameter, that carries the water from 
Lake Michigan to the plant is three miles long, 
one-half of which extends into the lake. 

A serious conflagration hazard exists in Pitts- 
burg, due to excessive heights and areas. and 
numerous structural weaknesses, is the opinion 
of the engineers of the National Board, who 
have just completed a reinspection of the city. 
The water supply comes in for some criticism 
on account of poor distribution in some sec- 
tions, but the fire department of the ~ is 
commended for its efficiency. The fire alarm 
system in Pitsburg proper is stated to be un- 
reliable, but the North Side system is well 
maintained and efficient. 


AS TO KANSAS RATE LAW 
(CONTINUED FROM PAGE 2) 


of the present day, 
monopolies and trusts. 
Says Trust Is Created 


The law says that a fixed rate shall be 
maintained for the insurance of property; that 
such rates shall be endorsed by the state insur- 
ance commissioner, and that no company shall 
deviate from rates so established. Whether the 
new rates raise or lower your rate of insurance 
makes no difference, although if they are raised 
you will make your kick, and if lowered you 
will chuckle and say nothing. It is the vital 
principle of the law that should interest every 
one, and that principle is a monopolistic one. 
The law creates an absolute and indestructible 
trust, and protects it against all competition. 
The old law was bad enough, but this is 
worse, for it gives the sanction of law to the 
very thing the companies were doing before. A 
rate is to be fixed (incidentally by the same 
man who has always fixed them) and to this 
rate all must agree. When the law is in good 
working order, all the companies will 1 
together and put the money they receive into 
a common fund. That fund will be divided 
according to the t of b each com- 
pany did. Then one-half the companies will 
withdraw from the state in order to save ex- 
penses, and the fund will continue to be 
divided, those withdrawing their shares. But 
so far as practical results go, all but one com- 
pany might as well withdraw from the state. 


Worse Than Old Law 


And while we are splitting our throats de- 
| trusts and monopolies, why do we 
create by law the largest one the state has 
ever known? It affects every property owner 
in the state and puts him at the mercy of one 
man who makes insurance rates, and one other 
who approves them. And, as we have said, 
whether individually or collectively, it raises 
or lowers our insurance rates is immaterial; 
the fact remains that we are bound hand and 
foot by arbitrary rates, with no chance for 
competitive business and no opportunity to help 
ourselves in any way save by carrying our own 
insurance. The law is a monstrosity that should 
be wiped out. Under the old law it was a 
monopoly subject to the action of the law; 
- it is a trust under the protection of 

e law. 








which is intolerant of 








Personal Side of the Business 
(CONTINUED FROM PAGE 10) 
of the Pennsylvania Fire was elected 
secretary, but Miss Grant has the satis- 
faction of knowing she will do the work 
and get the money, while Mr. Wallace 
will receive the title and glory. Within 
the brief compass of a minute Miss 
Grant was the only lady secretary the 
Wisconsin Field Club ever had. If she 
will accede to the wishes of her friends 
she will embark on the literary sea and 


record the impressions of her official 
career, 


Chas. R. Barber, of Chicago, special 
agent of the Eastern Fire of New Jer- 
sey and a member of the new local 
agency firm of Knight & Barber, in Chi- 
cago, has found his name twisted into 
different styles in announcements con- 
cerning the new firm. He says: 

Since the organization of our new firm many 
amusing features, heretofore unknown, have 
come to light, the most noticeable being that 
of the press in its wholesale juggling of my 
name and its evident persistent efforts to con- 
BAW me that I don’t know how to spell 
f RBER. I have never had any particular 
hand. to find with the cognomen that was 
a led me when a mere child, and while 
scmitting that I have been a mark for the 
Jester and punster, still the knowledge that 
= | forefathers did not scuttle the Mayflower 
pod Tob a blind man, has had a tenden to 
strengthen my obstinacy in spelling BARBER 
"— good old way. 
he ser hars I have erred in the belief that in 
mn er that one may spell his name BARBOUR 
4 must Fragen «| be posses: of an abun- 
dance of this world’s goods, and if this surmise 
hacorrect, circumstances over which I ap ye 

s 
R 





o he control, compel me to cut out the fril 
cont eretofore. The definition of BARBE 
a in the several books of knowledge. One 
_. that I am a hair dresser, another has 
ont unadulterated nerve to call me a tonsorial 
sists Put the unfortunate individual that per- 
in spelling my name BARBOUR may 








have a hairbreadth escape at our next meeting 
and feel badly cut up over his close shave. 

It is my desire to cling to the family tree, 
even though it be a chestnut, and the fact that 
we BARBERS have it all over those BAR- 
BOURS, because of our allotted space in the 
dictionaries and shops, cuts considerable figure 
with “ WE UNS.” Continued liberties with 
my name may cause an application to the 
courts for its change from BARBER to that of 
DAY. Such an arrangement, I am _ positive, 
would prove beneficial, as the public could then 
be insured either by Knight or Day. 


Barking Up Wrong Tree 
(CONTINUED FROM PAGE 10) 


ward by rate reductions, improvements which 
experience has shown lessen the chances of fire. 

All this data has been gathered into experi- 
ence tables, from which “schedules of rates” 
are prepared, hence these schedules represent 
the condensed experience of the companies. 

By reference to these schedules one can 
foretell, with a reasonable certainty, which is 
safer—to insure the aforementioned warehouse, 
at 50 cents per $100, or the woodworking plant 
for ten times that rate. 

* * * 


Further, the insuring companies have, through 
a study of the conditions and make-up of the 
reat majority of risks, suggested methods, many 
involving but small expense to adopt, by means 
of which experience has shown, losses can be 
cut down, and rates correspondingly reduced, 

Don’t you think that it’s only fair that the 
policyholder who cuts down the chances of fire, 
as experience has taught he can, and the com- 
munity which reduces the conflagration hazard, 
should be rewarded by lower rates. 

What is an intelligent way to get at this 
matter? I suggest that you get into touch 
with the nearest rating bureau and ascertain what 
can be done to reduce your rate. If you can 
do this in association with a group of business 
neighbors, so much the better, cause your 
interests are so bound up with theirs in the 
matter. 





. * * 
Possibly you will get poor satisfaction out of 
the rating bureau, for naturally there’s a great 
difference in the efficiency of these bureaus. I 
don’t need to be told that in some the policy- 
holders are invited to treat with incompetent 
clerks and sometimes inefficient or boorish man- 
agers; but if you can enlist a half dozen or so 
neighbors to demand of the insurance companies 
an intelligent report on your risk and com- 
petent advice on your vicinity, you will get 
what you ask for. 
And here let me warn 


\ ou not to make the 
entire burden of your tal 


t with the insurance 
companies lower rates only. Companies are apt 
to allow conditions to remain as they are in 
those communities which blindly demand lower 
rates, and treat suggestions for improvements 
as impertinent interference. 

Naturally some of the changes suggested to 
you may not be practicable in your case, others 

ou will find it simple to adopt, and so reduce 

y that much not only the fire hazard on your 
own premises, but the possibility of wiping out 
an entire business section. 

* 7 * 

Here’s a suggestion that doesn’t altogether fit 
here, but it’s too important not to make: It’s 
always an advantage, it’s money in tg! pocket, 
to deal with the man who knows his business 
and the technicalities of the insurance business 
are not learned in a few months, They call for 
training and intelligent action. Few men appre- 
ciate this in taking out their insurance. ey 
let friendship, or sympathy for someone out of a 
job, or what not, determine who shall be their 
agent, and the result is they don’t get the 
sound advice regarding rate reduction, which 
it is the agent’s or broker’s business to give, 
and they take large chances of having trouble, 
through imperfect policies, if fire takes place. 

It is usually in your power to lighten some- 
what premium burdens. Get together with your 
neighbors and discuss the points presented in 
this leaflet. 

Don’t waste your time “barking up the wrong 
tree.” Do your logical part in making rate 
reductions not only possible, but certain. 


POINTERS 


FOR LOCAL AGENTS. 


Question—Our town is contemplat- 
ing putting in larger water mains be- 
fore our new paving is laid. Can you 
send me some literature on the subject 
of water works, water distribution and 
the like according to different pressure 
systems, showing size of main neces- 
sary and so on? 

Answer—There is no literature that 
we know of published on water works 
and the different problems connected 
with it, because each city and town has 
to be taken up as an individual case. 
The basis of population is not suffi- 
cient because different cities of the 
same population vary in their con- 
sumption of water. There are a hun- 
dred or more different questions that 
come up with a water works system, 
large or small mains, systems of dis- 
tribution, etc. We would suggest that 
you write to E. R. Townsend, hyrdaulic 
and electrical engineer of the Western 
Unon, American Trust building, Chi- 
cago, who handles all waterworks prop- 
ositions for insurance companies. His 














work is in connection with the West- 
ern Union and the National Board. By 
getting in communication with him you 
will find what specific information is 
desireé in order to give you sugges- 
tions. 

Question—In writing policies, it is 
customary for an agent to mention 
plate and ornamental glass. Why? Is 
not glass a part of a building, and is 
not plate and ornamental glass as much 
a part of a good building as common 
window glass is of a cheap building? 

Sometimes foundations are described 
in a policy. Why? Is not the foun- 
dation a part of the building? It might 
be a question worth while in case of 
the use of a coinsurance clause. 

Answer—It is not necessary for an 
agent to mention plate and ornamental 
glass in a form because the policy cov- 
ers these items. You will find lines 
43-44 of the New York standard form 
sufficient to cover glass, as it is part 
of the building. The reason that some 
agents mention plate and ornamental 
glass is because in other days a pol- 
icy excluded loss on a plate that was 
over nine square feet. The companies 
then began to cover any plate and the 
agents put it in the form. 

Neither is it necessary to mention 
the foundation in a form, as that is a 
part of the building and is covered as 
fully as the structure. The reason that 
some agents still include the founda- 
tion is the fact that under the coin- 
surance clause some assured had the 
foundation excluded because they did 
not care to carry so much insurance. 
In order to make the matter clear, 
where the foundation was covered the 
agents began to include the foundation 
in their forms where it was not spe- 
cifically excluded. 


Question—On what basis is the value 
of a local agency usually determined 
when sold? 

Answer—In the smaller cities and 
towns the basis of value of a local 
agency is the net commissions for one 
year. There may be other considera- 
tions, sometimes as to the character of 
companies represented, whether the 
agency has a good farm company that 
can be transferred or a company that 
is very liberal. The amount of term 
business written during the year on 
which value is based would have to be 
considered as to whether it was more 
than usual. An agency may write a 
large amount of term business one year 
and little comparatively the next. The 
way in which the business was put on 
the books and the probability of a 
good percentage of it renewing would 
have to be taken into consideration. 
You have, however, the amount of net 
commissions for one year as a basis 
to work upon as a reliable value of 
an agency. 

(See “Pointers” book, page 22.) 

Question—Can a fire agent in Iowa 
receive commission on policies cover- 
ing his own property and thereby not 
affect his policy? 

Answer.—We are advised by the 
proper authorities in your state that 
there is no law in Iowa known to the 
insurance department that would pre- 
vent a fire insurance agent from writ- 
ing insurance upon his own property 
and collecting a commission thereon. 
Auditor of State Bleakly says: “I do 
not see how an action of this kind could 
be construed as in violation of the anti- 
rebate laws of this state.” 


Question—Please publish names of 
stock companies writing hail insurance. 

Answer—The companies writing hail 
insurance are the St. Paul F. & M., 
Northwestern F. & M. of Minneapolis, 
Middle West of Valley City, N. D., Na- 
tional of Hartford, Connecticut Fire, 
and Central National of Chicago. These 
companies, however, write in restricted 
territories. Some of tliem confine their 
operations to the Dakotas, while others 
write in the Dakotas, Minnesota, Iowa, 
Nebraska and Kansas. 


Prominent Chicago Agents 
Members of the Chicago Underwriters Association 


FREED. 8. JAMES & Co. 
171 La Salle Street, Chicago 
Agents for the Connecticut, Phenix, Mechanics & Traders, 
National of Hartford, British America, German Alliance, 
North British & Mercantile, Calumet, National Surety Co. 
pe ey yf 
acilities im tral insurance mpany a) 5 
The Leather Trades & General Insurance Co. of ‘ 
The Essex & Suffolk Equitable of England, and at London 
— Binding Contract with 


jo’ U _ usive uaran- 
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RITCHELL MILLER 
WHITNEY & BARBOUR 


136 La Salle Street, Chicago 


Sole Agents: Pheonix of London; 
FP. &M.; American, N. J.; United 
Spring Garden; Security, Ct.; County 
Camden; Teutonia, La.; Pelican; Westera Re 
serve; Commercial Union; Commonwealth. 


CHAS. A. NEWTON & CO. 
159 La Salle St., Chicago 


Agents for 
Newark Fire, Newark, N. J. 
Capital Fire, Concord, N. H. 
State Fire, (Ltd.,) Liverpool, Eng. 
Williamsburgh City Fire, New York 











Leading Agents and Brokers. 


——— > 


CHURCHILL WHITTEMORB Go. 


= Successors to Wall & Whittemore 
118-120 North Fourth Street - - 8ST. LOUIS 


Commission allowed non-resident agents 
on insurance on 8t. Louis properties. 


ETTIBONE & KROUSE, 
General Agents 
325 Walnut Street, Philadelphia 








Representing Queen City Fire Insur- 
ance Co., Ohio, Penna., N. J. & West Va. 
and Hawkeye Ins.Co. Ohioand West Va. 


Actuarial. 
J H. NITCHIE, 














ACTUARY, 
153 La Salle Street, 
919 Association Building 
Central 739, Automatig 3Q92 


CHICAGO 


TELEPHONES: 





—---- - 
——— = 


Bnsurance Attorneys. 
ROY M. MARSH 


Attorney at Law, 
510 Oxford Butiding, 84 La Salle Street 


CHICAGO 


Life Insurance matters given especial 
attention. 


Hartwell Cabell. 
oo & KOHL, 














J. Louis Kotil, 


Attorneys at Law, 
810 First Nat'l Bank Bidg., Cincinnati, O. 


Special attention given to insurance cases. 
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145 LA SALLE STREET, 
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ILLINOIS LIFE 


INSURANCE COMPANY = :; CHICAGO 


JAMES W STEVEWS, President 
Offers exceptional inducements to reliable and energetic men who are experienced ia or who would like 
to enter the business of life insurance. 


Address the HOME OFFICE; 


FORT DEARBORN BUILDING 1% MONROE STREET 








SURPLUS LINES 


For Local Agents, only after the channels have been exhausted. We can furnish you a policy 
on appro tisks covering up to 000 ina te of London Lloyds Underwriters that accept 
American fire business only th h our office. mmediate binders given. 10% commission paid to 
agents and brokers except in the States of Illinois and New York. We also write AUTOMOBILE insur- 
ance covering against fire and theft anywhere in the United States, Europe or Canada. Commission, 10% 


WE INVITE YOUR PATRONAGE AND PROMISE CAREFUL ATTENTION TO 
YOUR INTERESTS. 


MARSH & McLENNAN 


New York Office: 


54 WILLIAM STREET 


Chi Office: London Office: 
159 LA ‘SALLE STREET 123 BISHOPSGATE STREET 





1908 EDITION JUST ISSUED 


Prominent Patrons of Life Insurance 


The best canvassing work ever issued for life insurance agents. It contains the 
names of about 5,500 prominent bankers, lawyers, clergymen, merchants, manu- 


facturers—in fact, of all classes of men who carry insurance upon their lives from 
$50,000 to $4,000,000. 


Also Over Five Hundred Autograph Letters 


from men approving of life insurance, and giving their reasons for so doing. This is 
the most complete list of large insurers ever compiled. The names and letters are 
arranged in geographical divisions by States, cities and towns, thus giving agents the 
names of large insurers in their immediate localities. 

This work is now ready for delivery. Printed on fine paper and handsomely bound in 
cloth and flexible leather covers; pocket size, for convenient use. 


PRICES: Cloth Covers, $1.00 percopy; Flexible Leather Binding, $1.25 per copy 


Send 10 cents for sample copy of Leaflet written concerning this book entitled The 
Force of a Good Example. 


THE SPECTATOR COMPANY, 135 William St., New York 
THe AMERICAN APPRAISAL Co. 


ATLANTA, Fourth National Bank Building. 
BOSTON, Weld B : 

CHICAGO, First National Bank Building. 
CINCINNATI, First National Bank Building. 
CLEVELAND, Garfield Building. 





NEW ORLEANS, Hibernian Bank Building 
NEW YORK. Wall Street Exchange Bidg 
gr. Lo ties Boling 


TORONTO, Bank of Hamilton Building. ~ 
Disinterested Appraisals. 


The Standard Authority on Physical Values. 
The Card Index System 


Lect Us ioc Agena to Vou 
Explain By using one of our Card Index Systems, 


listing each policy on a card and filing to 
the date of expiration, you do not have to waste time writing up 
expiration registers and in searching for renewal dates. It is im- 
possible to miss an expiration by using our system. 


MILWAUKEE, 
U. Ss. A. 





We shall be very glad to give you full information regarding a system 
that will fit your agency if you will write us. 


We shall also be pleased to quote prices on special ruled cards made to 
your order. 


BROOME MANUFACTURING COMPANY 
PERU, INDIANA 


MANUAL OF INSPECTIONS 


By W. D. MATTHEWS 
(Chief Surveyor, Chicago Board of Underwriters.) 
A Reference Book For the Use of Fire Insurance Men in General, 
PRICE, IN FLEXIBLE LEATHER, PER COPY, $3. 
(By mall, postage prepaid, $3.10.) 

The “Manual” has been carefully compiled for the particular use of: 
Fire Protection Engineers. Contractors. 
Raters. 
Special Agents. 





Insurance Clerks. General Agents. 
And all others interested in Fire Hazards, Inspections and the Safe-guarding of 


Property. 
PUBLISHED BY 


THE INSURANCE FIELD, P. 0. Box 617, Louisville, Kv 





UNION LIFE INSURANCE CO. 


OF CHICACO 


HOME OF FICE 


FIFTH FLOOR CHICAGO SAVINGS BANK BUILDING 


S. W. Corner State and Madison Streets 


Live Men of Ability can secure the best contracts offered by 
any sound, conservative company to men who can 
deliver the goods. 


FOR GENERAL AGENCY Address, THE HOME OFFICE 
Bonds— Casualty 


AGENTS 
IF 
YOU 














Can command Bond or Casualty Business, 
Are seeking an Agency connection, 


Are not representing another like company, 


Address: AGENCY DEPARTMENT 


The Empire State Surety Company 
NEW YORK 





UNITED SURETY COMPANY 


BALTIMORE.MD. 


JOHN MCGILLEN & CO., 


GENERAL AGENTS FOR ILLINOIS 
BORLAND BLDG., 181 LASALLEST., CHICAGO, ILL. 
TELEPHONE CENTRAL 4287. 


THE FLETCHER Co., THE ELDRED AGENCY, 
AY 


AGENTS, ATTENTION! 
THE AMERICAN LIVE STOCK 
INSURANCE COMPANY 


INDIANAPOLIS, IND. 


STERLING R. HOLT, President H. C. NAYLOR, Secretary 
Paid up Cash Capital $100,000 Net Surplus $25,000 


Insures Horses, Mules and Cattle Against Death From Any 
Cause Anywhere in the United States or Canada 


Liberal Contracts to Agents 


For Territory Apply to Home Office 











CAPITAL FULLY PAID, $1,000,000 
The American Credit-Indemnity Co. 
of New York 
Credit Insurance Onlv 


S. M. PHELAN, President 








E, M. TREAT, Vice-Pres. & Sec’y 


Annual Loss through 
Insolvency of Customers, “We cau always use a few high-class solicitor. 
Pierce Building, ST. LO MO. 302 Broadway, NEW YORK 
in All Principal Cities 
J. F. HALLWEGEN, General Agent, 1140 Marquette Bldg., CHICAGO 
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HE subject of waste in life insur- 
T ance is always a fertile one for 

contemplation. Waste due to 
lapses, not-taken policies, advances to 
agents and so on, amounts to thousands 
of dollars a year. Add to this, the time 
frittered away by agents that might 
have been used to good advantage and 
also the effort unintelligently directed, 
and the cost of waste mounts up to 
large figures. , 

The problem of waste in all lines of 
business is a vital one. The large in- 
dustrial corporations have given it 
much study until in many cases the 
by-products have been converted into 
profit. 

The misdirected energy and time of 
the life agent is one for agency man- 
agers at home offices, for general 
agents and agents themselves to give 
thoughtful attention. Take but one 
angle, viz., the lack of preparation be- 
fore approaching an individual case. 
Many an agent goes to his prospect 
with but little or no information as to 
what kind of a contract the prospect 
needs for his special situation. The 
agent blindly proposes some form of 
policy or lays before him all the fifty- 
seven varieties and expects the pros- 
pect to do the selecting. The pros- 
pect doubtless is impressed with the 
fact that the agent does not know his 
business or is deliberately taking valu- 
able time when he reaches the pros- 
pect to find out what the latter needs. 

Most men approached for life insur- 
ance are busy. There are many de- 
mands on them. If a proposition is 
put before them in an intelligent way, 
with all the points well summed up, all 
the facts marshaled coherently and con- 
cisely, if the proposition is one that 
directly fits the need of the prospect 
and he sees that the agent beforehand 
has studied his case, the prospect is im- 
pressed. It is the lack of this sort of 
effort, the hit or miss plan of life in- 
surance salesmanship, that has caused 
the business men to feel annoyed when 
am agent appears on the scene. If the 
ordinary drummer used the methods 
pursued by many life agents, he would 
be hooted out of town. 

President Holcombe of the Phoenix 

utual, in a recent talk, drove this 
point home with a graphic illustration. 
He said in substance: 

‘There come to our home office every 
day men selling different kinds of secur- 
ites. One day a young man whose 
family I knew very well called in and 
started to argue with me to purchase 
Securities that yielded 3 percent. I 
stopped his line of talk to give him 
Some advice. I told the young man 
that we were fairly busy men at our 
office and when people came to sell us 
anything, we expect them to offer some- 
thing we want or can use and that 
meets our demands. Next we want 
nee case carefully canvassed before- 

and, so that the salesman in the brief- 
‘st time possible, can present all the 
arguments for his line that we should 
now on which to base a conclusion. 
, ou have come here with a 3 per- 
< bond and propose to take much 
a my time to urge me to buy when we 
ver purchase 3 percent securities be- 


cause they would leave us nothing in: 


&xcess of the amount of what must be 
farned to maintain a legal reserve. 
— 3 percent bond might appeal to 
eae wealthy man or to an adminis- 
pe ned of an estate that desired an in- 

Stment where absolute, bed-rock 


safety was assured, regardless of the 
rate of dividend. We must have a safe 
security earning a higher rate of divi- 
dend. You have come to me with a 3 
percent bond and in case that we did 
not take it you were ready to lay before 
me all the securities that your house 
is offering. What you should have 
done was to study the needs of life 
companies and then go over the list of 
securities of each individual company 
and ascertain what class of securities 
would appeal to each office. 

“When you approach the fire insur- 
ance companies, you should take the 
state insurance department report and 
find out what securities they are in the 
habit of purchasing and select such as 
you feel confident will appeal to them. 
Before you go to such an office you 





fore a man your full list, you will be 
called a bore.” 





The organization of the American In- 
stitute of Actuaries at Chicago calls 
attention to the number of actuaries 
there are in the west and south, the 
membership roll of the new society hav- 
ing disclosed the names of a number 
of men who were not generally known 
to be of this profession. Especially is 
this notable as regards professors of 
mathematics in institutions of learn- 
ing, a number of whom have been do- 
ing consulting work. At the same time 
it may be noted that there is a great 
dearth of actuaries in the same sec- 
tions. A Chicago man a few weeks ago 
met a friend in Texas, who has just 
organized a company and who begged 
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should have your arguments well in 
mind and present such as will give the 
purchaser an adequate idea of the se- 
curity and not take any more time than 
is necessary. 

“When you go to the savings banks 
you should find what rate of interest 
they guarantee and what securities they 
are likely to buy. Do not go to any 
corporation officer or man and offer a 
security without knowing whether it 
is such as meets his demands or one in 
which he will be interested. 

“When people find that you have 
studied their individual needs and can 
give in concise and conclusive form the 
main features of your security and do 
not take any more time than is neces- 
sary you will find that you will be wel- 
come and the purchaser will be glad to 
see you. If you present securities with- 
out any study of the case or lay be- 








him to find an actuary for him, as he 
was unable to get one in his part of 
the country. For two or three years, 
Dr. J. W. Glover of the University of 
Michigan has had calls for more actu- 
aries than his department turned out. 
Only a few weeks ago John F. Roche 
resigned as actuary of the Pacific Mut- 
ual Life in order to take up the work 
of a consulting actuary, and the com- 
pany insisted that he continue to serve 
at least until the end of the year, so 
as to give time to find a competent suc- 
cessor. 

There is reason to believe that some 
of the host of companies that have been 
organized within the past few years 
have not had a full appreciation of the 
need of competent actuaries. A very 
large part of the companies have been 
started by agency men and there al- 
ways is danger that any man trained 
in one line will exaggerate the relative 





importance of his own specialty. The 
field man wants goods that will sell. 
The directors want to see money com 
ing in. Unless there is an actuary 
clothed with proper authority, there is 
danger that the business-getting end 
will run wild. It is not enough to have 
a consulting actuary who is called in 
merely to get up the rates and values. 
A company, especially a young one 
whose policy has not become estab- 
lished, needs the constant supervision 
of a competent actuary and his advice 
should be followed. Otherwise the 
company is likely to wake up some day 
to the fact that while the policy forms, 
rates and values were all right, busi- 
ness has been put on too fast and at 
too great expense, that the medical se 
lection has not been careful enough, 
that the lapse ratio has been abnor- 
mal and that the company is in a bad 
way. 





The discussion as to term insurance 
at the Phoenix Mutual General Manag- 
ers’ Association meeting brought many 
interesting sidelights. Some agents find 
the term policy is very likely to be mis- 
understood, as the assured is liable to 
think he has a life policy. In other 
words, an unscrupulous agent can use 
it to better advantage to misrepresent 
because it is not so expensive and the 
price catches the assured. 

Term insurance, it was acknowledged, 

has its legitimate uses. hen a man 
needs temporary protection to cover a 
mortgage or for some other business 
reason or when a man actually cannot 
afford to pay for higher priced insur- 
ance for a few years, there is a place 
for it. The tendency since the insur- 
ance investigation is to sell term insur- 
ance because the agent lacks backbone. 
Frequently he could sell a regular pol- 
icy if he had stood up to the fire. 
_ Many agents have used the term pol- 
icy in competition with the schemes of 
local companies or to meet the attrac- 
tions of fraternal insurance. 

Some two or three general agents 
stated that term policies stuck better 
than endowments in their offices, while 
others cited cases where term policies 
had been dropped because the premium 
is small and the assured did not ap- 
preciate the value of his insurance. 

Some managers gave it as their ex- 
perience that a loan was usually nec- 
essary or at least demanded where a 
term policy is converted. 

A representative from Minneapolis 
said that an agent of one company had 
sold two very large term policies to 
prominent men connected with the 
Peavey interests. This, then, was the 
cue for others to follow, until term in- 
surance has come to be regarded as 
the proper form of business insurance 
in that section. It was stated that this 
agent had perhaps unwittingly popu- 
larized term insurance to the detriment 
of himself and all agents in that city, 
as many men felt they could safely fol- 
low the judgment of the big men of 
the Peavey concern. 





The success attending the modest ef- 
forts of the Central Life of Des Moines 
to organize a school of life insurance 
should be a subject for congratulation. 
The scheme is not new, for the Equit- 
able of New York tried on a more am- 
bitious scale a number of years ago, 
but every move in this direction should 
be encouraged. The companies no longer 
can draw successful men from other 
fields of endeavor to any such extent 
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as in the past. The companies of es- 
tablished reputation, under present 
laws, cannot offer the banker, profes- 
sional man or salesman, who has made 
a success, enough to compensate him 
for taking chances in a field he has not 
tried and to lose the special training 
which he has taken years to acquire, 
but which is not available in life insur- 
ance work. They must seek out young 
men and make life insurance agents of 
them before they have used up valuable 
time in learning some other business. 
The old haphazard methods will not 
suffice. Of course, there will be many 
men who will succeed without prelim- 
inary instruction, but a vast amount of 
time and a large number of failures 
could be avoided by a few weeks of sys- 
tematic training at the start. While 
schools and colleges will do some of 
this work, the companies and general 
agents must be looked to for most of 
it. Those companies that start early 
have reason to look for good returns 
for their labor and expense. 


The signs of economical management 
evident in some of the more recently 
organized companies are good to see. 
They are notable by reason of their 
contrast with the policy followed by 
some of their competitors. The danger 
to which these companies are exposed, 
however, is that of giving out unduly 
liberal agency contracts. Some of the 
older companies made that mistake in 
their earlier days and it cost them a 
mint to get rid of certain of those old 
contracts later. A few percent more on 
perpetual renewals does not amount to 
much while a general agent is writing 
only a small amount at the start, but 
in time it becomes a burdensome lien 
on the company’s income if he builds 
up a great agency. An allowance for 
salary or office expenses may look large 
while an agency’s production is small, 
but it is likely to prove small compared 
a few percent extra on several hundred 
thousand dollars of annual collection. 


PRESIDENT HOLCOMBE ON 
RETALIATORY LEGISLATION 


Often there is ill feeling engendered 
between the old and new companies or 
. between companies of different sections 
by ill-advised agents becoming bitter 
in competition. Retaliation is threat- 
ened by the aggrieved companies in 
the way of hostile laws, the most pop- 
ular one being the reserve deposit mea- 
sure. 

Recently a company officer in com- 
mand of a new institution complaining 
of the supposed fight and attacks on 
the younger companies, wrote President 
Holcombe of the Phoenix Mutual, 
threatening hostility in the way of leg- 
islation. President Holcombe’s reply 
is sO impassionate, sane and clear that 
it is produced herewith, giving as it 
does the views of one of the cleanest 











and most conscientious officials of the 
older companies. He says: 

“As the various questions you ask 
have to do with some of the most im- 
portant matters in the business of life 
insurance, it seems to me proper to ex- 
plain as frankly as possible the general 
policy of this company in conducting 
its affairs, in the hope that such a state- 
ment will serve to give you the infor- 
mation you seek. 

“Our business rests upon the fact that 
a human life which produces a greater 
income than is needed to maintain itself 
has a value to some one else, according 
to the amount of such surplus income 
and the length of time which the earn- 
ing power will probably continue. Our 
membership consists of a class of peo- 
ple substantially alike as to their condi- 
tion and surroundings, so that no 
marked inequality will result from a 
single scale of premiums. The mortal- 
ity which will prevail among the mem- 
bers of this class has been observed for 
many generations and is well known, 
and therefore the amount of premiums 
necessary to be charged can be easily 
calculated. It is our sole business to 
assume such risks, and this company is 
engaged in no other enterprise what- 
ever. It is the belief of the managers 
of this institution that the interests of 
the present policyholders will be served 
by additions to the membership, pro- 
vided these are secured on terms which 
do not prejudice the rights of those who 
now hold policies. Our agency force 
exists for this purpose. 

* * - 


“We have for some years maintained 
in this office a department for the edu- 
cation of agents, and for the prepara- 
tion of material to inform them of the 
nature of life insurance and the condi- 
tion and policy of this company, to ex- 
plain what life insurance has done and 
can do, and the kind of insurance which 
is most likely to meet the need of any 
particular set of individuals. We invite 
the closest scrutiny of our affairs and 
methods in order that our agents may 
be prepared to answer any questions 
which may be asked in the prosecution 
of their work. While life insurance is 
a business enterprise, yet in conse- 
quence of its peculiar characteristics it 
appeals to the best sentiments of hu- 
man nature, and it should be regarded 
as a peculiarly sacred trust. 

“Our agents are informed fully as to 
the experiences of this company, that 
we now have many policies which have 
been in force for more than fifty years; 
that contracts issued today may still be 
in existence more than half a century 
hence; that a person may be in good 
health today and uninsurable next 
month or next year. Our representa- 
tives in the field argue that this com- 
pany is not an experiment, but rests 
upon the broad foundation of age, ex- 
perience and financial strength. We be- 
lieve that it is proper to use such argu- 
ments in order to show that we can 
furnish perfectly sound insurance, 
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J. W. A. Staudt, Agency Supervisor, 
209-212 City National Bank Bldg., Canton, Ohio 


Royal Union Mutual Life Insurance Co. 


Des Moines, lowa 
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THE FRANKLIN LIFE INSURANCE COMPANY 





whether for the coming year or the 
coming century. There can be no doubt 
that competition which consists of 
abuse and unfair criticism of other com- 
panies is responsible for much of the 
distrust and misapprehension which ex- 
ists in many minds of the whole in- 
stitution of life insurance, and has no 
doubt caused the neglect of some who 
need it to take advantage of this protec- 
tion. It is equally true that illegitimate 
schemes devised by dishonest or igno- 
rant promoters have cast discredit upon 
the whole business. Competition is in- 
evitable, but it should be open and fair, 
and should rest upon the foundation of 
truth, and not of malice or detraction. 
7 * . 


“No company can furnish insurance 
for nothing. Skill in selection of risks, 
economy in administration and wisdom 
in investment will result in moderate 
cost to policyholders, but mortality can- 
not be annihilated and expenses cannot 
be eliminated. Every sound company 
whose condition and methods entitle it 
to confidence deserves the support of 
every other such company. There is 
enough business for all these, Every 
fraud masquerading under the name of 
life insurance, deceiving those whose 
experience has not been such as to en- 
able them to detect this kind of swin- 





dling, should be uncovered. There is 
no other imposter so deserving of ex- 
posure as he who imperils the future 
welfare of helpless dependants by in- 
troducing into a sacred trust the lure 
of impossible profits or the hazard of 
speculation. 

“I do not think that this business js 
overdone, for I believe that a far 
greater measure of protection is needed 
by the citizens of this country than 
they now have. I do not think that 
it is proper to say no new company can 
succeed, but I do believe that the laws 
and those who have the administration 
of them should guard the interests of 
the public in every possible way, not 
only against wrong doing, but against 
the results which certainly will flow 
from inexperience and ignorance in 
management. We seek to teach the 
agents of this company that they should 
give all due credit to honest competi- 
tors, and we instruct our field men not 
to misrepresent rival companies or ex- 
aggerate the probable results of our 
own policies. 

= = * 
“Touching the matter of legislation 


: of which you speak, I trust that you 
| will not misunderstand me when I say 


that I believe this company in doing 
business in your state and in present- 





The German Mutual Life 


Insurance Company 


An old, reliable company, incorporated 
1875, issues all leading forms of policies, 
non-participating, and is offering first 
class contracts to first class men. 
Contracts direct with company. 
good territory open. 
direct. 


1019 Ashland Block., Chicago, Ill. 


Some 
Address company 





COMBINATION OFFER 


TO ACENTS 


National Life Annuity Company 
Mutual Health and Accident Associatio: 


OP AMERICA 
FRED. H. ROWE, President, Jacksonville, Ill, 
Endowment Life, Accident 
And Health Insurance 
Ona Plan Everyone can Afford. Contracts Up-To 


Date. One Agent can represent both Companies 
giving him a complete equipment. 


Address the Home Office 





Commercial Life Insurance Company ¢#!¢460 


LOUIS M. WISE, President 
Incorporated under the Laws of the State of Illinois 


Writes all leading forms of non-participating policies 
Remunerative Contracts to Live Men 
Good territory open in Illinois and Minnesota 





A FOURTEEN MILLION DOLLAR COMPANY 


A PLAN THAT HAS STOOD 


THE TEST FOR ONE-THIRD OF A CENTURY 


Life Insurance for protection on a Modern Ri 


eserve Fund System. Attractive plain 


policies with Disability Benefits that appeal to bankers and business men. 
Write both men and women on ages 18 to 55, on amounts from one to five thous- 
and dollars. Cost at age thirty, $10.00 per thousand annually, proportionate amount 


on other ages. 


If you want to be relieved from selling high priced or lodge insurance, this is your 
chance. Persons of standing, experience and ability write at once for attractive 


contract and state territory desired. 
State managers wanted in Pa. 


Va., Ga., Tenn., Ky., S. Dak., Neb., Ar 
district managers wanted in Mich., Ind., Wis., lll, lowa, 


Address HENRY PYLE, Secy. and Mgr, ““"°Des 


k., Utah and Wash. Leading 
o., Kan., Tex., Colo., Wyo. and N. Mex. 
LIFE ASSOCIATION 
MOINES, IOWA 





by annual dividend 
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Address, OLD LINE BANKERS LIFE INSURANCE COMPANY 
LINCOLN, NEBRASKA 





Name Your Own 
Terms 








If you can sell life insurance 
stock for Company organized 
and doing business in Ohio 
only. Need not reply unless 
you are an experienced man in 
this line. Address Ohio, care 
Western Underwriter. 





PROOF 


of the popularity and salability 
of “Unity protection” is found 
in the fact that we have several 
one hundred thousand dollar 4 
month men. A few others 
wanted. Address, 


ORDER OF UNITY, 
Lewis Building, Pittsburgh, Pe. 
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ing the claims of life insurance to your 
citizens is performing a distinct ser- 
yee to your state. The premiums that 
your people pay are used to meet policy 
obligations, present and future, and to 
pay the necessary expenses of conduct- 
ing the business. xcept that part 
needed to meet those expenses, all of 
this money will be finally returned to 
members. It is our business here to 
conduct the affairs of the company sys- 
tematically and safely, to meet all pol- 
icy obligations promptly and fairly, and 
to invest that portion of our receipts 
which will be needed in the future 
safely and profitably. We have been 
engaged in making mortgage loans for 
more than fifty years, and in this time 
have made connections through which 
our policyholders’ interests have been 
well cared for. The rate of interest 
which we receive upon our assets has 
for many years been among the very 
highest of all life companies. We can- 
not recognize the soundness of the prin- 
ciple which seeks to compel life com- 
panies to invest their funds in any par- 
ticular locality. If such a principle 
should be adopted in all the states, the 
result could not but be disastrous to 
the best interests of policyholders. I 
venture the opinion that laws of this 
character will not only not attract capi- 
tal and accomplish their purpose, but 
will drive away the best class of inves- 
tors. Moreover, I am confident that 
statutes enacted for the sole purpose of 
retaliation or of punishing the innocent 
and the guilty alike are calculated to 
foment quarrels between states, and to 
postpone that universal peace which 
will give the best results to all. 

“We have a large number of satis- 
fied members in your state and we hope 
to continue to do business with your 
people to their advantage and that of 
this company, but we shall not violate 
any of those principles which we regard 
as vital to the success of the institution, 
by complying with any laws which may 
be made which will in our judgment 
impair the value of the service which 
we are performing to our policyhold- 
ers, and we believe to the public.” 


INCREASING THE PROTECTIVE 
FEATURES OF LIFE POLICIES 


While companies have given almost 
all their care and time to providing a 
sum for the beneficiary to be paid on 
the death of the head of the family, yet 
little has been done tc care foi this 
sum after it passes into the hands of the 
beneficiary other than to provide pay- 
ments on the installment plan. 

Widows and children in many cases 
soon squander the benefits left by the 
insurance, either through bad judgment 
in making investments or poor advice 
of friends. The function of life insur- 
ance is thus partly lost. The family is 
Protected only for a while and the resi- 


= of the legacy is squandered and 
ost. 








Will the next great movement on 
part of life companies be a practical 
plan for caring for an estate or that 
portion of it created by the life insur- 
ance benefits? Shall the beneficence of 
life insurance be carried still further? 

Some little progress has already been 
made in the installment policy. Now 
some of the companies are issuing 
monthly policies. The life company 
keeps the funds invested and pays a 
certain monthly income. These policies 
should be made noncommutable so that 
the beneficiary would not be able to se- 
cure a large amount of money in one 
sum. At least such policies should be 
— and their advantages presented. 
Jne company in commenting on this 
subject says: 
bil “very man must realize the possi- 

ilities that the money he leaves for the 


maintenance of his wife or children may 
¢ lost or impaired. Many a trust clause 
rors the testator’s anxiety on this 
point, a fear often justified by the ex- 

of friends and acquaintances. 
estment of money safely at 


mi 


perience 
he iny 
good 


knowledge, shrewdness and forethought 
in a rare degree possessed by but few 
business men. 

“Few, women have the business train- 
ing or experience necessary to make 
well selected investments. A woman’s 
idea of a good stock, bond, or mort- 
gage, is governed rather by the rate of 
interest and not by the security of the 
principal. A large proportion of money 
left by insurance or by will to women 
and children is lost by bad investments 
made on their own initiative or by fol- 
lowing the advice of unwise friends. 

“Trusteeship is an element of safety 
but not a certainty. No matter how 
careful the trustee, it is possible that a 
certain percentage of the capital will 
be lost and that the income will at 
times vary. Trustees have been known 
before this to divert trust funds to their 
own use and to borrow from them. 


rarely yield over 3% per cent to 4 per 
cent, and trust companies or private 
trustees charge for their services 5 per 
cent of the income and are not respon- 
sible for the safety of investments made 
in good faith and in compliance with 
the law. 

“There is one way which meets the 
requirements set forth above, that pro- 
vides a cheap, simple and practical plan 
by which a man can with absolute se- 
curity and regularity, provide for the 
maintenance of his wife and children 
after he is gone, which makes him even 
after death the administrator of his 
own estate, the regular provider of his 
wife, the guardian of his children. As 
almost every wife is accustomed to re- 
ceive from her husband a monthly sum 
for the payment of current household 
bills and other expenses, it guarantees 
the wife or children an income more 
regular and possibly even more certain 
than the allowance of the husband dur- 
ing his lifetime, gives her what she has 
been in the habit of receiving for the 
carrying on of the house during the life 
of her husband. 

This plan is the guaranteed monthly 
income for twenty years certain or a 
monthly income for life. 

These monthly incomes are paid by 
New York draft each month by mail, 
and sent direct to the beneficiary. 

The advantages of monthly incomes 
are: 

They come as regular as time and the 
postman, 

They are as safe as a government 
pension. 

They are not affected by hard times, 
mistakes, or breaches of trust. 





Hold on; hold fast; hold out! 
tience is genius.—Buffon. 


Pa- 


Bonds such as are allowed to trustees ' 


USE OF LITERATURE 


An agency supervisor thinks that it 
is not a good plan to leave any vital 
literature with a prospect which con- 
tains matter or points that the agent 
desires particularly to be driven home. 
It should be read and the prospect 
should be made to see it from the 
agent’s point of view. The strong fea- 
tures of the literature should be used 
to back up the statements of the agent. 





What we do in the present deter- 
mines what is to happen to us in the 
future. 


| Course of Insurance 
Education 


Our Department for Fur- 
nishing Prospects 


New “Model Policy” 


Will plow the field and assure 
the harvest for good agents. 


Phenix Mutual Life Insurance Co. 
HARTFORD, CONN. 
Write Home Office. 











Openings for General Agents 








Life Insurance men 
standing who desire to 


western States. Several 


large personal business. 


can make profitable connections with The Equi- 
table Life Assurance Society of the U. S. in various 


value are open to men of ability who can build up 
an agency and who can at the same time produce a 
The West is the most pros- 
perous section of the country to-day; never before 
were conditions more auspicious for establishing pro- 
ductive agencies. Correspondence invited. 


of experience and good 
enter upon agency work 


opportunities of exceptional 








The Equitable 


12@ Broadway 








Address 
Department of Western Agencies 


Society of the U. S. 


Life Assurance 


NEW YORK 

















of Milwaukee 


w 


The Northwestern 
Mutual Life Insurance Go. 


GEO. C. MARKHAM, President 
A. S. HATHAWAY, Secretary 


New Business Paid-For 


NSURANCE 


1905 
1906 
1907 
1908 








history of the Company. 


$ 90,334,038 


Each year larger than any in the previous 


Commenced Business 1858 


93,563,452 
102,233,634 
109,773,709 
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Teturns requires 


experience, 





crease in The Northwestern’s new business dar- 
ing the past four years. 
IMPORTANT FACTS relating to this business 
are shown by the following percentages: 


It is capable of easy demonstration that The North- 
western is the best Company to insure in. 

See The Northwestern's policy contract with its 
Dividend Options, Paid-up and Endowment Options, 
Options of Settlement and the Premium Lean feature. 

Issues Partnership and Corporation Insurance. 

For further information or an Agency, address 


MEN will note the significant in- 


Expenses Mortality Interest 
12.15 67 4.73 
11.76 59 4.72 
11.81 58 4.76 
10.76 59 4.84 


H. F. NORRIS, 
Superintendent of Agencies. 
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ATTITUDE OF COMPANIES ON 
PAYMENT OF CLAIMS 


Frequently agents find a prospect 
who argues that he will not take a 
policy because the companies litigate 
too large a share of their claims. This 
is one of the weakest arguments pre- 
sented and can easily be annihilated by 
figures. 

Tue WeEsTERN UNDERWRITER addressed 
a few companies on the subject. 


Secretary Crocker of the John Han- 
cock Mutual says: 

“My personal opinion is that the 
court cases are made up more largely 
of fire and other forms of insurance 
cases than of life. You can, however, 
obtain the best data from the files of 
the insurance department in your state, 
inasmuch as every company is called 
upon to file a schedule of compromised 
and resisted claims. 

“So far as this company goes, we 
give you the record for 1908 for the 
ordinary branch, as that is the field 
which we suppose you intend to cover 
in your research. In 1908 there were 
incurred claims on 791 policies and in 
the same year there were paid claims 
on 799 policies. The net amount paid 
was $1,239,497.88. There were com- 
promised during the year five cases, 
only one of which was incurred in 
1908, and only one out of the 791 cases 
incurred stood resisted on Dec. 31; in 
fact, the total number of resisted claims 
by this company in this branch at the 
end of 1908 was five, and these were all 
claims of prior years, with the excep- 
tion of one. It may be added that these 
claims are resisted because we believe 
them to be outright frauds upon the 
company. : ‘ 

Second Vice-President Geo. T. Dex- 
ter of the Mutual Life says: my 

“There are many reasons why litiga- 
tion in life insurance is relatively less 
than in any other line of business, 
among them being the incontestability 
of policies after one or two years in 
force, the futility of attempting to with- 
stand the prejudice of the average jury 
except upon conclusive evidence of 
fraud, etc. The popular notion that life 
insurance companies are disposed to 
litigate claims of policyholders on 
slight provocation is perhaps partly due 
to the fact that the annual statements 
of the various companies show consid- 
erable amounts of disputed claims, 
though the same may be very small in 
proportion to total claims incurred. 
Another point to be considered is that 
the total claims in dispute, as reported 
by the companies, are in many cases of 
long standing—the total being the ac- 
cumulation of years. A fair test would 
consist in comparing cases of litigation 
arising within the year with the amount 
of claims accruing or paid during the 
year. For example, the total amount 
of litigated claims of this company 
arising within a year was, on Dec. 31, 
1908, $100,933. As the total payments 
to policyholders and beneficiaries by 
the company during the year amount- 
ed to $52,959,262, it will be seen that 
the total claims in litigation were rela- 
tively very small—less than one-fifth 








of 1 percent. This is a fair average of 
the company’s experience from year to 
year.” 

. * * 

Vice-President Rhodes of the Mutual 
Benefit says: 

“I cannot do better than to quote 
from the report of the last examination 
of this company by the New Jersey de- 
partment, for date of Dec. 31, 1907, as 
follows: 

“*Claims resisted by the company 
(Item 15, $37,500) were carefully in- 
vestigated, and in every case it appeared 
that there was no valid claim against 
the company, either legally or equita- 
bly, so that the company was morally 
bound to refuse payment in the inter- 
est of its policyholders.’ 

“In the year 1908 2,111 death claims 
were incurred. The company resisted 
payment in only 11 cases, or five-tenths 
of 1 percent of the total number in- 
curred.” 

* * * 

Secretary Gilbert of the Aetna Life 
says: 

“So far as I know, no compilation of 
figures has been published on this sub- 
ject. Perhaps the nearest approach to 
reliable data might be obtained from 
the annual reports of state insurance 
commissioners, but even that might not 
be highly satisfactory. 

“As an example, the last published 
report of your Illinois commissioner, 
based upon the conditions of the com- 
panies on Jan. 1, 1908, shows death and 
endowment claims paid by the Aetna 
Life in 1907, to the amount of $5,639,000, 
and ‘claims resisted’ $38,000, or less 
than seven-tenths of 1 percent. But 
less than one-third of the $38,000 refers 
to claims arising during 1907, the re- 
maining, about $26,000, having been re- 
ported during previous years, but still 
unsettled at the date mentioned. 

“No reputable company ever resists 
a just claim, and its best advertisement 
is to pay in full when due. On the 
other hand, it would be highly im- 
proper for it to pay claims which are 
not valid. Such claims are occasionally 
made; in cases where the policies are 
not in force; where the insured was 
personated by some other party in the 
examination; where the applicant gross- 
ly misrepresented his age or his hab- 
its; where at the time of application he 
was ill from the disease of which he 
afterward died; etc., etc. The payment 
of such claims would result in an add- 
ed and unnecessary cost of insurance 
to innocent surviving policyholders, and 
no company would have a moral right 
to make disbursements of that nature.” 

~ ” = 


Superintendent of Agents H. F. Nor- 
ris of the Northwestern Mutual says: 

“T have made a little investigation as 
to the amount contested and find that 
during the last twenty years ending 
with Dec. 31, 1908, this company had 
contested claims amounting to $384,- 
755.19, during which time the company 
had paid in losses $107,100,871.70. I 
suppose that our experience has not 
differed greatly in this respect from 
that of all other companies. No com- 
pany wishes to contest a claim. It 
would be much easier and very much 
more satisfactory to be able to pay 
every claim upon presentation, but the 





THE MUTUAL LIFE 


Insurance Company of New York 
OLDEST IN AMERICA STRONGEST IN THE WORLD 





Largest Margin of Assets in Excess of Legal Liabilities. 

No Company More Economically Managed to-day. 

The only company which has increased its dividend 
scale four years in succession—1906, 1907, 1908, 1909. 





For terms to producing agents address: 


GEORGE T. DEXTER, 2nd Vice President 
34 Nassau Street, New York, N. Y. 

















The Company OF the People, BY the People, FOR the People 


THE METROPOLITAN LIFE INSURANCE CO. 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 





PROOF OF PUBLIC CONFIDENCE 


This Company has more premium-paying business in force in the United States 
than any other Company, and for leach of the last fifteen years has had more new 
insurance accepted and issued than any other Company in America. 


THE DAILY AVERAGE BUSINESS DURING 1908 
441 per day in Number of Claims Paid. 6,343 per day in Number of Policies 
Placed and Paid for. 
$1,202,352.87 per day in New Insurance Placed and Paid for. $166,633.89 
$126,996.37 per day 


ny! day in payments to Policyholders and addition to Reserve. 
n Increase of Assets. 





NOTEWORTHY ADVANCE 


The Berkshire Life Insurance Company 


of Pittsfield, Massachusetts ‘ 


takes an advanced step in the interest of the policyholder by the adoption of the 
following liberal features in its new policy combat: r . 


LOW PREMIUM RATES 
LARGE SURRENDER VALUES 


Dividends at the end of each policy year. 
Thirty-one days of grace in payment of all premiums after the first year. 
aid-up insurance, or cash surrender value or extended insurance after two years’ premiums have 


paid. 
Loans for the full cash surrender value. 
Policy ae te in one sum or in instalments for term of years. 
Policy incontestable and no restrictions upon residence, travel and occupation, after the first policy 
year, except as tc military or naval service in time of war. 
ht of the insured to change the beneficiary. 
Liberal re-instatement privileges. 
Every effort has been made to make this new policy the very perfection in a life insurance contract. 
For further information, apply to ” 
A. K. HANNEN, General Agent Northern Ohio ° 
JOHN A- RINGOLD, General Agent Southern Ohio. 
WYMAN & PALMER, General Agents tor Llinois 
2 I MP AP ROY SES Bac 


319-820 Williamson Building, Cleveland 
i 21 Carey Building, Cigcinnati 
100 Washington Street, Chicago 


THE COLUMBIAN NATIONAL 
LIFE INSURANCE COMPANY 


OF BOSTON. MASS. 


AMERICAN 
ASSURANCE 
COMPANY 


WRITES 


ACCIDENT 
SICKNESS anp 
DEATH 


COMBINATION POLICIES 
(Monthly Premiums) 
sold to men and women, all occupations. 
SALESMEN WANTED NOW. 
CARL SAUER, Cook County Manager 


209-10 Royal Insurance Building, 
Cmcaeo 


The only Massachusetts Non- 
participating Company 


The Most Modern Forms of 


Life, Accident and Health Insurance 


Correspondence desired with good pro- 
ducers. References required. 


ARTHUR E. CHILDS, President 














THE FORTY MILLION DOLLAR 
SOUTHERN COMPANY 


An epoch in the development of that rich section of the United States 


nown as the ou 1s marked 


of this Company the first 
tution. vera 


by th lishment of the S 
Mutual Life Insurance Company of G e accomplishment of the State 


Forty Million Dollars of Insurance have been 
two years of its life as a 
million and a quarter of assets tebe he accumulated 


eorgia. 
laced on the books 


reserve insti- 


in this period and the Companys mcome in 1907 was $1,600,000. 
Its contracts are readily saleable in the hands of reputable in- 


surance solicitors. 


State Mutual Life Insurance Company of Georgia 


C. R. PORTER, President 


HOME OFFICE, ROME, GA. 





Wm. H. BROWN, Secretary and Treasurer 


SPLENDID INCOME 








To Insurance Agents selling our Install- 
ment Payment, Profit Sharing Bonds. 
Entirely NEW. 


Write for particulars. 


THE CENTRAL AGENCY 
lst Floor Wieting Block Syracuse, N. Y. 
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officers of a mutual company are sim- 
ply trustees of the funds of the policy- 
holders and find it necessary some- 
times to protect those funds against 
dishonest or improper claims, and there 
is no way to do this except to resort to 
the courts for the protection of the 
members of the company.” 


Secretary William Alexander of the 
Equitable Life of New York says: 

“The American life insurance com- 
panies are, as a rule, exceedingly 
prompt in the payment of their poli- 
cies. There was a time when this was 
not the case with some companies, but 
contests are now exceedingly rare. But 
even if it were true that some com- 
panies occasionally contested or com- 
promised their claims, the Equitable is 
not open to any criticism in this direc- 
tion. The great success of this society 
has been largely due to the fact that 
the Equitable has gained a worldwide 
reputation for paying every reasonable 
claim immediately and in full. The 
Equitable was the first company to 
make its policies incontestible after a 
short period. It was the first company 
to agree to pay all its death claims im- 
mediately upon the receipt of proofs of 
death. Before this innovation was in- 
troduced by the society no claims were 
paid until sixty days or longer after 
proofs of death were received. 

“For a number of years, as you know, 
the Equitable has paid on the average 
97 percent of all its death claims in 
the United States and Canada within 
one day after receipt of proofs. No 
other company can point to such a 
record. Any man at all familiar with 
the history of the Equitable who would 
hesitate to insure in the society because 
occasionally a fraudulent claim is re- 
sisted to protect the interests of honest 
members, would be likely to lay him- 
self open to the criticism that he was 
in search of a company that might be 
easily victimized.” 

* . * 

A. R. Grow, actuary of the New York 
Life, says: 

“During 1908 the insurance on over 
8,000 patrons of our company termi- 
nated by death; in not a single instance 
did the company contest the payment 
of any of its policies where such policy 
was incontestable, and where the in- 
surance was in full force and effect at 
the time that the policy became a 
claim. You will notice, upon inspecting 
the company’s list of contested claims, 
that there were a number of these 
claims where the insured resided in for- 
eign countries, and where the pro- 
visions of the policy, with respect to in- 
contestability, were quite different from 
the incontestability feature of the do- 
mestic policies. There are other cases 
included in this schedule where the 
company had faithfully and honestly 
fulfilled its obligation by continuing 
the contract as extended insurance, an 
where the insured’s death occurred after 
the full period of extended insurance 
had expired. 

“We believe, as a whole, the life in- 
surance companies of today are always 
ready to recognize a just claim. 
company should not be censured for 
Protecting itself against fraud. From 
the time of the inception of life insur- 


The Northern Life 


Insurance Company 
OF ILLINOIS 
HOPE THOMPSON, President 





_ , Our Motto: 
Publicity and Accountability 


It has no schemes to interest agents 
or mislead the public. i 


od renewal manager contracts for 
& few competent insurance men. 


Home Office : 
ROCK ISLAND, ILL. 





ance there always have been fraudulent 
claims, and we suppose there always 
will be, and the management of a life 
insurance company must guard itself 
against this evil.” 

+ « a 

J. S. Eaton, chief adjuster for the 
Traveler, says: 

“On running back five years I find 
that we paid 3,127 claims, and out of 
this number five were litigated. As 
you probably know, life policies now 
are incontestable after the first year, 
and about the only question that comes 
up in a claim under a policy of less 
than one year’s standing is whether 
death was due to intentional injury.” 

” * * 

From the Spectator Year Book for 
1908 the following figures are taken 
which refutes the argument advanced: 





Losses 
Death and 
Claims Claims 

Company— Paid. Resisted. Pet. 
Actua Life ..cccsces $ 3,510,372 $38,226 .0108 
American Central.... 77,830 25,000 .0321 
Daenkere, HB. Y..ccce 223,239 9,800 .0416 
Bankers Reserve.... 58,850 8,500 .0594 
CED cccescecvees 51,666 19,000 .8677 
Columbian Natl. .... 168,602 9,479 .0560 
Conn, Mutual....... 4,395,792 5,000 .0011 
Des Moines......... 238,117 16,000 .0671 
Equitable, N. Y..... 18,992,080 184,147 .0096 
DEED cccecccvecss 97,014 4,2 .0435 
Fidelity Mutual..... 1,818,424 42,842 .0324 
WOE cvccccvseee 333,545 2,008 .0060 
Germania .......... 1,533,212 25,600 .0166 
BOMB ccccccccccces 1,089,337 8,00! 0027 
EE st¢ebeveense 486,616 1,220 .0035 
mter-State ......... 61,994 10,000 .0160 
John Hancock....... 5,122,998 26,008 .0050 

anhattan ......+... 1,287,353 15,00 0116 
Mass. Mutual....... 2,259,777 11,000 .0048 
Metropolitan ....... 17,912,807 46,021 .0025 
Mich, Mutual....... 644,960 4,924 .0076 
Minn, Mutual....... 353,891 2,000 .0056 
Missouri State..... 111,756 2,000 .0178 
Mutual Benefit...... 5,407,700 $7,500 .0069 
Mutual, N, Y. ..... 23,294,033 321,542 .0138 
National, Vt. ....... 1,634,689 2,000 .0012 


361,870 8,000 .0083 
2,368,482 9,500 .0040 


WOW. TEER céccccccs 22,761,594 194,861 .0085 
Northwestern Mut 7,909,316 108,150 .0136 
Pacific Mutual...... 881,683 13 0147 
Penn Mutual........ 4,608,313 17,129 .0037 
Philadelphia ........ 59,553 5,000 .0839 
Prov. Savings....... 1,859,164 55,159 .0405 
Prudential erccccccs 14,016,756 89,029 .0027 
security of Am. .... 34,495 5,000 .1449 


Security Mutual..... 
DNR BEL. cccccdnees 





State Mut., Mass. .. 1,344,746 , .0074 
ES sasnseeese 1,852,512 22,600 .0131 
Union Central ...... 2,018,342 62,750 .0811 
Union Mutual....... 757,701 10,000 .0181 
United States....... 656,321 50,484 .0769 
Washington ........ 913,573 8,000 .0087 





TONTINE INTEREST RATE 


The Northwestern Mutual Life’s 
present rate of interest on its tontine 
fund is 4.3 percent. 





WARNING AGAINST TWISTERS 


A general agent suggests a leaflet in 
the form of the inclosed be sent with 
notices of renewal premiums: 

“Beware of the life insurance agent 
who proposes that you drop the policy 
you have, and take another in the com- 
pany he represents. Insist that he put 
this proposition in writing, and submit 
it to the company you are insured in. 
You will thus receive the benefit of ex- 
pert advice and save yourself from 
financial loss.” 








National Life Insurance Co. 
MONTPELIER, VERMONT. 





Established in 1850. Operating in 36 States. 





Joseru A. DeBoer, 
Frep A. How.Lanp, - - 
James B. Estee, 


- President, 
Vice President. 
- Sec. Vice President. 


Osman D. Crark, Secretary. 
H. M. Cutter, - - - - - - Treasurer. 
A. B. BisBee, - Medical Director, 
C. E.Moutton, - - - =< - Actuary. 





This Company held January 1, 1909, and 
gained during the past decade: 


ASSETS, $ 44,026,069. 73 Gain, 173% 
SURPLUS, $ 5,279,925.70 Gain, 174% 
INSURANCE,  $155,755,039.00 Gain, 93% 





Absolute Security and Economy of 
Management. 














ACENTS, ATTENTION! 


Do you know that less than 12 per cent‘of the insurable 
population of Indiana are insured in a Legal Reserve 
Company? For territory and a Liberal commission con- 
tract, address, 


LIBERAL LIFE INSURANCE COMPANY. ANDERSON, IND. 
C. K. McCullough, Pres. R. P. Grimes, Secretary 


EXCEPTIONAL PROPOSITION 


If you can sell life insurance stock, for company 
organized and doing business in Indiana only. We 
want high-grade men; professional advance men 
need not apply. Address 13-M, care The West- 
ern Underwriter. 


HAMILTON NATIONAL LIFE INSURANCE COMPANY 


SOUTH BEND, INDIANA 


We have the best ny ever offered to the insuring and investing public. 
Good Live Insurance and Stock men—Take Notice. 


Address, W. R. SCUDDER, President. 


Indiana Agents—Attention! 


Can you sell life insurance for a company whose management believes in 
Twentieth Century methods? To such we offer a liberal contract. Address 


MAJESTIC LIFE ASSURANCE COMPANY 


Odd Fellows Building, ‘e ‘e INDIANAPOLIS, IND. 


THE COMMERCIAL LIFE INSURANCE COMPANY 


3rd Floor Board of Trade Bidg., Indianapolis, Indiane 














WANTED-Seventy-five good, reliable and successful life insuranee men in 
Indiana to sell our new Monthly Income Policy; new and attractive features. No 


rebaters and no advances. Apply to 
ALBERT J. HELIKER. 


1894 190 


The State Life Insurance Company 


INDIANAPOLIS, INDIANA 








Unequalled in Splendid Achievement—Management Economical—Growth 
Unparalleled—Security of Every Policy Guaranteed by Deposit With 
the State of Indiana. 


Assets, December 31, 1908, $7,378,853 
RECENT GAINS. 


Surplus, $860,562 


1906—$1,226,696 $74,309 
Admitted Assets; 1907— 1,001,409 Surplus 27,775 
1908— 1,023,700 153,161 


Unusually Attractive Agency Contracts—-Liberal Commissions—Renewals on New 
Plan—Contracts Direct With Company. 





Address all Communications on Agency Matters to CHARLES F. COFFIN, Second 
Vice-President, 1231 State Life Building. 





REPRESENT A WESTERN COMPANY 


The Reserve Loan Life Insurance Co. 


INDIANAPOLIS 


Operates under the Compulsory Deposit Law or inpiana 
Reliable Agents Wanted. Address 


THE GREAT AMERICAN’S LIFE BOND AGENT’S CONTRACT 


WITH MONTHLY SALARY 





Something entirely NEW in the agency line, securing the agents work as a 
Permanent Life Investment 


For Particulars Apply to 


THE GREAT AMERICAN LIFE INSURANCE COMPANY 
ST. LOUIS, MO. 








a Far (ena. Mae ae aha Ee ot 
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SOME COOD SUCCESTIONS FOR 
SELECTING NEW LIFE AGENTS 


E. M. France, general agent of the 
State Mutual Life of Worcester, at 
Cleveland, Ohio, has made a long study 
of the problem of securing good agents 
and keeping them. In arriving at con- 
clusions, after thoroughly trying out his 
ideas, he has evolved a set of principles 
governing organization work which are 
models in their sense of right and jus- 
tice to the man who writes the busi- 
ness. Mr. France believes the solicitor 
deserves proper protection in his con- 
tract, just as much as the general agent 
does, and that every precaution should 
be taken in whatever changes are made 
by the company in the field that he get 
full measure for the work he has done. 
He believes further in getting out 
among his men, encouraging, teaching 
and whenever possible aiding them in 
their work. A_ successful business 
stroke, even if made with the aid of the 
general agent or manager, often gives 
the agent confidence and strength to 
win out, where he might fail ignomin- 
iously if the general agent took the 
credit and the commission for the help 
he had given. Many little things may 
be done that will bind the members of 
the staff so closely to the general agent 
that their business is bound to be satis- 
factory, in spite of any misgivings that 
may have arisen when starting out. In 
a talk some days ago, Mr. France gave 
some of the ideas which he carries into 
his organization work and which have 
made it a success. Among other things 
he said to the representative of THE 
WESTERN UNDERWRITER: 

“In a large degree the success of a 
life insurance company depends upon 
its ability and judgment in selecting its 
general agents or managers, as upon 
the latter devolves the work of securing 
the subagents who furnish the greater 
part of the company’s business. Gen- 
eral agents are anxious to know where 
to find and how to secure and retain 
good agents.” 

The successful manager now wants 
men who are not endeavoring to secure 
the application of every one whose 
business will yield a first-year commis- 
sion and no more, but insurance that 
will stay on the books and remain a 
part of the system which makes suc- 
cessful companies. Some of the attri- 
butes of the successful general agent, 
Mr. France enumerated as follows: 

“We must have an unfaltering faith 
in the superiority of the company we 
represent, be loyal to it, be enthusiastic 
in our work, have stability of purpose 
and continuity of effort. 

“We must radiate sunshine, have an 
exuberance of good spirits and under- 
take our work with an assurance that 
will magnetize conditions and draw to 
ourselves the things we desire to ac- 
complish. 

“We must believe that the life insur- 
ance business, by the application of the 
same ingenuity, thought, experience and 
wisdom can be made to pay equal to, or 
greater than, other human activities. 

“We must be as constantly on the 
lookout for agents as we are for pros- 
pective insurers. The faculty for find- 
ing them should be developed, since the 
mortality among them is heavy. | 

“We must, since the basic principles 
of our business are honesty and square 
dealing, assure ourselves that the pros- 
pective agent is honest; that he is truth- 
ful; that he has a good character and 
that he stands well in his community. 

“We must, when we contract with 
him, see that he is well equipped with 
all possible information about our com- 
pany, its management, its financial con- 
dition, the policy contract, the privi- 
leges, benefits, conditions, rates of pre- 
mium, values, and that in a general way 
he is informed as to how we compare 
with other companies in these things.” 

Mr. France says when he finds men 
in positions paying small salaries, he 
does not hesitate to urge them to enter 
the life insurance business, if he feels 
they possess the qualifications that will 





make them successful, even if the pros- 
pects indicate that their income will be 
a little smaller for the first year than 
they are receiving. He believes that 
the opportunities for advancement are 
such that they will be more than com- 
pensated in the future. He always ex- 
plains fully, however, the difficulties as 
well as the opportunities in the busi- 
ness. As a rule such men have suc- 
ceeded. 

“How to finance agents is not as big 
a problem with me now as it formerly 
was,” said Mr. France. “Up to eight 
months ago my advances were heavy. 
I now make practically none. The best 
men I have were never on advances. I 
am aware there is a wide variance in 
the conditions in the fields we occupy. 
What is practicable with me, in an ef- 
fort to minimize waste and develop 
greater efficiency in organization may 
not be so with others.” In this con- 
nection Mr. France said he discouraged 
the practice of taking notes and has but 
a few hundred dollars in paper in his 
office. 

He discourages the idea of general 
agents going into other lines of busi- 
ness or into political or social games. 
These things, he says, make heavy 
drafts upon the brain power, time and 
money. A man is not as efficient in his 
insurance business when he has a num- 
ber of other matters taking his atten- 
tion. His attention is divided and no 
branch of his business receives his full 
strength. He should employ his mental 
power, time and money in the develop- 
ment of his agency to the fullest de- 
gree possible. 





A MAN WITH A BIG DIAMOND 


Secretary Hall of the Lincoln Na- 
tional Life tells an incident that carries 
a lesson. A life agent was trying to 
get the application of a dry goods mer- 
chant, who was a modest, substantial 
man, well known in his locality. The 
agent was one of those large, puffed up 
fellows with modish dress and a large 
diamond pin. He was styled an execu- 
tive special. He told the merchant 
what a world beater he was, how he 
had closed up big cases and stated his 
company only sent him out on impor- 
tant deals. He began a system of flat- 
tery on the merchant but invariably re- 
turned to himself. 

The merchant turned away without a 
word, crossed his office, took from the 
wall a small six by four card which he 
handed to the solicitor with this re- 
mark: “Young man, you have taken 
ten minutes of my time, but I can only 
guess what your errand can be. Other 
gentlemen are waiting to see me and I 
will have to ask you to excuse me. 
However, here is a motto that I wish 
to present to you. It has hung by my 
desk for fifteen years and I long ago 
learned it well. I hand it to you with 
the advice that you go and do like- 
wise. 

On the card was printed: 

“T cannot hear what you say, 
for listening to what you are.” 
—Emerson. 


ABUNDANT FIELD 

It has been figured out by an insur- 
ance actuary that about 60 per cent of 
the people in the United States are be- 
tween the ages of 15 and 65, and that of 
this number it is pretty safe to assume 
that 10 per cent are uninsurable, leaving 
one-half of the population waiting for 
some agent to come and show them the 
way to financial independence and con- 
tentment—for what man, with little or 
no capital, can be content without life 
insurance? 

This same actuary, taking $2,000 as 
the average policy (and dividing the 
amount of insurance in force in the 
United States by same), figures that 
only about one-eighth of the insurable 
population or 5,000,000, is insured, leav- 
ing seven-eighths of the work still un- 
done! 

What a lesson this should be to the 
agent who is discouraged and who feels 
that there is no outlet for his talents.— 
National Messenger. 








STATE MUTUAL LIFE ASSURANCE CO. 
1844 OF WORCESTER 1909 


ATE MUTUAL LEADS. 

Our claim, “The Best Ever,” is substan- 
tiated by an om toe goteee Webb's “Com- 
parisons Simplified,” 1909-1910. This is one 
of the most reliable life assurance statistical 
works and analyses published. 

The State Mutual receives the greatest num- 
ber of credit points, 10,485 out of a possible 
11,660, based upon eighty policy conditions 
and the guaranteed surrender values to total 
net cost (exclusive of dividends) at the end of 
the ist, 2d, 3d, 4th, Sth, 16th, 15th and 20th 
years, Ordinary Life, 20-Payment Life and 26- 
Year Endowment, age 35. The company near- 
est approaching receives 9,820 
credit points. The number ef ints cred- 
ited to the last company is 6,255. Thus we 
lead the nearest competitor by 665 points and 
the lowest by 5,236. 

If you are a live wire, investigate. 

President. 


B. H. WRIGHT 3 
EDGAR C. FOWLER. Bast. of Agencies 


Satisfactory Contracts 


made with genuine underwriters. We have 
the policies, (Monthly Income, etc.), the 
dividend record, the literature, the financial] 
condition—the great aidsin soliciting. Our 
agencies are writing the largest amount of 
businessin the Company’s history. Apply to 


Chicago Agency: L. Bracketr Bisnop, Manager, 
316 Merchants Loan & Trust Building 


Columbus Agency: 1003 Outlook Building, 


MASSACHUSSETTS MUTUAL 
LIFE INSURANCE COMPANY 
SPRINGFIELD, MASS. Inc. 1851 








Provident Life and Trust Company 


OF PHILADELPHIA. 


Insurance in Force, $201,185,435 


Assets, $67,324,334.25 


The NEW POLICIES of the Provident are Seepeant for conciseness and simplicity of form and for 
atone, sas poo ome | in all essentials, The Premium rates of the Provident are exceedingly low and 
are uced 


y large annual dividends. 


CORRESPONDENCE WITH AGENTS SOLICITED. 


YERGER & ELLIS, General Agents, Western Ohio 
" nec General Agent, Eastern Ohio - 


312 Union Trust Building, Cincinnati, Ohio 
- = 1706-710 Garfield Building, Cleveland, Ohio 
- 720 Spitzer Building, Toledo, Ohio 
325 Marquette Building, Chicago, Ill. 
1218-20 Ford Building, Detroit, Mich. 





Hartford Life Insurance Company 


Chartered Forty-Three Years 


GEO. E, KEENEY, President 


THOMAS F. LAWRENCE, Secretary 





1909 Policies Revised— Rates made pees — Suan & eae ating— 


Dividends, annual or deferred. Values based upon 


ERVE. 


Nearest to self-sellers ever put upon the market. 


For best contracts address Second Vice-President. 


HOME OFFICE, HARTFORD, CONN. 








DO YOU THINK A CHANGE 


of occupation would help you? Opportunities to 
make money now, and build up an income for the 
future are offered by 


THE PRUDENTIAL 


All you need is energy 
and ability. We supply 
the rest. Ask us for 
particulars. 

We want Agents. 

We want Managers. 


We want YOU! 
THE PRUDENTIAL INSUBANCE COMPANY 
OF AMERICA 
Incorporated as a Stock Company by the State 
af New Jersey 
JOHN P. BRYDEN, Hame Office, 
Preskient. NEW ARM, N. 3. 
Write for Agency 








Lhe 


of New Yors 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, President 
290-202 Broadway, Mow Yer. 














A PENN MUTUAL PREMIUM, less a PENN MU- 
TUAL DIVIDEND, purchasing a PENN MUTUAL 
POLICY, containing PENN MUTUAL VALUES 
makes an INSURANCE PROPOSITION which in the 
sum of ALL ITS BENEFITS is unsurpassed for net 
low cost and care of interests of all members. 








THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 








On January 1, 1909, rates were reduced 
and values increased to full 3 per cent 
reserve. 


‘Pittsburgh Life 


And Trust Company 


W.C. Batpwin, President 
Agency Contracts Made Direct with Soliciters 


ASSETS - =- $23,549,229.15 


Reserve on Outstanding Policies, - $21,401,598.00 
All other Liabilities = = 417,649.50 


1 
ee le 


Insurance in Force - - +  $80,000,000.00 


i Home Office, Pittsburgh, Pa. 








HOW TO SELL ONE POLICY EACH DAY 


This is for Life Insurance Agents 


If you will send us 10 cents in stamps, we wil: apprise you of # 
e that will lead to your being able to write 365 policies each year. 


t is a sure way to close every 


prospect you have immediately. 


ADDRESS BUSINESS MANACER 


THE WESTERN UNDERWRITER COMPANY 
145 LA SALLE STREET, CHIGACO, ILL. 
In answering this advertisement kindly mention THE WESTERN UNDERWRITER. 
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Taken from Bulletins 








Undoubtedly, the test of merit, where 
life insurance companies are concerned, 
lies in the way the business sticks—or 
in the way it doesn’t stick. It may 
be easy enough, by resorting to high- 
pressure methods, to put on huge vol- 
umes Of business; but to hold the busi- 
ness is quite another matter. 

Let us not forget that, when the busi- 
ness is written, the company’s agent is 
present, armed with facts that speak 
and figures that convince, and enforc- 
ing both fact and figure with his own 
important personality; but, when the 
second premium falls due, the policy- 
holder is alone! the agent no longer 
stands at his elbow to point out and to 
explain; the policy must tell its own 
story, must convince of itself. When 
the application was written, the beau- 
ties of the contract were descanted 
upon by one who knew the contract as 
though it were the well-thumbed spell- 
ing book which dear old Professor Mc- 
Guffey wrote years and years ago; 
while now (when the second premium 
is due) if there are any clauses in the 
contract that bear hardly upon the pol- 
icy-holder, they stick out like sore fin- 
gers, and you may be sure that if the 
policyholder pays the second premium, 
itis because he thinks to himself: “That 
is a good contract—I made no mis- 
take!” 

Wherefore, the test of merit, as hath 
been written above, lies in the way the 
business sticks—or doesn’t  stick.— 
Scranton Life Record. 





A life insurance company is a com- 
pany of people banded together to mini- 
mize the financial loss suffered by the 
family of each member on the occasion 
of his death. As a means of preventing 
poverty and a method by which families 
bereft by death of the producing mem- 
ber may not become objects of charity, 
nothing has ever been devised in civil- 
ization which equals the power for 
good wielded by the well-managed life 
insurance company.—Mutual Interests. 





The following argument is being used 
with splendid success by one of the 
best fieldmen in the far west: 

“Mr. Jones, representing the New 
York Life, met Mr. Brown on the street 
and, stopping him, said: ‘Mr. Brown, 
if the government was to send a special 
deputy to your house this evening, and 
say that you were ordered to leave 
home instantly, on a mission that would 
keep you away for five years, and dur- 
ing which time it would be imnossible 
for you to communicate with your fam- 
ily in any way, or to have the slightest 
knowledge of your finances or business, 
would you start off with any degree of 
anxiety as to how your family would 
get along during your enforced ab- 
sence? Wouldn’t you like an hour or 
two, or even a month or two, to ar- 
range metters before going?’ Of course, 

t. Brown replied that he would, but 
that such a condition was not liable to 
arise in this country. ‘No,’ replied Mr. 

ones, ‘it is not, but you are likely to 
die on just such short notice, and be 
gone a good deal longer than five years, 
and if it is a fact that you cannot afford 
to leave your home and all your busi- 
ness affairs for some one else to look 
after during five years, without feeling 
that your family might suffer, then it 
certainly is a fact that you ought to 

ave some life insurance.’ ” 

he above argument, changed, as our 
readers will see it easily can be, is cer- 
— a most startling way of bringing 
ome the truth that life insurance is the 
freatest possible protection that a fam- 
io have against the sudden removal 
of the bread-winner of the household. 

Reduce the argument in your own 
— from five years to one year—yes, 
° one day.—New York Life Bulletin. 





ne lapse of a policyholder inflicts 
the upon himself, the company, and 
© agent. He has cost the company 
¢ fees of a medical examination, the 





cost of obtaining the risk, home office 
charges, the time and waste of writing, 
mailing and handling his policy and the 
cost for carrying the risk. The policy- 
holder has incurred loss because he 
never again can start where he did be- 
fore. Next year his premium will be 
higher, and the difference will continue 
all the days of his life. He is so much 
farther from the maturity of his endow- 
ment or the time of the policy becom- 
ing paid up, and has taken a step back 
from the protection, its cost and its 
value. It is a loss to the agent because 
his renewals have ceased. His time 
and energy have not received their full 
compensation. 

The agent who thinks he can make 
good the loss of an old policy by a new 
one is mistaken. The company has had 
to pay for two examinations, has paid 
double home office expenses, double 
commission, and stands just where it 
stood before. Most lapses are unnec- 
essary, and can be prevented by a little 
interest in the policyholder. 

The lapse ratio is lowest among those 
agents who keep track of their policy- 
holders. A policyholder who lapses is 
always irritated at the loss of money 
paid in premiums, and cherishes a feel- 
ing of resentment against the company 
for his own actions. The sense of in- 
jury is made up more of misunderstand- 
ings than of real grievances, and a fan- 
cied slight breeds greater discontent 
than a real injury. 

The satisfied policyholder is an asset 
all around and his influence is always 
exercised in behalf of the company and 
the agent with whom his insurance is 
carried. 

Keep track of your old business. Mail 
your old policyholder a leaflet; show 
him that you consider him a good sub- 
ject for more insurance by calling; oc- 
casionally send him a Year Book, and 
if he shows signs of lapsing, visit him 
and show him how it is his interest to 
continue. Lapsed policyholders are a 
very important element in life insurance 
in more ways than one.—Travelers Bul- 
letin. 





The great merit of life insurance over 
every other method of providing for the 
dependents of those who die prema- 
turely, and of providing for the old age 
of those who live beyond their produc- 
tive years, is that it does it in conform- 
ity with the ordinary laws of nature, of 
business and of family life. 

Life insurance takes cognizance of 
these five things: 

1. That some men and women of 
every age will die every year, and that 
while the number of such deaths may be 
approximately known in advance, the 
individuals who will die cannot be so 
known. 

2. That a small amount paid every 
year by all will provide a large amount 
for the family of each one who dies pre- 
maturely. 

3. That the contracts under which a 
large number of persons are insured on 
the level premium plan will continually 
increase in value, and their values will 
be available in old age for the benefit of 
those who live to old age. 

4. That the level premium plan se- 
cures equity between the insured and, 
by enlisting the cumulative power of 
compound interest, provides for insur- 
ance during the whole term of life at a 
low rate. 

5. That in all the methods it uses and 
in all the benefits it provides, life insur- 
ance follows natural laws, does not an- 
tagonize present methods, but prevents 
the necessity of changes which inter- 
fere with the normal development of 
life—News Letterette. 


“Without enthusiasm,” said Montalem- 
bert, “your life will be a blank, and suc- 
cess will never attend it. Enthusiasm 
is the one secret of success. It blinds 
us to the criticisms of the world, which 
so often damp our very earliest efforts; 
it makes us alive to one single object— 
that which we are working at—and fills 
us not with the desire only, but with the 
resolve of doing well whatever is occu- 
pying our attention.” 





OU can handle three lines of insurance as well 

as one. Here is a chance to get district 

agencies in Ohio and Kentucky for the latest and 
best insurance propositions on the market. 


Life, Health and Accident, and $250 Policies 
on the monthly premium plan. 


Address, 
W. C. CULKINS, 


Vice-President and General Manager, 
The Columbia Life Insurance Co., of Cincinnati. 








@ The Western and Southern Life, of Cin- 
cinnati, offers exceptional opportunities to 
agents capable in both industrial and ordi- 
nary branches. 

FRANK CALDWELL, President. 














Life Insurance Agents will find the new Guaranteed 
Monthly Income and the Optional Conversion 
Policies the most attractive contracts to sell 
now on the market. Good territory to 
the right men. The. Cleveland 
Life led all other companies 
in increase in Ohio 
for year 1908. 










The 
Cleveland Life 
Insurance Company 


HOME OFFICE: 
ROCKEFELLER BLDG., CLEVELAND, OHIO 


LIFE INSURANCE STOCK 








If you are a Live Insurance Stock Sales- 
man, you can make big money selling 
our stock. It is the best backed and 
best selling proposition on the market. 
Our men are making big money. Write 
today. Address, 17-Q, care 


The Western Underwriter. 
Say, Mr. Agent! You’ve looked for the square deal 








company for many moons—it’s here— 


Ghe 


MODERN LIFE INSURANCE COMPANY 


of INDIANA 








Liberal Commissions and non-forfeitable renewals. 


The best policy contract extant. Honest Individual Accounting. 


Modern in every respect. Ask to be shown. 


Hnme Office: SOUTH BEND, INDIANA 








vill 


LIFE SUPPLEMENT TO THE WESTERN UNDERWRITER. 








HOW LEADING COMPANIES 
CRANT LOANS ON POLICIES 


One of the companies gets out handy 
and concise information about loan 
provisions of leading companies, as 
follows: 

Aetna Life: Loans granted after the 
second year under participating poli- 
cies; after the third year under non- 





participating policies. Interest rate 
not exceeding 6 percent. 
Bankers Life of Nebraska: Loans 


after the payment of three annual pre- 
miums at current rates of interest, up 
to one-half of the accumulated reserve 
and surplus. 

Berkshire: Loans at any time after 
two years’ premiums have been paid; 6 
percent per annum. 

Canada Life: After three annual pre- 
miums have been paid, at not exceed- 
ing 5% percent interest. 

Connecticut General: At the end of 
the second year, or any subsequent 
year. Interest at 5 percent per annum. 

Connecticut Mutual: After two an- 
nual premiums are paid. 

Des Moines Life: Granted after two 


years. 

Equitable: Granted as per table in 
policy at 5 percent per annum after 
three years’ premiums have been paid. 

Equitable, Ia.: After the payment of 
premiums for three or more full years; 
not to exceed 6 percent annual interest. 

Fidelity Mutual: After three full 
years’ premiums have been paid; 5 per- 
cent per annum. 

Franklin: After policy has been in 
force one year: 5 percent. 

Hartford Life: Granted at any time 
after three full years’ premiums have 
been paid; 5 percent. 

Home Life: Granted at any time 
after three full years’ premiums have 
been paid. Not to exceed 6 percent per 
annum. 

Illinois Life: Loans at 5 percent at 
any time, on sole security of policy, 
after one year in force. 

John Hancock: After three full 
years’ premiums have been paid. 

Manhattan: Loans at 5 percent in- 
terest are granted after first payment 
of the third annual premium. 

Massachusetts Mutual: After second 
annual premium is paid. 

Metropolitan: After policy has been 
in force three full years; 5 percent. 

Michigan Mutual: After three years 
in force. Interest at 5 percent per 
annum. 

Mutual Benefit: At end of first year. 
Interest shall not exceed 6 percent. 

Mutual Life: Granted at any time 
after three annual premiums have been 
paid. Interest at 5 percent. 

National Life, U.S. of A.: After the 
third year will loan an amount not 
exceeding the reserve value. 

National Life, Vt.: After three full 
annual a have been paid. In- 
terest shall not exceed 6 percent per 
annum. 

New England Mutual: At any time 
after three years’ premiums have been 
paid in cash, will loan 95 percent of the 
cash value; interest at the rate of 5 
percent per annum. 

New York Life: Granted at any time 
after three full years’ premiums have 
been paid. Interest at 5 percent. 





Northwestern Mutual: After payment 
of premiums for two years, at not ex- 
ceeding 6 percent interest, company 
will loan up to cash value less 5 per- 
cent thereof. 

Pacific Mutual: After three full 
years’ premiums have been paid. Not 
exceeding 6 percent per annum. 

Penn Mutual: After three full years’ 
premiums have been paid; 5 percent 
interest. 

Phoenix Mutual: After the premiums 
for two years have been paid; 5 percent 
per annum. 

Provident Life & Trust: After three 
years. Interest at the rate of 6 per- 
cent. 

Prudential: After three years. 
Royal Union: On and after third 
year. 

Security Mutual: After policy has 
been in force three years. 

State Life, Ind.: After policy has 
been in force two years; 5 percent. 

State Mutual: At any time after two 
years’ premiums have been paid. Not 
exceeding 6 percent per annum. 

Travelers: At any time after policy 
has been in force three years. Interest 
at 5 percent per annum. 

Union Mutual: After three full years’ 
premiums have been paid. Interest at 
5 percent. 

nion Central: After three full years’ 
premiums have been paid. Interest at 
6 percent. 

nited States Life: After three full 
years’ premiums have been paid. In- 
terest not greater than 6 percent per 
annum, 





WRITING AT ADVANCED AGES/| 


Some companies will quote premium 
rates up to age 75. A number publish 
rates up to 70. The Northwestern 





Look Up Our Record 


CONSERVATIVE YET PROGRESSIVE 


Everything the Agent Needs 


Annual Dividends and Non-Par Forms. 

Guaranteed Coupon Policies. Disability Riders. 

Liberal First-Year and Non- Forfeitable Renewal 
Commissions. 


INDIANA, OHIO, MICHIGAN, PENNSYLVANIA 


LINCOLN NATIONAL LIFE 


FORT WAYNE, INDIANA 


W ANTE D 


Salaried Field Men 
THE SECURITY LIFE INSURANCE COMPANY OF AMERICA 


W. O. JOHNSON, President, Rookery Bldg., Chicago, Ill. 3 



















Would like to hear from men with clean records in Ohio, Tennessee, 
Missouri, Kansas and Illinois. 


Address, PRESIDENT’S OFFICE,' 
J. B. Sells, Assistant to President 





GEO.M. PAINE parsivent L 





Mutual formerly issued policies to age 
65, but since Sept. 1, 1896, lives beyond | 
age 60, nearest birthday, have not been! 
accepted. This practice cuts off some 
business which would fulfill every re- 
quirement of insurable interest and in- 
surability, but not as much as may be 
supposed. To illustrate, out of 43,749 
policies issued by the Northwestern 
in 1908 only 192 were at age 60, and 
the figures indicate further that all the 
special efforts made during the year to 
close such cases before the prospects 
crossed the age line increased the num- 
ber only 30 or 40 policies. 

In theory any life is insurable, re- 
gardless of age or physical condition, 
provided a_ sufficient premium is 
charged. Practically there is at least 
one controlling reason why a person 
aged 80 or a person suffering from an 
incurable disease of uncertain dura- 
tion should not be insured and that is 
because nobody knows how much pre- 
mium to charge. In a lesser degree the 
same uncertainty is believed to exist 
at all ages above, say, 65. And so as 
the amount of business beyond 60 is 
small, the company so far as new issues 
are concerned does not insure persons 
over that age. It is, of course, obvious 
that the company has many policies in 
force on the lives of persons who have 
lived to ages far beyond the age limit 
for new insurance. 





Courtesy is an asset, although some 
regard it as a surplus! 





The Midland Mutual Life Insurance Company 


of Columbus, Ohio 


Income ihre ee ee ewe 
Disbursements 1908...........eee0- 


Gross Assets, Company’s Standard 


Insurance Written 1908 


Splendid Territory open for active producers 
DOCTOR W. O. THOMPSON, President 
LOT H. BROWN, Sup 


Surplus to Policyholders............ 


Insurance in Force to December 31, 1908...... ; 


winté a 


eeeeeee 


-eeeee $122,267.53 
102,221.90 
268,406.17 
226,812.34 

2,164 600.00 

. » «-3,063,450.00 


B. F. REINMUND, Secretary 


; October 12th, 1908. 


| November 20th, 1908. 


VA) | SCONSIN NATIONAL 
Brome 





ITF 


SECURITY 


OFFICE OSHNOSH-MILWAUREE OFFICE CASWELL BLOCK. 





PROGRESSION 


; POLICIES CONTAIN ABSOLUTE GUARANTEES 


NO ESTIMATES 


July 12th, 1908. Commenced business with Capital Stock of One Hundred Thousand Dollars 
subscribed. 


Held first meeting of stockholders, having secured charter with $1,506,000 
applications upon which $43,256.88 premiums were all paid in cash. 

Business written $1,763,500, Premiums, $51,346.07. Now with an Agency 
Force in Wisconsin of 54 insurance men—with both Policy and mcy 
tracts that meet every requirement, the Wisconsin National Life is the 
Company you want. 


For an Agency Appointment address the Home Office 


ATTENTION !! 


The new MONTHLY PENSION POLICY issued by the 
OLD COLONY LIFE is a sure enough winner. 
is the ideal f "s policy. When the head of a family dies 
ne ie eH TUSBAND dhe: the FATHER dies, 
and his INCOME dies. 
Ny Old 7 Life contracts to pay ery Ae poy of each 
OT er nee dick ales odie grtiate 
all of the modern nonforfeiture features. 
WRITE FOR COMMISSION RATES AT ONCE 


This policy is the best seller that has ever been put on the market 
OLD COLONY LIFE INSURANCE COMPANY, Old Colony Building, CHICAGO 


United States Annuity and Life Insurance Co. 


WILLIAM T. SMITH, Secretary ; 
Home Office: Heyworth Buliding, Chicago ~*.. 








Issvss Poriciss THat Sait Bacauss oF} 


Annual Dividends. 

t expenses limited by policy contract. 
Reserve deposited with State of Illinois. a 
Annual additions on Twenty Payment Life and Endowment, - 


Maturity when reserve and accumulations are sufficient.77;) 
sm 
For attractive contract and territory, addrese¥! ae 





t of Agents 





ZENO M. HOST, Director of Agencies 














